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Forty-sixth Year, No. 45 


Skandia President 
And Vice President 
Are Visiting U. S. 


Grannatt, Asst. U. S. Manager, 
Royal-Liverpool Group, Mana- 
ger of Company Here 


IMPORTANT SWEDISH GROUP 


90-Year-Old Skandia Has Three 
Subsidiaries; Combined Assets 
Total $125,009,000 


Two of the outstanding insurance men 
of Sweden, Iwar Sjogren, president and 
general manager of the Skandia of Stock- 
holm, and Gunnar Kalderen, vice president 
and foreign business manager of the com- 
pany, are visiting America. The United 
States manager of the Skandia is Milton 
H. Grannatt, who is assistant United 
States manager of the Royal-Liverpool 
Group. He succeeded C. A. Nottingham, 
who is assistant U. S. manager of the 
Royal-Liverpool Group, president of the 
Prudential Insurance Co. Located in New 
York and president of the Hudson Insur- 
ance Co, 

Skandia 90 Years Old 

The Skandia, now having its 90th anni- 
versary, is the parent company of a group 
of four companies, and when it started 
in 1855 it was the first stock company in 
Sweden. The three subsidiary companies 
of the Skandia are the Nordstjernan 
(North Star) which is the oldest pure 
life company in Sweden; the Norden, 
which started in 1888 and does fire and 
casualty lines; and the Freja, which was 
started. in 1906 and also writes fire and 
casualty. The combined assets of the 
Skandia group are approximately $125,- 
Wu,000 of which $10,000,000 is capital and 
surplus of the Skandia alone. 

When the Skandia entered this country 
in 1900 it had exclusive treaty reinsurance 
relations with the Royal. Its United States 
manager was Cecil F. Shallcross, then 
sistant U. S. manager of the Royal. 
ater, William Mackintosh, who was 
‘sistant U. S. manager, became United 
‘ates manager. In 1930 the Skandia ap- 
ointed the Svea group for direct busi- 
less, but also maintained its reinsurance 
‘aties with the Royal-Liverpool Group. 
‘hen the Svea reinsured its direct busi- 
iess the Skandia continued its reinsurance 
rangements in this country, with Charles 

Nottingham as United States manager. 
_ Messrs. Sjogren and Kalderen arrived 
it New York on September 28 after an 
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Stratospherically speaking ... . 


Agents and brokers who make a point of keeping informed 
on new developments are already saying that our Special 
Risks department is a sales star of first magnitude. And 
with good reason: 


Established eight short weeks ago . . . created to round out 
facilities offered by our ten established Accident, Health 
and Hospitalization departments . . . this new division is 
fast approaching major status. Volume .. . both in number 
and variety of risks written . . . has set new highs weekly. 


Producers seeking a brand new multi-profit market for the 
sale of Accident, Health and Hospitalization . . . agents and 
brokers who want to end the difficulties of having to go 
abroad for coverages not commonly written by American 
companies . . . will do themselves a favor by asking for full 


details. Address: 


Lou Morrell, Supt., Special Risks Division 


continental casualty company 


America’s No. 1 Accident and Sickness Insurance Co., Chicago 5, Ill. 

















No Rubber Band 


“Insurance today is taking a more significant place in our 
economic picture than ever before,” says John A. Stevenson, 
President of the Penn Mutual. 


“Too often there is a tendency to think of existing economic 
conditions as a rubber band which the war has stretched but 
which, now that the war is over, should snap back to the same 
shape as before. Already there is ample evidence that things are 
not going to work out that way. Not only do we face new obli- 
gations if insurance is to shoulder its share of social responsibilities 
in meeting the post-war needs of our people, but we face new sets 
of conditions as far as the conduct and supervision of our business 
is concerned. 


“We hear a great deal of discussion these days about federal 
versus state control and regulation of the insurance business. 
There is one thing to determine and that is, which would do the 
better job. We are only vulnerable to federal supervision when 
state regulation falls down or is inept. 


“I am optimistic enough to believe that the next few years 
are going to see some remarkable strides in the insurance field. 
There has never been a time in this changing world when the 
multiple forms of insurance can be so socially serviceable.” 


THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 


INDEPENDENCE SQUARE, PHILADELPHIA 


$3.00 a Year; 25c. per Copy 











Commissioners Duck 
Comment On State 
Plan of McCormack 


Avoid Airing Views on Tennessee 
Official’s Proposed Uniform 
Statute for Departments 


POLITICALLY VULNERABLE 


Commissioners Ass’n President 
Gave Ideas as Personal Views 
Before ALC at Chicago 


The Insurance Commissioners were not 














publicly discussing this week the talk made 
last week at the Edgewater Beach Hotel 
in Chicago by their president, James M 
McCormack of Tennessee in which he 
proposed uniform statute for governing 
the organization and qualifications of the 
various Insurance Departments. He made 
that talk before the American Life Con 
vention, an organization of 200 life insur- 
ance companies. 

The Commissioners at the time were 
holding their own sessions at the Hotel 
Sherman, six miles away, and as soon as 
word of the speech floated into the Sher- 
man the Commissioners expressed keen 
curiosity. 

“What did Jim say?” they asked re- 
porters, One reason for the interest may 
have been that the Commissioners had 
become a little fed up with the continuous 
and sometimes repetitious analysis of the 
anti-trust acts and the Federal Trade 
Commission. The McCormack talk, which, 
as he explained, constituted his personal 
and not his official views, gave them some- 
thing new to think about. Seeking -re- 
actions, the first Commissioner we asked 
about the talk was Sullivan of Washing- 
ton, His comment: “Jim always has some- 
thing interesting to say.” 

Talking among themselves, with no re- 
porters present, most of the Commissioners 
did not think the uniformity suggestion for 
State Departments was practical. At least, 
they thought it could be shot full of holes. 

Among replies received by The East- 
ern Underwriter in response to inquiries 
made by this paper were these: 

Commissioner Scheufler, Missouri: 
“Regret that I did not hear McCormack 
speech because of committee meetings 
and I have not seen copy of same.” 


Superintendent Allyn, Connecticut: 
“No comment. Haven’t read address 
yet.” 


Superintendent Dineen, New York 
(who went to Syracuse after Chicago 
meeting): “Haven’t read the McCor- 
mack address yet. Quote me as saying 
no comment at this time.” 
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MODEST-INCOME 


FAMILIES... 





9,000 SPECIAL PROTECTION 


(20 YEAR PLAN) 


GUARANTEES (If death occurs within 20 years from date ; 
of issue) 

$1°) ode STEP-DOWN-SAFELY PAYMENTS DURING . 
IS 328 7 YEARS AS FOLLOWS: : 


$1,328 Cash and... 
$ 200 Monthly for first year 






( 

A 

$ 180 Monthly. for second year Li 

$ 160 Monthly for third year : 

$ 140 Monthly for fourth year . 

A: 

$ 120 Monthly for fifth year Ee 

Si 

$ 100 Monthly for sixth year ne 

$ 100 Monthly for seventh year wl 

(If preferred, will pay equal monthly income, amount of ‘ 

which will determine number of months payable.) . 

if 

12 

$12,500 0 
, Th 

the 

GUARANTEES (If death occurs after 20 years from date of - 

issue) - 

$ 5 () () () CASH (Payable as income, if preferred) i 
, 
Pays Annual Dividends Conversion Privileges ve: 
An attractive 10-Year Plan also available : ns 

“y 

LIFE INSURANCE COMPANY Dri 

Springfield, Massachusetts rie 
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Life Insurance And Government Debt 


George Willard Smith Tells of Life Companies’ Role in Assisting Treasury 


Department; 


Discusses Financing Picture; 


And of Liaison Committee 


One of the most important addresses 
made at American Life Convention in 
Edgewater Beach Hotel, Chicago was 
that of George Willard Smith, president 
of New England Mutual Life, which, 
having as its title, “Life Insurance and 
the Government Debt,” discussed the 
particular importance of the place in 
Government filled by the life insurance 
business; and also told about the liaison 
committee, the joint committee repre- 
senting the ALC and Life Insurance 
Association of America formed primarily 
because of recognition of the fact that 
the handling of the public debt seemed 
destined to be the most important single 
factor affecting life insurance invest- 
ments in the years directly ahead, and 
of the investment research committee of 


the life companies. 
Personnel of Liaison Committee 


Chairman of the liaison committee is 
George L. Harrison, president, New 
York Life. Other members are Claris 
Adams, president ALC and Ohio State 
Life; Edwin W. Craig, president Na- 
tional Life & Accident; Franklin D’Olier, 
president, Prudential; Frederic W. Ec- 
ker, vice president, Metropolitan Life; 
W. T. Grant, chairman, Business Men’s 
Assurance; F. W. Hubbell, president, 
Equitable of Iowa; George Willard 
Smith; Frazar B. Wilde, president, Con- 
necticut General; and John S. Sinclair, 
executive vice president, New York Life, 
who is ex officio chairman of the joint 
research committee. 

Mr. Smith said that the life companies 
have been the largest buyers of long- 
term marketable Treasury bonds during 
the war. Since the first Defense Loan, 
life companies have bought more than 
12% billions of long term bonds, or 40% 
of all the long term marketable issues 
sold by the Treasury in that period. 
These long term bonds, securely held as 
they are, probably represent the largest 
part of the Government debt structure. 
“The Treasury does not have to ‘worry 
about refunding them at an early date, 
nor ig there any problem of redemption 
as in the case of the War Savings 
Bonds,” he said. 

The Financial Situation 

Discussing the financial situation to- 
day in contrast with that after the first 
World War Mr. Smith said in part: 

“At the end of the first war the Fed- 
eral debt had, it is true, risen to what 
then seemed ‘staggering figures—from 
roughly one billion in 1916 to 25 billions 
in 1919. Large as this total was, it still 
was not of overpowering significance as 
compared with other forms of debt, for 
\t represented less than one-fifth of the 
total of all forms of public and private 

‘bt of the country. 

“By contrast, at the end of the Victory 
Drive in 1945 the Federal debt will be 
approximately 280 billions. Accustomed 
“S we are to huge figures, it is almost 
impossible to understand the full impli- 
ca a of this enormous Federal debt. 
Ve are in the forest and cannot see over 
the trees—but we do know that the 
G “overnment debt is now over twice as 

‘rge as all other forms of debt com- 

ned, including state and municipal ob- 

vations, 

Covernment Debt Three Times Size of 

. ; Private Debt 

Here is another significant compari- 


son, particularly for life insurance com- 
panies. In 1919 the U. S. Government 
debt was only about one-third the size 
of all the bonds, notes nad mortgages of 
industry, farms and real estate. Today 
the Federal debt, instead of being only 
one-third, is almost three times the size 
of all forms of private debt. What hap- 
pens in the field of Government securi- 
ties will for an indefinite period, there- 
fore, be of dominating influence in the 
whole investment field. 

“World War I was financed on a ris- 
ing interest scale. The final Victory 
Loan of 1919 carried a fully taxable 
434% coupon, for a four-year maturity. 
The war that has ended, however, was 
financed in a money market where yields 
have declined almost without interrup- 
tion. For example, the 242% long-term 
bonds that were issued at par in 1941 
now command nearly a_ six-point pre- 
mium and yield only 2.15%; the 2% 
medium term bonds issued as recently 
as last December now yield less than 
1A%. 


“The difference not only in the levels 


Tells 


but in the trends of interest rates in 
the two wars will unquestionably con- 
tinue to be the subject of learned debate 
for years to come. It is perhaps suffi- 
cient here to observe two facts which I 
believe are beyond dispute. The first is 
that there has been a significant change 
in the philosophy of governments to- 
ward the public debt and interest rates. 
Whereas in the first war, bond prices 
and interest rates were allowed to seek 
their own levels in free markets, there 
has developed since that time a theory 
that governmental influence on market 
levels is in the public interest because 
of carrying charges, and that in the 
sphere of government securities, market 
levels and interest rates should be con- 
trolled. This theory is dominant in 
many other countries as well as in ours. 

“The second fact I should like to 
point out is that powerful tools for con- 
trolling the Government bond market 
have been developed. The Federal Re- 
serve System, for example, had just 
started to function by the time we en- 
tered the first war, and its powers were 


Federal Trade Commission Act 


Extracts from address before ALC 
by Harry S. Redeker, Fidelity 
Mutual. 

Pursuant to a suggestion of the Na- 
tional Association of Insurance Commis- 
sioners, the various organizations of the 
branches of our industry were asked to 
submit reports to an All-Industry Com- 
mittee, that will in turn attempt to 
evolve a pattern of action acceptable to 
all the groups. Broadly, the committees’ 
ideas on the FTC Act fall into four 
classifications: (1) No state action is in- 
dicated, because the particular branch 
of the industry considers the Act not to 
affect it or because it is felt that ex- 
isting state laws give adequate coverage 
to exclude Federal Trade Commission 
action; (2) Each state should enact 
legislation patterned after the FTC Act; 
(3) It is improbable that Federal legisla- 
tion could be obtained to exclude the 
possibility of Commission action, and, 
therefore, it is well to avoid the expense 
and duplication of state regulation; (4) 
A blanket exemption, should be sought 
by removing the proviso of Section 2(b) 
after amendment of state laws pertain- 
ing to problems arising under the Sher- 
man Act and the other Federal Acts, 
upon the plea that existing state fair 
trade practice laws are adequate. 


Some Conclusions 


Let us consider the four groups of 
committee conclusions. The first, that no 
state action is indicated, is seemingly 
negatived by a recent study under Dave 
Satterfield’s direction that proved state 
legislation exceedingly spotty. In no 
state do the statutes cover the entire 
field in which the Federal Trade Com- 
mission might operate, and only one law 
—rebating—appears in some form every- 
where. In Federal Trade Commission v. 
Standard Education Society, the court 
said that the FTC has the duty to dis- 
cover and make explicit those unex- 
pressed standards of fair dealing which 
the conscience of the community may 
progressively develop. Existing state 
legislation on the subject could never 


exclude the regulatory and_ visitorial 
powers possessed by the Commission in 
the light of that definition. 

The second alternative is the enact- 
ment of little FTC Acts in all the states, 
patterned after the Federal law. While 
this procedure might avoid inquiry into 
unfair trade practices, it would not ex- 
clude investigation and visitation under 
the Commission’s right to enforce the 
Robinson-Patman and Clayton Acts. 

The third and fourth views may be 
considered together, namely, the pos- 
sibility of blanket exemption for the in- 
surance business. Such exemption was 
granted banks, common carriers, air 
carriers, railroads, and packers when the 
FTC Act was originally enacted, for the 
reason that their activities were fully 
regulated under other existing statutes. 
If, as previously stated, we consider the 
proviso of Section 2(b) of Public Law 15 
as a challenge to state action, it should 
follow that Congress will entertain a 
suggestion for exemption if good faith 
in accepting that challenge can be shown 
by affirmative and effective state laws. 
Conversely, it might be dangerous to en- 
act no further legislation than appeared 
on the books when Public Law 15 was 
passed. 

It is submitted that these diverse 
views can be reconciled by a pattern of 
action, with the passage of state laws as 
its starting point, designed to accom- 
plish our stated objective of preserving 
state regulation. We do not fear the 
ETC’s powers to prohibit unfair trade 
practices and we would not seek refuge 
from those powers. However, we do 
hope to avoid the possibility, however 
remote, that under some future adminis- 
tration Federal administrative officers 
might attempt to utilize the FTC powers 
as a cloak to gain the equivalent of 
Federal regulation when Congress had 
not deemed it necessary or advisable to 
regulate our business at the Federal 
level. 

Since it seems desirable for this pur- 
pose to have some state action, the ques- 
tion is as to the form of law to be 
adopted by the states. A sub-committee 


(Continued on Page 14) 


of Investment 


Research 


not only untested but little understood. 
Since then the powers of the Federal 
Reserve banks over the nation’s money 
markets have been greatly extended. 
The Reserve banks have almost limitless 
facilities to increase or decrease the 
volume of money and bank credit, and 
to purchase or sell Government Securities 
in huge volumes. In addition, there 
have been created many other govern- 
mental corporations which can be used 
in the control of the Government se- 
curity market and of bank operations. 

Control of Government Bond Market 

“It seems to me, therefore, that if we 
are to be realistic we must recognize 
that it has now become public policy to 
control the Government bond market 
and to set the pattern of interest rates 
that shall prevail, not alone in war years, 
but in immediate post-war years as well. 
I believe we must also recognize that 
during the period of war finance, at 
least, the Treasury and the Federal Re- 
serve have given a most convincing 
demonstration of their ability to effect 
control. 

“The importance to the life insurance 
business of the changes since the 1914- 
18 war can hardly be exaggerated. In 
both the great wars our industry whole- 
heartedly supported the Government’s 
finance program. In the earlier war we 
invested about four-fifths of our gain in 
assets during the war years in Govern- 
ment bonds, while in the present war 
our net purchases of Government securi- 
ties have amounted to one and one- fifth 
times the increase in total assets.” 


Cooperation with Washington 


Mr. Smith told of visits to Washing- 
ton officials by some life insurance presi- 
dents on their own responsibility during 
the war years in an effort to help ac- 
quaint them with the problems of the 
life companies and to endeavor to show 
them how the life companies may be of 
greatest assistance to the Treasury. One 
result was an official recognition of the 
important part played by life companies 
in Government financing. Secret: iry 
Morgenthau outlined to the life men the 
Treasury’s objectives and_ particularly 
stressed his desire that as little as pos- 
sible of the Seventh War Loan sub- 
scriptions should come through the com- 
mercial banks or from sale of Govern- 
ment securities already in the portfolios 
of institutional investors. The Secretary 
of the Treasury, expressed the hope 
that the life companies would be able 
to police themselves along these lines. 
In consequence, the life companies 
agreed to cooperate wholeheartedly. In 
March, the directors of Life Insurance 
Association of America adopted a reso- 
lution authorizing the chairman of the 
companies investment research commit- 
tee “to consider with such chief execu- 
tives of companies as he may deem ap- 
propriate, broad issues of financial 
policy and to prepare for presentation 
by them to appropriate agencies of the 
Government such matters as are of fi- 
nancial consequence, to the institution 
of life insurance.” ALC executive com- 
mittee adopted a similar resolution. A 
research committee was appointed and 
there was later appointed a liaison com- 
mittee through which the ideas of the 
business on subject of Government fi- 
nance can be given the Treasury, Fed- 
eral Reserve Board and other interested 
Washington officials and through which 
the wishes and ideas of the Treasury 
can be interpreted to the life insurance 
business. 
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Kastner Talks on 
Premium Tax Situation 


REVIEW OF LEGISLATION 





Associate General Counsel of ALC also 
Comments on Federal Developments 


in Federal Acts 





In his annual report to American Life 
Convention Ralph H. Kastner, associate 
general counsel, gave highlights on 
legislation and court decisions in 1945. 
Approximately 8,300 bills came to ALC 
from various quarters and after exam- 
ination it was found that 1,400 of them 
were deemed of sufficient importance to 
warrant reporting to member compan- 
ies through the medium of fifty-five 
legislative bulletins and numerous special 
bulletins. Outstanding in Federal legis- 
lation was Public Law 15, expressing the 
intent of Congress with reference to the 
regulation of the insurance business and 
providing a moratorium from the effect 
of several Federal acts. Also, there were 
recurring drafts of Social Security 
amendment legislation on pending 
amendments to G.I. Bill of Rights law, 
and other Federal situations. 

Discussing premium tax legislation and 
litigation Mr. Kastner said: 


Premium Tax Legislation and 
Litigation 


State 


“In the State field, and as an out- 
growth of uncertainty—or possibly a 
conviction—induced by the SEUA de- 
cision, extended consideration was given 
to revamping premium tax laws in sev- 
eral jurisdictions. When the legislative 
picture had cleared, we find that nine- 
teen additional states took steps to 
equalize the rate and basis of tax as 
between foreign and domestic compan- 
ies. Of this group, eleven made such 
amendments applicable to 1944 receipts, 
while eight made the change effective 
with 1945 receipts. ‘Equalization’ pro- 
posals failed in seven other states. 
Twelve other states are included in the 
category of those where amendments of 
like character may be necessary, if liti- 
gation pending in most of these states 
ultimately turns out adversely to the 
states’ contentions. 

“Differing from the customary pre- 
mium tax base is the provision, originat- 
ing this year in New Jersey, that if 
New Jersey premiums equal or exceed 
124% of all premiums collected every- 
where by the company, then the New 
Jersey tax base shall not exceed that 
124%. The new Alabama law contains 
language to like effect. Other varia- 
tions from the ‘normal’ type of law are 
to be found in Florida, where an op- 
tional credit allowance is permitted 
against regularly computed taxes, equal 
to that proportion of such premium tax 
which Florida premiums and annuity re- 
ceipts bear to all such receipts of a com- 
pany; in Oklahoma, where the high 4% 
tax rate is reducible to 334% if 2% of 
the company’s assets are invested in the 
state, with downward gradations to zero 
tax if 30% of a company’s assets are 
so invested; in South Dakota, where the 
rate is reducible from 244% to 1% where 
either (a) 20% of a company’s assets 
are invested in the state, or (b) twenty 
times the total premiums received on 
South Dakota risks during the preced- 
ing year are invested in South Dakota 
investments. The Texas variation ex- 
cludes first year premiums from the tax 
base, and provides a graduated reduction 
in the rate (ranging from 3% to .95%) 
where a company’s assets invested in 
Texas securities equal specified amounts 
(ranging from 75% to over 95%) of in- 
vestments in similar securities in the 
state in which the highest percentage of 
that particular company’s assets are in- 
vested. Companies with gross Texas 
premium receipts of less than $450,000 
will be taxed a flat rate of 4% of 1% 
of Texas premiums. 

“Fourteen states repealed their re- 
taliatory laws, or at least that portion 
thereof dealing with taxes, while two 
states (Connecticut and Pennsylvania) 
broadened the scope of their retaliatory 
laws. Five other states considered but 


New ALC Members 


Two additional members were ad- 
mitted to the rolls of American Life 
Convention at the recent fortieth annual 
meeting in Chicago, increasing the total 
membership to 209, an all-time high. 
The newest members are the Boston 
Mutual Life and the Loyal Protective 
Life, both with home offices in Boston. 





failed to enact repeal legislation. 

Coming Before U. S. Supreme Court 

“All question with regard to the validity 
or non-validity of state premium tax 
laws that vary the rate or incidence of 
the tax between domestic and foreign 
companies, and the right of states to 
invoke retaliatory taxes, should be finally 
resolved before this organization meets 
next year. The matter will soon be be- 
for the U. S. Supreme Court, since both 
the South Carolina and Kansas State 
Supreme Courts upheld the validity of 
the so-called ‘discriminatory’ statute in 
their respective jurisdictions and ap- 
peals are now in progress. Earlier, a 
lower court in Michigan had ruled that 
state’s law valid, while a trial court in 
Indiana found its state law to be invalid 
and violative of the Commerce clause. 

“Resort to the Fourteenth Amendment 
to the U. S. Constitution as a basis for 
attacking the validity of so-called dis- 
criminatory statutes was found unavail- 
ing when the U. S. Supreme Court last 
June, in Lincoln National v. Read, Com- 
missioner, refused to hold the 4% Okla- 
homa premium tax invalid, although the 
Court made the pointed observation in 
its opinion that the Commerce clause 
question was not involved in that par- 
ticular case, thus leaving that issue 
open.” 


Company Status Under 
Present Clayton Act 


AS VIEWED BY O. F. GRAHAME 





Act Challenges Some Investment, Man- 
agement and Reinsurance Practices 
of Insurance Business 





It is impossible to have a monopoly in 
life insurance because no one company 
can control the raw materials of life in- 
surance. These raw materials are insur- 


able human beings and those motives of 
affection and devotion which have been 
and will continue to be the spiritual 
energy of life insurance. So declared 
Orville F. Grahame, counsel, Paul Re- 
vere Life and Massachusetts Protective 
companies, in a paper prepared for the 
American Life Convention on “Life In- 
surance Looks at the Clayton Act.” As 
Mr. Grahame was unable to be present 
his paper was read by Joseph P. Lor- 
entzen, vice president and general coun- 
sel, Bankers Life Co. 

The Clayton Act as a result of the 
SEUA decision was found to be of con- 
siderable interest to life insurance, but 
the situation is in no way alarming, 
said Mr. Grahame. Life insurance is 
interested in presenting a united front 
with the insurance industry in working 
out the interstate commerce problem in 
all its aspects. Life insurance wants to 
be sure that when the recommended 
legislation is enacted into law it will still 
be fully able to maintatin the high 
standards and reliable service which has 
been so traditional of the industry. 

The Clayton Act as it is, and as it 
very likely will be, was found, however, 








Tomorrow's Policy — 
TODAY | 


An Announcement of Great Interest 


At the start of its second century, The Mutual Benefit 
Life Insurance Company of Newark, N. J. begins the 
issue of a new series of policies. The outstanding feature 
is that they are based upon a new table of mortality which 
reflects the improvement that has occurred in death rates 
in recent years. Under the laws recently enacted in a 
number of states, the use of this table will become com- 
pulsory in 1948. The Mutual Benefit is the first and only 
major company which has voluntarily adopted 


the new Commissioners table. 


The Mutual Benefit 


LIFE INSURANCE COMPANY 
NEWARK, N. J. 








The COLONIAL 


LIFE INSURANCE COMPANY 
OF AMERICA 


A QUALITY COMPANY 


Distinguished by its past performance | 
and progressive in its plans for the 
future. 


“A PUBLIC SERVANT SINCE 1897” 


A policy for every 
member of the 


family from birth 
to age 65. 


Home Office: Jersey City 6, N. J. 











to challenge several of the investment, 
management and reinsurance practices, 
which are now taken more or less for 
granted in the industry. 

Consideration was given to the pro- 
posed Clayton Act amendments now 
pending in Congress (H. R. 2357 and S. 
615). This bill would apply to acquisi- 
tion of assets of another company as 
well as to acquisition of stock, and thus 
would apply to the purchase or reinsur- 
ance of one company by another. The 
bill would require approval of the Fed- 
eral Trade Commission before a merger 
or purchase of assets, so that attempts 
at “unscrambling the eggs” would no 
longer be necessary. The bill also in- 
cludes tests to guide the Commission in 
its decisions. 

The Clayton Act, and any amend- 
ments thereto, Mr. Grahame said, are of 
interest to mutual as well as to stock 
companies because of the reinsurance 
angle, and then, a mutual company is 
sometimes the investing company in the 
stock of a life company, and sometimes 
a mutual company is concerned because 
of certain interlocking directorates. 

Should Be Exempt from Act 

The legal situations on “tying con- 
tracts,” acquisition of stock and inter- 
locking directorates, all prohibited by 
the Clayton Act, were analyzed in de- 
tail. Under the cases, it is doubtful if 
any life company violates the Clayton 
Act, as no lessening of competition is 
known to result from any interlocking 
stock or director arrangement. 

It was deemed advisable to follow the 
guide of Public Law 15, and have insur- 
ance exempt from the Clayton Act by 
securing adequate state regulation. The 
probable form of such legislation was 
considered to be in part an investment 
statute, but with anti-trust as well as 
regulatory tests. Complete state laws on 
consolidations and company reinsurances 
may also be necessary. 

Such a statute, as in the original Clay- 
ton Act and the proposed amendments 
thereto, will need to contain a “grand- 
father clause” approving existing ar- 
rangements. This, the Federal Trade 
Commission recognizes as not unreason- 
able because of “the importance of po- 
tential competition.” 


N. J. ASSOCIATION MEETINGS 

The Life Underwriters Association of 
Northern New Jersey will hold two 
meetings this month, the first of which 
will be held November 21 in the Pruden- 
tial Building, with Donald F. Barnes, 
director of research of the National As- 
sociation of Life Underwriters and di- 
rector of its division of veterans’ affairs 
as the speaker. The second meeting will 
be held in the same place on November 
29, when the speaker will be Lieut. Col. 
John D. Marsh, chairman of the Na- 
tional Committee on Veterans’ Affairs. 


PLANS ECONOMIC CONFERENCE 

George H. Gruendel, president, Chi- 
cago chapter of Chartered Life Under- 
writers, announces that the chapter will 
again sponsor an economic conference 
November 13. 
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Harland L. Knight Made 


Agency Vice President 


FOR UNION MUTUAL OF MAINE 





With Company Since 1932, He Has 


Been Superintendent of Agencies 
Past Two Years 





Harland L. Knight has been elected 
agency vice president of Union Mutual 
Life, Portland, Me., President Rolland 
IX. Irish has announced. 

A graduate of the University of Maine, 
Mr. Knight joined the company in 1932 


HARLAND L. KNIGHT 


as a member of its auditing department 
staff. He has subsequently served as 
traveling auditor, agency secretary, 
assistant superintendent of agencies, 
and has been superintendent of agencies 
since 1943, 

He is a graduate of the school of 
agency management of the Life Insur- 
ance Sales Research Bureau, and a past 
president of both the home office ad- 
visory committee of Union Mutual and 
the University of Maine Alumni Asso- 
ciation of Portland. 


F, W. Ecker on Housing 

Frederic W. Ecker, financial vice 
president, Metropolitan Life, told the 
\merican Life Convention last week 
about the housing projects of the Met- 
ropolitan Life, going into detail about 
Parkchester in the Bronx, N. Y., tell- 
ing what the company proposes to do 
in the new development on East Side 
New York near Bellevue Hospital where 
obsolete sections of the city will be 
replaced by the Metropolitan’s buildings, 
and discussing the other housing proi- 
ects of the company. It was an il- 
‘uminating talk, followed by the closest 
interest on the part of the many execu- 
tives of life insurance companies who 
were attending ALC convention. 


Douglas Talk Off the Record 


Che talk made by Lewis W. Douglas, 
president of the Mutual Life, at the 
luncheon of the American Life Conven- 
tion in Edgewater Beach Hotel, Chi- 
cago, last Thursday was off the record. 
Mr. Douglas had been in Europe as 
Special adviser to U. S. group of the 
Al ied Control Commission, and his re- 
narks were about Europe. 


DAUGHTER TO BRUCE LOOMIS’ 
\ daughter, Julia Brooke, was born 
to S/Sgt. and Mrs. Bruce Loomis No- 
vember 4 in Los Angeles. Sgt. Loomis 
'S the son of Mr. and Mrs. James Lee 
: omis of Granby, and Mrs. Loomis is 
ne daughter of Mr. and Mrs. Phinehas 
routy, Jr, of Los Angeles. Sgt. Loomis 
now stationed in Yuma, Ariz. James 
ie Loomis is chairman of the “board 
“ed — Mutual Life, and Phine- 
a Frouty, Jr, is general agent for 
© same company at Los Angeles. 
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Northwestern Mutual 
Appoints H. W. Gardiner 


NAMED EDUCATIONAL DIRECTOR 


Will Be in Charge of All Phases of Edu- 
cational Plans for Agents 
of the Company 


























Harold W. Gardiner has been ap- 
pointed educational director of the 
Northwestern Mutual Life Insurance 
Co., according to an announcement by 
Grant L. Hill, director of agencies. Mr. 
Gardiner has had a wide background in 










































LET GUARDIAN MAKE YOUR 
PENSION PLAN PROBLEMS 





HAROLD W. GARDINER 


¢ . P : oe 
S§ selling, instructing and organizing, and 
will be in charge of all phases of educa- 
tional plans for agents of the corapany. 


Mr. Gardiner’s Career 


san’ : A native of Oklahoma City, Mr. Gar- 
Guardian 8 wealth of experience, and Guard- diner was raised and educated there and 
e 9 was an honor student in the University 
ian’s expertly staffed Home Office Pension of Oklahoma law school. He_ started 
his life insurance career in 1924 with 


° e e e the Northwestern Mutual in the Russell 
Planning Section are invaluable allies of the L. Law general agency, Oklahoma City, 
becoming a_ successful producer and 
later supervisor of the agency. When 
Mr. Law became general agent in Balti- 
Z x a more in 1930, Mr. Gardiner also trans- 
fit pension plans for his clients. ferred there as supervisor, and in 1936 

was advanced to assistant to the general 
agent. He has trained some of the 
leading producers in the Baltimore 
agency. In addition, he conducted the 


underwriter in working out sound, tailored-to- 


66 Ld . 

The new 16-page booklet, Pension Planning CLU course at the University of Balti- 

more. 
for Your Business,” now being distributed to A reserve army officer, Mr. Gardiner 
was called into active service in Feb- 
‘ ° r) : ruary, 1941. He organized a school for 
executives through Guardian s national adver- qualifying field artillery officers. He re- 
a " ceived a commendation for his use of 
tising, will tell you a lot about how Guardian visual and mechanical aids in instruct- 
ing in a school which specialized in the 


use of aerial photography. 


does it. Write us direct for the booklet today In 1943 he became a battalion com- 
mander and was advanced to the rank 
or consult the Guardian agency nearest you of lieutenant colonel. The battalion of 
“Long Toms” which he led across the 


° Channel was the first heavy artillery to 
for details. land on the coast of France. They 
fought through five campaigns, including 
the Ardennes Bulge, and were never out 
of action until the end of the European 


] H a war. His decorations include the Croix 
de Guerre with Palm and the Bronze 


Star with Oakleaf Cluster. 


Following his release from active duty 
INSURANCE COMPANY OF AMERICA upon his return to this country from 
Czechoslovakia by air, Mr. Gardiner 
attended the Northwestern Mutual’s 


pee eee er tees seg have commas od veterans at 

h in Milwaukee. 

A MUTUAL COMPANY ° ESTABLISHED 1860 alli pnt enim 
CONTINENTAL LIFE DIRECTOR 


GUARDIAN OF AMERICAN FAMILIES FOR 86 YEARS ee ee 


nounces the appointment of James N. 
Northey as a director. Mr. Northey is 
president of Telfer Paper Box Co. and 
a director of Canadian National Rail- 
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William H. Kingsley 
Dies at Age of 76 


LOMG HEAD OF PENN MUTUAL 





Retired as Chairman First of This Year; 
Started as Mail Boy; 60 Years 
with Company 

The death of William H. Kingsley at 
his home in Chestnut Hill, Pa., Thurs- 
day of last week at the age of 76, 
brought to a close one of the most no- 


table careers in the life insurance busi- 
ness. He rose from office boy in the 
Penn Mutual Life organization to be- 


come its president and-chairman of the 
board from which latter position he re- 
tired at the beginning of this year. 

Graduated from Girard College, Phila- 
delphia, at 16, he became the first alum- 
nus to be elected to the board of direc- 
tors of City Trusts of Philadelphia 
which supervises the trusts left by 
Stephen Girard including Girard College. 
He was president of the board at the 
time of his death, one of the highest 
honors that can come to a Philadelphian. 
At Girard’s birthday anniversary in 1935, 
Girard College alumni presented him 
with the Stephen Girard Award for dis- 
tinguished service to the college. 

Born in Philadelphia, Mr. Kingsley’s 
first job after leaving Girard College was 
in a wholesale dry goods house but after 
a time he went to the Penn Mutual Life 
and applied for a position. The presi- 
dent liked his manner and personality, 
putting him to work at once at $5 
week carrying mail to the post office. 
Few college graduates even in that day 
would consider either the job or the 
pay but it was characteristic of young 
Kingsley that he was looking far ahead. 
His industry brought rapid advancement 
and also broad knowledge of the opera- 
tions of a life insurance company. 

Made Rapid Advancement 

At the age of 27 he was appointed 
western financial representative with 
headquarters in Denver and for the fol- 
lowing seven years he had charge of the 


company’s western investments. Travel- 
ing over most of the states west of the 
Mississippi through the years 1896 to 


1903, he acquired a broad knowledge of 
the country and its economic possibili- 
ties which served him well in his larger 
executive responsibilities with the com- 
pany. This was a period of great expan- 
sion and development in the west. 

Brought back to the home office in 
1903 as secretary and treasurer his re- 
sponsibilities enlarged rapidly. In three 
years he was made second vice president, 
then agency vice president in which lat- 
ter position he was one of the most ac- 
tive field organization heads in insurance 
under whose leadership the company’s 
business expanded greatly. He served on 
many committees of company organiza- 
tions and his council was much sought 
by other company officers. He was made 
senior vice president in 1927 and served 
as president from 1936 to 1939 then he 
was elected chairman of the board. 

In recognition of Mr. Kingsley’s fifty 
years’ of service with Penn Mutual in 
1935 a distinguished group of executives 
and other guests gathered in Philadel- 
phia to pay him tribute. He has had 
many honors and recognition from in- 
surance groups having been for three 
years president of the Insurance Federa- 
tion of Pennsylvania and was chairman 
of one of the annual meetings of the 
Association of Life Insurance Presi- 
dents, which meetings were noted for 
bringing together leaders of the finan- 
cial and business world as well as insur- 
ance executives. 

During the first World War, Mr. 
Kingsley served in Washington as direc- 
tor of personnel of American Red Cross. 
He was a director of the Philadelphia 
National Bank, Fire Association of 
Philadelphia and United Firemen’s In- 
surance Company. He was a member of 
Union Square Club and Philadelphia 
Country Club. 


He leaves a widow, the former aoe 
May Shaw whom he ‘married in 1891; 
son, William H. Kingsley, Jr., and ” 
grandchildren. 





WILLIAM H. KINGSLEY 





ROBERT G. BLAIR ADVANCED 





Made Superintendent of Agencies of 
Jefferson Standard; G. Christo- 
pher Returns to Agcy. Dept. 
Robert G. Blair has been promoted to 
the position of superintendent of agen- 
Jefferson Standard Life, M. 
A. White, vice president in charge of 
agencies, announced. Mr. Blair began 
his association with the company in 1928. 
After serving as cashier of the com- 
pany’s Oklahoma City and Dallas branch 
offices, he was made traveling auditor in 
1934. In 1942 he enlisted in the Army 
Air Corps Enlisted Reserve. Following 
his graduation from Randolph Field in 
October, 1943, he served as pilot instruc- 
tor at Starkville Field, Miss., and at 
Darr Aero Tech Field in Albany, Geor- 
gia. After his release from service in 
December, 1944, he returned to the Jef- 
ferson Standard and was _ appointed 
agency assistant and served in this ca- 

pacity until his present appointment. 

Vice President White also announces 
the return to the agency department of 
George Christopher, field service assist- 
ant, who was recently discharged from 
the Army Air Corps. Sgt. Christopher 
served more than three years overseas in 
the China-Burma-India theatre of op- 
erations. His outfit earned four battle 
stars and the Distinguished Unit Cita- 
tion. 


cies of the 


The Great- t-West Life has opened a 
mortgage office in Toronto under Cecil 
R. Forsyth. 





Available for 





For 
the Small 
Corporations 
We have “Tailor-Made” 

Profit Sharing or Pension Trust Plans 
Not duplicated by any other company. 
even as 


Phone or Write 


FAIRBANKS AGENCY 
80 John St., New York 7, N. Y. 
General Agents 
THE UNITED STATES LIFE INSURANCE CO. 
in the City of New York 


few as ten lives. 


BOwling Green 9-8696 








MADE AETNA GENERAL AGENT 





E. F. Kenney Heads Oakland General 
Agency; Was Formerly Cashier 
at Los “rn 

The appointment of E. F. Kenney as 
general agent for the ‘Aetna Life in 
Oakland, Calif., has been announced by 
Rk. 8. Coolidge, agency vice president. 

A native of Meriden, Conn., Mr. 
Kenney was educated in schools of that 
city and in Bristol, Conn. He joined 
the Aetna Life organization in 1924 as 
a member of the life accounts depart- 
ment at the home office and was ap- 
pointed cashier of the Detroit agency in 
1927. He was transferred to the San 
Francisco agency as agency cashier in 
1928, and in 1942 he became agency 
cashier of the Los Angeles agency. 
Sirodmearens for the agency will be 
maintained at 720 Central Bank Build- 
ing, Oakland. 





Pru. Buys Canadian Bonds 

Purchase of 25 million dollars of Cana- 
dian Ninth Victory Loan Bonds was an- 
nounced by The Prudential. This brings 
the Prudential’s total holdings of Do- 
minion Victory Bonds to 115 million dol- 
lars. 





MADE GREAT NORTHERN V. P. 
Barton S. Pauley has been named vice 
president and actuary of the Great 
Northern Life, Wisconsin corporation 
with general offices in Chicago, accord- 
ing to an announcement by H. G. Royer, 
president. Mr. Pauley is a fellow of the 
Actuarial Society of America and of the 
American Institute of Actuaries. 
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BUSINESS MEN’S ASSURANCE COMPANY 


KANSAS CITY, MISSOURI 
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Berkshire Asst. G. A. 


WESTON 


Berkshire Life announces the appoint- 


BASIL R. 


ment of Basil R. Weston as assistant 
general agent in the Frank H. McChes- 
ney General Agency in Rochester, ef- 
fective November 1. 

Mr. Weston was born in Holly, N. Y. 
March 16, 1900, and has lived in Roches- 
ter since 1908. He graduated from Uni- 
versity of Rochester in 1921, A.B., and 
is a member of Psi Upsilon fraternity. 
He represented State Mutual from 193! 
to 1934 as agent and supervisor in 
Rochester, and in the same capacity for 
Penn Mutual from 1934 to 1943. [rom 
1943 to 1945 he was with Delco Division, 
General Motors, in Rochester. 

Mr. Weston is a member of Roches 
ter Chamber of Commerce of which he 
was assistant secretary. He was als 
assistant treasurer of the University 0! 
Rochester. He is a member of the 
Rochester Ad Club, Rochester Life Un- 
derwriters, American Legion, Sales Ex- 
ecutives’ Club and Rochester Salesman- 
ship Club. 





ae OCCIDENTAL MANAGER 


Jenkins, vice president, Occi- 
dental it of California, has ann ounced 
the advancement of Wendell B. Chris 
tenson from assistant manager to acting 
manager of the San Francisco brane! 
office, following the resignation of for 
manager R. F. Benjamii Mr 


mer 

Christenson entered the life insuranc 
business in 1942 as an agent in Occidet™ 
tal’s home office agency. He had pre 


viously been sales manager of a 1% 


Angeles aluminum company but after 
Pearl Harbor the company’s sales force 
was disbanded. He was appoinic ed as 
sistant manager of the agency in 











November 9, 1945 















TER a 














<UNDERNE 


=<, eg RE EIS ISIN 
Lt ten ———> 





























Will you join The Equitable Society in a 
salute? A salute to the man on the tractor 
.. . and to all men and women who plow 
the fields and reap the harvests from the 
good American earth . .. yet, a heartfelt 
tribute to the farmers of these United States. 
In spite of manpower losses, the hard-work- 
ing tillers of the soil managed to increase 
this country’s food production by more than 
one-third during the critical war years. 
Authorities in England and Russia have 


stated that the war might easily have been 


The Nation’s Farmers 








lost without this extra food raised by 


America. 


Today, as it has for many years, The Equit- 
able Life Assurance Society of the United 
States is lending the farmer a helping hand. 
Equitable funds have made it possible for 
thousands of farmers to own their homes 
and land, and thus realize that typical Amer- 


ican ambition—to run their own business. 


fe, ae 


t— fa rs Mca Ricntitaian 
PRESIDENT 


x *kkK * 


The above salute to the Nation’s Farmers is one of a series of tributes to vital 
American Industries featured on “This Is Your FBI’, sponsored by The Equitable as a 
_public service in cooperation with the Federal Bureau of Investigation. This radio pro- 


gram is broadcast every Friday evening over a nation-wide hookup of the American 


Broadcasting Company. 








THE EQUITABLE LIFE ASSURANCE SOCIETY 


OF THE UNITED STATES 


A Mutual Company Incorporated Under the Laws of the State of New York 


393 Seventh Avenue 


New York, N. Y. 
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Berkeley Cox Reviews 
Year’s Legal Changes 


STATE PREMIUM TAX STATUS 





Tax Laws Amended in Sixteen States; 
Twelve Still Have Higher Rate 
for Outside Companies 





Speaking as chairman of the Legal 
Section of American Life Convention, 


Cox, 
Aetna Life, summarized legal develop- 
ments to date resulting from the Su- 
preme Court decision in the SEUA 
case that insurance is commerce, in a 
talk before the annual meeting of the 
Convention in Chicago last week. He 
said in part: 

“In twenty-one states the existing tax 
laws at the beginning of 1945 did not 
impose a higher rate on out-of-state 
companies than on domestic companies, 
unless imposed by retaliatory provisions 
or arising from reductions allowed be- 
cause of percentage of assets invested 
in the state. The premium tax laws have 
been amended this vear in sixteen other 
states so as to make the tax rate the 
same for domestic as for out-of-state 
companies. There are now twelve states 
where the out-of-state rate is higher 
than that for domestic companies. How- 
ever, in several states where the rate 
is the same, the laws provide for limita- 
tions, sliding scales or off-sets which 
apply to both classes of companies but 
may in actual operation favor domes‘ic 
companies. Whether all of these will be 
upheld remains to be seen. 


Serkeley associate counsel of 


Contests in Sixteen States 


“So far as I have been able to deter- 
mine, there is no premium tax litigation 
growing out of the SEUA case in 
thirty-two states or in the District of 
Columbia. In most of the sixteen states 
where there are active contests, those 
contests are being made by compara- 
tively few companies, whose executives 
doubtless concluded that they were in 
duty bound to follow this course. 

“This record of tax payment for 1945, 
especially when compared to what the 
situation might be today if the insur- 
ance industry had tried to avoid the 
payment of all the taxes that it might 
possibly have succeeded in avoiding, 
and when considered along with the at- 
titude of the insurance companies to- 
ward legislation to promote the pay- 
ment of taxes, shows very clearly, it 
seems to me, that the companies are 
anxious not to upset the tax apple-cart, 
and are willing to abide by taxation, as 
well as regulation, of the insurance 
business by the states. 

“In Kansas and in South Carolina the 
tax laws have been held valid by the 
highest state courts. It seems likely that 
one or both of these cases will get to 
the United States Supreme Court within 
the next two or three months, but not 
very likely that there will be a Supreme 
Court decision in either of them before 
most of the 1946 taxes become payable. 

“The other horn of the dilemma with 
which the Association and Convention 
committees have struggled is that of 
state regulation, and especially the ex- 
tent to which existing regulation needs 
to be supplemented in order to preserve 
state control in view of the statement 
in Public Law 15 that, after January 1, 
1948 the Sherman Act, the Clayton Act 
and the Federal Trade Commission Act 
shall apply to the business of insurance 
to the extent it is not regulated by state 
law. The fourth of the Federal laws 
usually considered in this connection is 
the Robinson-Patman Act (U. S. C. A., 
Title 15, Sections 13, 13b and 21a). Be- 
cause of the wording of this act itself 
and because it is not included in the 
acts mentioned in section 2(b) of P. L. 
15, there is great doubt as to whether 
the Robinson-Patman Act will apply to 
the business of insurance even after 
January 1, 1948 


Centralized Government Trend 


_ “From the standpoint of convenience 
in our business operations, a good argu- 
ment can be made for Federal, as con- 


trasted with state, control. It is easier 
to follow one set of rules than forty- 
nine. But I believe all of us here feel 
the issue to be bigger than that. We 
realize the danger of centralized gov- 
ernment—who can fail to realize it after 
the havoc which dictatorship has wrought 
in our time. Business monopolies are 
subject to governmental control. But 
monopoly of governmental power is 
subject to no control. This is, I firmly 
believe, the fundamental reason why the 
insurance business is practically unan- 
imous in its support of state regulation. 
The votes in both houses of Congress 
on Public Law 15 show that Congress 
wants state regulation to prevail. But 
Congress wants to be satisfied that state 
regulation is adequate to protect the 
public interest. The Insurance Commis- 
sioners want adequate regulation. So 
do we. 

“Right here there crops up a danger 
which is in the minds of many of us 
but which has perhans not been suffi- 
ciently emphasized. The insurance. busi- 
ness has for many years been regulated 
by the states. That regulation has been 
at least reasonably effective. The Com- 
missioners and the industry are now 
secking means to make it more so, The 
danger is that in tightening state regu- 
lation, such conflicts of laws and dif- 
ferences in administration may arise as 
to interfere seriously with the efficient 
and economical conduct of the business. 

“The rating laws now in force and 
those being considered generally spe- 
cify that rates shall be adequate, rea- 
sonable and not unfairly discriminatory. 
These same tests might well be applied 
to state regulation itself. If it fails in 
any of these respects, Federal control 
mav result. 

“The attainment of our common goal 
depends to a large extent on the Insur- 
ance Commissioners. The Commissioners 
have made a splendid start in the ap- 
pointment of an excellent committee to 
study the problem and to recommend 
legislation. At the suggestion of that 
committee, the various branches of the 
insurance industry have created an All- 
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Industry Committee to present to the 
Commissioners the industry’s suggestions 
as to additional regulatory legislation. 
The road is long and difficult, but if 
the Commissioners, the state lawmakers 
and the industry itself keep in mind 
the necessary requirements for attain- 
ing the goal, we should reach it.” 





BALTIMORE LIFE AGCY. SECY. 

Carrie A. Hobbs has been appointed 
to the newly-created position of agency 
secretary of the Balitmore Life. Miss 
Hobbs joined the company in 1929 and 
has been a member of the agency de- 
partment since that date. 





“The new booklet, YOUR 
LIFE INSURANCE, is just 
what we who are now far from 
home want and need. Please send 
me 25 copies so that I can pass 
them on to others over here.” 


And SO, in substance, 


have read numerous letters from our men in the armed serv- 
ices, following their reading of the Company’s 32 page book- 
let on National Service life insurance. 


Information and advice, if sufficient and impartial, is al- 
ways appreciated. That is why the life underwriter under 
arms, his buddies, and his loved ones at home, all regard 
Your Life Insurance so highly. It is concerned only with the 
serviceman’s life insurance problems. It outlines clearly the 
unique benefits of National Service life insurance. It urges 


the serviceman, without exception, to retain and convert to 


a permanent plan his government policy, and it tells him ex- 


actly how to get that job done with a minimum of effort. 


QUITABLE LIFE OF IOWA 
Founded 1967 


Home Office 





Des Moines 





AN OPPORTUNITY 


exists in the general agency of a large eastern 
company for an individual wishing to do 
management work. Salary and commission, 
Reply: Box 1626, The Eastern Underwriter, 
41 Maiden Lane, New York 7, N. Y. 
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H. W. George Dies, Former 


Metropolitan Treasurer 





HENRY W. GEORGE 


Henry W. George, 76, former second 
vice-president and treasurer of Metro- 
politan Life, who retired in 1935, died 
here November 6 after a three weeks’ 
illness. After leaving school he was in 
fire insurance for two years and joined 
the Metropolitan in 1889 as a $16 a 
week clerk in the cashier’s division. He 
became mortgage cashier and general 
bookkeeper. Then in 1913 he was made 
assistant treasurer, becoming treasurer 
in 1932. 

Long interested in American colonial 
history, he was a member of Society 0! 
Mayflower Descendants and many otlicr 
patriotic societies. He leaves a widow, 
a daughter, a son, Harold C., and two 
brothers. 





GEN. BRADLEY TO SPEAK HERE 

General Omar N. Bradley, adminis- 
trator of veterans’ affairs, will speak le- 
fore a special meeting of the Life Un- 
derwriters Association of the City of! 
New York on December 19, it 15 
announced by David B. Fluegelman, 
Northwestern Mutual, president of tlc 
organization. 





ROBERT N. WADDELL DEFEATED 

Robert N. Waddell, general agent, 
Connecticut, Mutual, Pittsburgh, was 
defeated for Mayor in that city in Tucs- 
day’s election. 
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Sherry Fisher Made G. A. by 
Conn. Mutual at Des Moines 


———— ” snanes onenesceeemencn 





FISHER 


SHERRY 


Following the death of Claude Fisher, 
general agent at Des Moines, Connecti- 
cut Mutual Life, has appointed his son, 
Sherry R. Fisher, general agent, in 
charge of the agency. 

In announcing the appointment, Vin- 
cent B. Coffin, vice president and super- 
intendent of agencies, said, “We are 
delighted that Sherry Fisher succeeds 
his father and are confident that he will 
carry on in the same fine tradition. He 
joined his father as an agent in 1930, 
upon graduation from the University of 
Arizona. His fine work and his qualities 
of leadership led to successive appoint- 
mcnts as supervisor, associate general 
agent and later as member of the firm 
of Fisher & Fisher. As agent and as 
supervisor he has consistently qualified 
for the Connecticut Mutual Field Clubs.” 

rom November, 1943 to August, 1945 
he served with the Army Air Forces. 





Increased Purchases of 


Securities by Life Cos. 


Purchases of $1,365,000,000 of business 
and industrial securities by the life in- 
surance companies of the country in the 
first half of this year, compared with 
$031,000,000 in the corresponding period 
of 1944 and $336,000,000 in the 1943 half 
year, is Some measure of the increased 
Investment activity pointing to post-war 
financing needs, the Institute of Life 
Insurance stated. 

: These purchases were in large part re- 
tundings by corporations seeking to 
bring their funded indebtedness in line 
with lowered interest rates. In spite ot 
the larger purchases, total holdings of 


; the se securities increased by only $348,- 
© 00,000 in the first six months of the 


as 


p Sti 


year 

United States Government securities 
stl! constituted the No. 1 item on buy- 
Ing lists, accounting for 69% of all mort- 





| Sage and security purchases by the com- 


| panies 


during the half year. State 
and municipal share purchases 


county 


» Were insignificant and continued disposal 
' ol these by some companies reduced to- 


4 


ta holdings of this type to 35% less 
than a year ago. Mortgage purchases 


: were greater in the first half of the 
| Year, reflecting the increased building 


ee 
4 
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al 
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ice, 


‘clivity this year, but repayments and 
niaturities have minimized the net gain 


in holdings to a negligible figure. 





_.W. E. MAYER’S NEW POST 

_'ne Manufacturers Life has an- 
nounced the appointment of William E. 
‘er as agency assistant at its Cleve- 
branch, where he will be associated 
‘ Branch Manager Carl H. Brudaker 
n the development of the agency or- 


ani¢ 


 <‘"zation and business in that territory. 


ns Mayer, who is a graduate of the 
ersity of Dayton, has been in the 


‘le insurance business fifteen years. 


FRASER HEADS N. Y. ROUND 
ABLE 

John M. Fraser, general agent, Con- 
necticut Mutual, has been elected secre- 
tary of the Round Table, which consists 
of a group of managers and general 
agents of Greater New York. This 
Round Table was organized after the 
first World War by Julian S. Myrick, 
who was the first was 
succeeded in turn by George Kederich, 
New York Life; Peter M. Fraser, Con- 
necticut Mutual; and Clancy D. Connell, 
Provident Mutual. 


secretary. He 


K. J. PATZMAN APPOINTMENT 

The General American Life has an- 
nounced the appointment of Kenneth J. 
Patzman as assistant manager at Kansas 
City. Mr. Patzman entered the life in- 
surance business with the Northwestern 
Mutual in 1932 after receiving a B. S. 
degree in insurance from the Wharton 
School of Finance, University of Penn- 
sylvania. From 1937 to 1942 he served 
as field supervisor for the Travelers. 
Mr. Patzman, who received the CLU 
designation in 1939, is returning to the 
insurance business after three war-years 
of service with the Pratt & Whitney 
Aircraft Corporation. 


OCCIDENTAL MANAGERS MEET 

Occidental Life of California con- 
ducted a week-long meeting for new 
agency managers recently at the home 
office. It was the second such meeting 
of the year, and was attended by eight 
agency managers who were in their first 
year of office. The program chairman 
was Lester S. Roscoe, director of field 
training, with the assistance of several 
home office department heads. The new 
agency managers reviewed such subjects 
as recruiting, agent’s training and fi- 
nancing, in addition to a study of Occi- 
dental’s ratebook and sales promotion 
activities. 





become reality— 


he’ll remember 


New England Mutual 





Two soldiers and a marine wrote the headline for 


the national advertisement pictured above. They 


were asking for our booklet describing their rights 


and benefits as ‘‘veterans.”’ 


As each one said, in effect, 


that wonderful day will come, but I can dream, 


can't [?”’ 


In the past year, several hundred thousand copies 
of our little booklet ‘Information for Veterans” 


have gone out to our fighting men all over the world 


in answer to such requests. 


Their appreciation has been heart-warming, and 
the things they have said would indicate that, when 


they become civilians again and need life insurance 


‘“Don’t know when 


One of several thousand letters received 


from grateful GI's: 
A Corporal in the AUS 


‘Although I do not expect to be a veteran until the 


conclusion of the war, I would appreciate your book- 


let * Information for Veterans.’ 
“*T wish to add that I admire your frank and sin- 
cere advice concerning the retention of National 


Service Life Insurance despite the fact that you are 


an agency selling private insurance. 


in addition to their NSLI, New England Mutual 


will have a high priority in their consideration. 


“Tt is refreshing to note such altruistic advertise- 
ments. I only wish that more advertisers could realize 
what goodwill can be established for their product by 

. your type of straightforward messages.” 





New England Mutual 


Li Insurance Company 


of Boston 





George Willard Smith, President 





Agencies in Principal Cities Coast to Coast 


The First Mutual Life Insurance Company Chartered in America—1835 
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Northwestern National 
In Triple Celebration 


PAY TRIBUTE TO O. J. ARNOLD 





Honor 40th Anniversary of Director's 
Jaffray and Decker; Company 
Sixty Years Old 





Business and civic leaders of Minne- 
apolis and the Northwest, spokesmen for 
the life insurance industry, and repre- 
sentative members of Northwestern Na- 
tional Life’s field force from all sections 


wef the country, united in tribute to the 
company at a triple anniversary celebra- 
tion at the Minneapolis Club, Octo- 


ber 29. 

The occasion was a 20-40-60 anniver- 
sary dinner commemorating the 20th an- 
niversary of O. J. Arnold’s presidency 
of the company, the fortieth anniversary 
of membership on the directorate of C. 

T. Jaffray and E. W. Decker, and the 
sixtieth anniversary of the company’s 
founding. It also marked Mr. Arnold’s 
birthday, and a colorful cake and the 
singing of “Happy Birthday to You” by 
the guests added a warm personal touch 


to the festivities. 
A highlight of the evening was an- 
nouncement that efforts of the field 


force in Mr. Arnold’s honor during Oc- 
tober resulted in $7,258,663 of Ordinary 
new business during the first twenty- 
nine days, pointing to an all-time record- 
breaking month, and the largest single 
day’s Ordinary business in NwNL’s his- 
tory, $2,043,351 on Mr. Arnold’s birth- 
day. 


Tributes to President Arnold 


tribute to Mr. Arnold on be- 
half of the life insurance fraternity, 
Claris Adams, president of Ohio State 
Life and chairman of the board of the 
Institute of Life Insurance, declared that 
Mr. Arnold “has left his impress on the 
life insurance business.” Praising his 
broad-gauged leadership, Mr. Adams de- 
clared that “his views are eagerly sought 
after throughout the entire field” and 
pointed out that “he is highly regarded 
as an alert, decisive, dynamic, sound, 
aggressive personality and a man of 
progressive outlook, informed judgment, 
and sagacious decision.” 

Harry Bullis, president of General 
Mills, Inc., who spoke on behalf of busi- 
ness and industry, praised the work of 
Messrs. Arnold, Jaffray, and Decker as 
“more than a financial achievement 
monument to fair dealing.” He aaned 
“In my contacts with business and fi- 
nancial leaders throughout the country, 
I have heard many favorable comments 
about Mr. Arnold. I am told that he has 
been intimately connected, either be- 
hind the scenes or out in front, with 
every forward-looking movement which 
has been launched in the life insurance 
field during the past several decades. 
He has followed the same pattern in na- 
tional and civic affairs. His energy, his 
sound business and financial judgment, 
and his clear vision mark him as a man 
who follows through and gets things 
done.” 

Representing members of the com- 
pany’s field force, including twenty-four 
agents in attendance at the dinner, Wil- 
iam G. Preston, CLU, agency manager 
Great Falls, Montana, stressed the sig- 
nificance to the man in the field of the 
company 's “human, approachable man- 
agement,” declaring that “the policy- 
holders’ confidence i in the company is in- 


Paying 





creased because we on the firing line are 
intimately acquainted with the top man- 
agement men, and particularly President 
Arnold. We know them both as able 
leaders and as men to whom our clients 
are not just policy numbers, but human 
beings with hopes and aspirations for 
whom they, as trustees of a great in- 
stitution, can render worthwhile serv- 
ice.’ 


Mr. Preston also introduced Mrs. 
Arlyn P. Huston, Cleveland, only woman 
among the twenty-five agents who were 
invited to attend the dinner as a result 
of their sales efforts in a special sixtieth 
anniversary campaign during the past 
summer. Mrs. Huston declined to attend 
the all-male program but took time out 
from dining with wives of company off- 
cials to make a brief appearance. The 
anniversary dinner climaxed a week-end 
of festivities for the twenty-five agents 
which included attendance at the Minne- 
sota-Ohio State football game, a sight- 
seeing trip in Minneapolis, dinner with 
home office officials at the Minikahda 
Club, and attendance at the home office 
employes’ birthday party for Mr. Arnold 
the afternoon of October 29. 

George C. Holmberg, vice president 
and treasurer, who also rounded out 
twenty years with the company in Oc- 
tober, spoke on behalf of NwNL’s offi- 
cers and employes. He praised not only 
Mr. Arnold’s high type of personal lead- 
ership but “the effective teamwork which 
has thrived under that leadership and 
which has contributed materially to the 
company’s progress.” 

Mayor Hubert H. Humphrey, Jr. of 
Minneapolis also praised Mr. Arnold’s 
contributions to the city’s business and 
civic activities, while Henry E. Atwood, 
president of First National Bank of 
Minneapolis and a member of NwNL’s 
board as toastmaster, read congratula- 
tory messages from among several hun- 
dred received by Mr. Arnold, including 
one from Secretary of the Treasury 
Fred Vinson for his work in heading the 
Minnesota) War Finance Committee 
since its inception in 1941 and in success- 
fully putting Minnesota over the top in 
each War Bond drive. 

In brief responses, Mr. Jaffray and 
Mr. Decker, both of whom have served 
continuously on NwNL’s board and on 
its executive and finance committees for 
the past forty years, recounted some of 
the early struggles to give the com- 
pany a sounder operating basis. They 
paid tribute to the vision, foresight, and 
management ability which Mr. Arnold 
brought to the company in 1925 and 
commended the sound investment policy 
which has been pursued during the past 
two decades, especially through the diffi- 
cult years of depression and war. 

Arnold Sees Greater Future 

Mr. Arnold replied to the plaudits with 
praise for the work of other men who 
have contributed to the company’s suc- 
cess and in particular to the “character 
injected into the company’s operations 
beginning forty years ago by Directors 
Jaffray and Decker and their associates.” 

While expressing gratification with 
the record of past achievement, Mr. 
Arnold quoted from the address by for- 
mer Chief Justice Hughes before the 
Association of Life Insurance Presidents 
in 1926, in which he said: “One of the 
most important lessons in life is that 
success must continually be won and is 
never finally achieved.” 

“Looking to the future, I cannot but 
feel that its accomplishments will far 
overshadow those of the past which we 
are now celebrating,’ Mr. Arnold de- 
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ASK US FOR 


Plans Completed for 
LAA Annual Meeting 


LIVELY PROGRAM IS PREPARED 





“Swords Into Plowshares” Is Theme of 
This Year’s Meeting To Be Held 
Here Next Week 





The program for the annual meeting 
of the Life Insurance Advertisers Asso- 
ciation, which will be held at the Hotel 
Pennsylvania, November 12, 13, 14, has 
been announced by Powell Stamper, Na- 
tional Life and Accident, general chair- 
man of the meeting. Theme of this 
year’s meeting is “Swords Into Plow- 
shares.” 


The opening day’s session will include 
a talk by Burton Bigelow, president, 
Bigelow Organization, New York, on 
“Why Not a Sales Laboratory for Life 
Insurance Selling?” A debate on “Re- 
solved, That Direct Mail’s Part in Turn- 
ing ‘Swords Into Plowshares’ Will Be 
More Effective if ‘Bait’ Offers Are 
Used.” For the affirmative, Z. Starr 
Armstrong, director of education and 
public relations, Republic National Life 
and John H. Rader, manager of field 
service, Ohio National Life. For the 
negative, Morgan S. Crockford, sales 
promotion manager, Excelsior Life, and 
E. S. Hildebrand, acting manager of 
sales promotion, Connecticut General 
Life. Judges will be James M. Blake, 
manager of field service, Massachusetts 
Mutual; J. H. Castle-Graham, publicity 
executive, London Life; C. S. Smith, edi- 
tor of publications, National Life and 
Accident. The annual business meeting 
and the president’s reception will be 
held on the opening day. 

Alan M. Kennedy, assistant to the 
president, Northwestern National Life, 
will preside at the second day’s meeting. 
Russell B. Reynolds, secretary, Ameri- 
can Mutual Life, will discuss the LAA 
Research and Report Project. 


Taking part in a discussion on radio 
advertising will be William S. Hedges, 
vice president in charge of planning and 
development, National Broadcasting Co. 
and Charles P. Hammond, director of 
advertising and promotion, the National 
3roadcasting Co., who will discuss the 
Magic of Radio. Case histories will be 
presented in a series of reports by LAA 
members whose companies are doing 
radio advertising. Those taking part will 
include Vance L. Bushnell, second vice 
president, Equitable Society; Henry M. 





clared. “There is abroad in the life in- 
surance business, I am happy to say, a 
new sense of responsibility—an even 
broader sense of trusteeship than has 
heretofore been recognized. To this 
trust, life insurance people will always 
be dedicated. But trusteeship is not a 
static thing. The greater the faith in- 
vested in us, the broader the task grows 
of discharging that faith. No other in- 
stitution ever devised has met as well 
the faith of the people; none has ever 
proven a more safe depository of the 
fruits of their labor or a more reliable 
administrator for the living or for the 
dead. 

“T think our life insurance leaders are 
aware that their faithful performance in 
the past has placed upon them a broader 
responsibility in the future, and there is 
a spirit of cooperation never before evi- 
denced throughout the life insurance 
business, which I can only interpret as 
recognition that those increased respon- 
sibilities must be met and not avoided.” 


Canadian Ass’n Dates Set 


The fifty-third annual meeting of the 
Canadian Life Insurance Officers Asso- 
ciation will be held at Hotel London, 
London, Ontario, Tuesday and Wednes- 
day, May 28 and 29, 1946. J. D. Bu- 
chanan, president of the association and 
assistant general manager and chie/ ac- 
tuary of London Life will preside. Par- 
ticulars of the program will be an- 
nounced at a later date. 

The annual meetings of the Life 
Agency Officers Section and the Life 
Insurance Advertisers Section of the As- 


sociation will be held in the same place 
beginning Monday, May 27. Particulars 
of the Sections’ programs will likewise 
be announced later. 





EJOINS CONNECTICUT MUTUAL 


C. F. Merrifield, general agent for 
the Connecticut Mutual Life at Port- 
land, Ore., has been released by the 
Naval Service and has returned to his 
post. Mr. Merrifield became general 
agent for the Connecticut Mutual at 
Portland in 1939. 





Kennedy, The Prudential; R. K. Lind- 
sley, publicity director, Farmers and 
Bankers Life; Hal R. Marsh, advertising 
manager, Jefferson Standard; Powell 
Stamper, sales promotion manager, Na- 
tional Life and Accident. P articipants in 
an Information Please quiz session will 
be C. Lloyd Egner, vice epee in 
charge of radio recording, NBC; Edward 
R. Hitz, assistant to the vice president 
in charge of network sales, NBC; James 
V. McConnell, manager of national spot 
sales department NBC. 


George V. Denny, Jr., president, The 
Town Hall, Inc. and moderator, Amer- 
ica’s Town Meeting of the Air, will dis- 
cuss Radio and Public Opinion at the 
afternoon session. 

Symposium on Institute’s Program 

A symposium, presided over by H. A. 
Richmond, advertising research mana- 
ger, Metropolitan Life, will be held on 
the Life Insurance Institute’ Program 
and how the companies can profit by 
it. Speakers will be Holgar J. Johnson, 
president, Institute of Life Insurance; C. 
Sumner Davis, editor of publications, 
Provident Mutual; C. Russell Noyes, as- 
sistant advertising manager, Phoenix 
Mutual; James M. Blake, manager o/ 
field service, Massachusetts Mutual; E. 
P. Leader, advertising manager, Bankers 
Life. 

Clifford B. Reeves, assistant to the 
president, Mutual Life of New York, 
will discuss Public Relations—a Definite 
Program, which will be followed by a 
Discussion of Exhibits—Albert F. Ran- 
dolph, manager of advertising fe sales 
promotion, Penn Mutual Life, exhibits 
chairman. 

Arthur V. Youngman, general ar 
Mutual Benefit, and Lawrence L. 
shey, New York Life, will discuss a 
Sales’ Contests Worth While ?, at the 
closing day’s morning session. Margaret 
Divver, assistant advertising managet, 
John Hancock, will speak on Trade Jour- 
nal Advertising—Planning Objective and 
Making Budgets. Charles Slack, presi 
dent, Millwood Products Co.,_ Glen 
Ridge, N. J., will talk on Youth Speaks 
Its Mind on Selling as a Career. 

Officers will be installed preceding the 
final day’s luncheon. Presentation of oe 
hibits awards and plaque will be made 
by A. F. Randolph before adjournment. 


| 





INFORMATION ON 
PREFERRED RISK WHOLE LIFE | 


HARRY GARDINER, GENERAL AGENT 


JOHN HANCOCK MUTUAL LIFE 





INSURANCE COMPANY OF BOSTON, 
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R. J. Towne President 
Of Actuarial Group 


MIDDLE ATLANTIC CLUB MEETS 





Trends in Agents’ Compensation Among 
Subjects Discussed at Richmond 
Gathering; Other Officers 





At the annual meeting of the Middle 
Atlantic Actuarial Club held in Rich- 
mond October 26, the following officers 
were elected: R. J. Towne, actuary, Life 
Co. of Virginia; vice president, Col. R. 
T. Arrington, Life Co. of Virginia; 
secretary-treasurer, Helen R. Gibson, 
assistant actuary, Monumental Life. Re- 
tiring President Gordon W. Thompson, 
Acacia Mutual, presided at the meeting. 

The principal topic of the meeting 
was trends in agent’s compensation. 
Lawrence S. Morrison, @irector of re- 
search, Sales Research Bureau, read 
paper on present day trends in the 
compensation of Ordinary agents and 
brought out that a good plan of com- 
pensation must provide incentives in 
full harmony with the company objec- 
tives and plans and it must pay the 
agent for doing what the company wants 
done. After dealing with the work done 
by the compensation committee, the con- 
clusions arrived at by that committee, 
and their illustrative suggested commis- 
sion scale, a summary of recent de- 
velopments in the whole field of agents 
compensation was given. This summary 
showed a widespread adoption of pen- 
sion plans, a decided move toward re- 
newal compensation after the tenth 
year and a trend away from vested 
renewals. In conclusion the speaker re- 
ferred to the difference between com- 
pensation plans and actual compensa- 
tion. He said that we might have a 
number of compensation plans, all of 
them good, but compensation is what 
the agent actually takes home, in other 
words, the important thing is whether 
the plan brings results. 

A paper on the Acacia Mutual agent’s 
contract was presented by William 
Simpson of that company. In closing the 
subject J. Cowin Smith, assistant vice 
president of Life Co. of Virginia, out- 
lined his company’s plan of compensat- 
ing agents for weekly premium insur- 
ance. 

Dr. J. R. B. Hutchinson, who re- 
cently returned from the Navy to re- 
sume his duties as Acacia Mutual’s 
medical director, discussed some of the 
impairments that might be met in under- 
writing the returned service man and 
gave his suggestions for ratings to be 
applied in such cases. 

E. A. Dougherty of the Veterans Ad- 
ministration, formerly of the Mutual 
Life of New York, contributed some 
interesting material on the subject of 
National Service Life Insurance. 





PREMIUM TAX SERVICE 





Joint Committee, Representing ALC and 
A, Preparing Material 
for Companies 

The joint committee on premium taxa- 
tion of American Life Convention and 
Life Insurance Association of America, 
appointed in June, 1944, chairman of 
which is R. G. Stagg, is now engaged in 
preparing a combined tax service which 
it hopes will be in hands of member 
companies of both organizations not la- 
ter than end of this year. The combined 
service will prevent duplication of effort 
of the separate tax services of these 
associations. The report of the commit- 
tee said in part: 

“In the combined service no aitempt 
has been made to discuss or give effect 
to the constitutional questions resulting 
from the U. S. Supreme Court’s decision 
in the SEUA case. Although cases 
challenging the constitutionality of vari- 
ous premium tax statutes appear to be 
on their way up to the Supreme Court 
the matter is so controversial and its 
various aspects are changing so rapidly 
that we have felt impelled in preparing 
the new service to ignore them and to 
confine our recommendations to existing 
Statutes and rulings.” 


CHICAGO MANAGERS’ DINNER 

Professor Russell C. Tomlinson, head 
of speech department, Lake Forest Col- 
lege, will be guest speaker at the dinner 
which Life Agency Managers of Chi- 
cago are sponsoring to greet Life 
Agency Officers who will be in at- 
tendance at the joint meeting of the 
Agency Officers’ Association and the 
Life Insurance Sales Research Bureau, 
November 12-15. The dinner will be 
presided over by E. B. Thurman, New 


England Mutual, and will be held at 
the Edgewater Beach Hotel. Freeman J. 
Wood, Lincoln National Life, is presi- 
dent of the Life Agency Managers of 
Chicago. 





MANHATTAN LIFE BOND RALLY 

Eight veterans of World War II, six 
of them now back in the employ of the 
Manhattan Life, together with one wo- 
man marine, formerly employed by the 
company still in the service, along with 
a full-blooded Cherokee Indian Chief, 
White Eagle, attended the recent Vic- 
tory Bond rally of the company at the 
Great Northern Hotel. D. Theodore 
Kelly, vice president, conducted the 
rally. 


Mutual Benefit Cashiers 


Conferences Resumed 

The Mutual Benefit Life, Newark, re- 
sumed its series of cashiers conferences, 
which had been interrupted in the latter 
years of the war, when it welcomed 
eleven agency cashiers last week for a 
four-day meeting. ; 

The conferences are being conducted 
as a series of group sessions with offi- 
cials in charge of various departments 
of the company’s work. The committee 
directing the conferences are A. J. Kirk- 
land, assistant secretary in charge of 
supplemental agreements; Floyd Zuks- 
wert, comptroller; H. A. Smith and J. P. 
Moore, Jr. of the agency department ; 
and Mildred F. Stone, agency field sec- 
retary. 





COMMONWEALTH NAMES TWO 


Two bank executives have been added 
to the board of directors of the Com- 
monwealth Life, Louisville, according to 
an announcement by Morton Boyd, 
president. The two new directors are J. 
McFerran Barr, president, First Na- 
tional Bank, of Louisville, and also an 
official of the Kentucky Trust Co. and 
John V. Collis, vice president of the 
Citizens—lidelity Bank & Trust Co. 





J. R. Kruse, R. W. Staton 
Advanced by Occidental 


The Occidental Life of California has 

announced the advancement of two 
members of the agency administrative 
department. J. Roy Kruse, who has been 
agency secretary for the past two years, 
has been named special assistant to the 
controller, and will perform special co- 
ordinating work. For the present he 
will also continue in charge of agency 
accounting. Robert W. Staton, assistant 
division manager since May, 1943, will 
assume the post of agency secretary. 
_ Mr. Kruse, who joined Occidental Life 
in April, 1942, began his life insurance 
work in the field. Mr. Staton entered 
life insurance selling after his graduation 
from the University of Oregon in 193. 
He is the son of Occidental General 
Agent J. L. Staton, Eugene, Oregon. 





H. J. SHAFFER APPOINTMENT 


The appointment of Harry J. Shaffer 
as director of agencies of the Massa- 
chusetts Protective Association, the Paul 
Revere Life, and the Massachusetts Pro- 
tective Life Assurance Co., all of Wor- 
cester, Mass., has been announced by J. 
Harry Wood, executive vice president. 














MEETING THE DEMAND 


The Prudential knows that many families want over-all protec- 
tion. We meet that demand with our Family Income policy. 


Our Agents and Brokers recently wanted an up-to-date, sales- 
packed method of presenting this comprehensive policy. We 
met that demand with a descriptive, interest-arousing folder 
“A Slip of Paper Can Never Take Your Place”. 


This combination spells added sales and commissions. 
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Employes of the Equitable Life Assurance Society assembled in the arcade of 
the home office building to launch the company’s Victory Loan Drive, at which 
time addresses were heard by General Jonathan M. Wainwright, Hero of Cor- 
regidor: Brigadier General Ralph G. Devoe, commanding officer at Halloran Gen- 
eral Hospital, and President Thomas I. Parkinson. General Devoe presented to 
President Parkinson, on behalf of the War Department, a certificate of com- 
mendation to the Society’s employes for outstanding service in World War II. 
The presentation was made at a noon-hour ceremony. The rally was opened by 


Avency 


GEORGE T. BRYSON DEAD 

George T. Bryson, state manager at 
Richmond, Va., for the Sun Life of 
Canada, died at a hospital in that city 
last week following a brief illness. His 
death came as a distinct shock to many 
of his friends who did not know that 
he was ill. Born in Richmond in 1895, 
he had been with the Sun Life for 
more than twenty-five years. He started 
with the company at Richmond as a field 
man. From 1928 to 1939 he was asso- 
ciate superintendent of agencies travel- 
ing out of the home office. In the lat- 
ter year he returned to Richmond as 
state manager, succeeding Neill D. Sills 
when Mr, Sills retired. He was a past 
president of the Life Agency Managers 
Association of Richmond and was an 
active member of the Richmond Asso- 
ciation of Life Underwriters. He served 
as a lieutenant in the Air Corps in 
World War I. Besides his widow, he 
is survived by two sons. Burial was in 
St. James Episcopal Church Cemetery 
at Boydton, Va. 


Northwestern Mutual 

The Northwestern Mutual has an- 
nounced that war and aviation restric- 
tions have been canceled on all policies 
in force, as of October 19, 1945, and 
that all extra war premiums paid be- 
cause of the war and aviation restriction 
clause will be refunded in full. These 
provisions will apply except in cases 
where the insured was then dead or 
missing, or becomes disabled from then 
existing causes. 








Sales of Ordinary Life insurance in 
Canada and Newfoundland during Au- 
gust totaled $49,644,000, according to 
the Life Insurance Sales Research Bu- 
reau, 





Assistant John H. Hoyland, chairman of the drive. 
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W. R. WALLACE’S NEW POST 





Appointed Assistant Director of Agen- 
cies of Volunteer State 
, Life 

John A. Witherspoon, vice president 
and director of agencies, Volunteer 
State Life, Chattanooga, announces the 
appointment of Whitlow B. Wallace as 
assistant director of agencies. Mr, Wal- 
lace recently returned from over four 
years active duty with the Navy, where 
he held the rank of lieutenant comman- 
der, USNR. Prior to entering the service 
he was actuarial assistant for the Vol- 
unteer State Life, and has been with 
the company since 1934. Mr. Wallace 
will assist in the expansion program 
which the agency department of the 
Volunteer has planned for the post-war 
era. 





Home Life Reports Record 
Gains for Year to Date 


_ All previous records for new business 
in the first ten months of the year have 
been broken by Home Life of New York, 
which Is now running 8.3% ahead of the 
previous high mark established in 1929. 
Business for October was 30.9% above 
that month of last year, the company’s 
sales from January through October ex- 
ceed last year’s figures for this period 
by 28.8%. 

Mrs. L. L. Joseph of New York-Joseph 
agency led for the month of October and 
also went into first place for the year 
to date. In second place for the year 
is H. C. Kenyon, Grand Rapids. 

The leading agency for the year is 
New York-Oshin and Huber, with Phil- 
adelphia-Dent second. 





Arthur P. Barringer has been pro- 
moted from assistant manager to mana- 
ger of the Cincinnati Ordinary agency, 
The Prudential. . 
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A renewal loan of $4,500 
costs you only 11 cents per 
day per thousand dollars. 

A unique plan developed 
by us in cooperation with the 
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HEARD On The WAY | 


_ George L. Harrison, president, New 
York Life, found it impossible to at- 
tend the ALC meetings in Chicago 
where he was scheduled to speak, rea- 
son being that it was necessary for him 
to attend a Congressional committee 
meeting. He is chairman of the atomic 
bomb study interim committee, and has 
been in tremendous demand as a 
speaker, a demand with which he can- 
not comply. 








This definition of an “expert” was 
given by Harry S. Redeker, counsel of 
Fidelity Mutual, during his talk at the 
American Life Convention last week: 

“He is a chap who talks in a confus- 
ing manner about something he doesn’t 
fully understand, but who tells it in such 
a way that he makes you feel that the 
confusion is your fault.” 


Uncle Francis. 





VETERANS AID BOND DRIVE 
A Blue Star Brigade of World War II 


veterans has been organized as part of 
the Victory Loan Team of the New 
York Life Insurance Co. The Brigade 
consists of eighteen veterans who have 
already returned to the company’s ac- 
tuarial department. Practically all of 
them served overseas in the European 
or Pacific areas. During the first four 
days of the Victory Loan Drive, the 
eighteen veterans made 674 cash sales 
for $87,750 of Victory Bonds. 





STATE MUTUAL MEETINGS 


The State Mutual Life, Worcester, re- 
ports the completion of a series of four 
regional meetings of general agents held 
during October in Boston, New York, 
Cincinnati and Chicago. The meetings 
were under the direction of Superinten- 
dent of Agencies Robert H. Denny, and 
were attended by the following home 
office officials: George Avery White, 
president; Richard C. Guest, vice presi- 
dent and general counsel; George 
Paul Smith and James E. Bristol, 
agency supervisors; Charles F. Har- 
ris, supervisor of applications; Donald 
G. Mix, manager of conservation ; Arthur 
F,. Sisson, advertising director. 





Continental American 


The directors of the Continental Amer- 
ican Life have instructed the officers of 
the company charged with claim admin- 
istration to interpret all war restriction 
riders and total and permanent disability 
provisions, contained in outstanding poli- 
cies, as of September 2. Under this in- 
terpretation if the death of one of Con- 
tinental American’s policyholders in mili- 
tary service did occur after the time 
stated, either in this country or abroad, 
there would be no restriction of liability 
under the company’s war clauses, unless 
the death resulted from cause or causes 
arising while in the proscribed military 
or naval service prior to September 2, 
and occurred within six months after 
that date. In such event, the restriction 
of liability under the war clause would 
still be in effect. As to aviation, with 
this new interpretation, the restriction 
of liability applies only while the air- 
craft is operated for training. 
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Arnold Made General Agent 


For Lincoln at Davenport 


J. C. Arnold, formerly cashier of the 
St. Louis branch office of Lincoln Na- 
tional Life, has been made. general 
agent at Davenport, lowa, it has been 
announced by Vice President and Di- 
rector of Agencies A. L. Dern. 

Mr. Arnold will have headquarters at 
1019 Davenport Bank Building and will 
operate in territory comprised of nine 
counties in southeastern Iowa and two 
counties in Illinois. 

Having been associated with LNL 
since 1929 when he became a member of 
the agency-auditing department at the 
home office, Mr. Arnold has been a 
branch office cashier since 1933 when he 
was stationed at Pittsburgh. In 1936 
he was transferred to the St. Louis 
branch office as cashier. 





Controllers Institute 


Announces Elections 
Ecke, vice president and 
controller of the Farmers Automobile 
Inter-Insurance Exchange, has _ been 
elected a vice president of the Los An- 
geles Control of the Controllers Institute 
of America. A. D. Harder, assistant 
secretary and auditor of the Southwest- 
ern Life, is the new secretary-treasurer 
of the Dallas Control! of the Institute. 
Lee R. Abercrombie of the Hartford 
Accident & Indemnity has been elected 
a director of the Hartford Control. 
At the annual meeting of the Insti- 
tute’s Philadelphia Control, Holden V. 
Arnair, controller of Hutchinson, Rivi- 
nus & Co., was named a director, as 
were Willard D. Holt, assistant secre- 
tary of the Provident Mutual Life, and 
Charles H. Yardley, controller of the 
Penn Mutual Life. 

Selden L. Stebbins, secretary of the 
Employers’ Insurance, is a new mem- 
ber of the board of the Kansas City 


Rollin E. 


Control. 
Harold E. Wells, controller of the 
Grain Dealers National Mutual, was 


renamed a director of the Indianapolis 
Control of the national organization. 


FIRST YEAR TOP PRODUCERS 


The Penn Mutual Life recently held 
the autumn meeting of the President’s 
Club for new organization, inducting six 
new members each of whom was a win- 
ning first-year producer in direct com- 
petition with other of the company’s 
fieldmen during the first twelve months. 
Eugene N. Bivens, Oakland, in his first 
year in the business produced $289,349 on 
sixty lives. Hiram L. Logsdon, Evans- 
ville, in his first year produced $283,931 
on eighty-one lives. Thomas O. Peter- 
son, Council Bluffs, $343,090 on seventy 
lives. Another volume winner was Floyd 
Nicklas, Charleston, $202,965. Winner 
by lives was Elizabeth Skinner, Atlanta. 
Stanley A. Gitre, Detroit, in his first 
year produced $272,591 on fifty-two lives. 








CONN. MUTUAL DIVIDEND SCALE 


The Connecticut Mutual has an- 
nounced that it plans to leave the pres- 
ent dividend scale unchanged for 1946 
except that some minor upward adjust- 
ments will be made on certain higher 
premium policies. The interest rate also 
will remain at 3.25% in connection with 
optional settlements and 3% on divi- 
dends left to accumulate. The company’s 
lividend scale was increased in 1944 and 
1945. Official action regarding the divi- 
dend scale will be taken by the board 
of directors at its first meeting in Janu- 
ary. 





TRAVELERS APPOINTMENT 


Kenneth R. Cook has been appointed 
a life, accident and Group field assistant 
by the Travelers Des Moines branch. 
After being discharged from the service 
in June, 1942, Mr. Cook was athletic di- 
rector and coach at Dowling College in 
Des Moines and during the next two 
vears coached basketball first at Iowa 
High School in Marshalltown and then 
at Ann Arbor High School in Michigan. 
From April, 1945, until his joining the 
Travelers he served as principal of Jef- 
ferson High School in Jefferson, Iowa. 


One reason we believe our new Colonial Series of non- 
cancellable, guaranteed renewable Sickness and Accident 
Policies has been so favorably received by career life 
underwriters is the opportunity they present to be of real 
service to discharged servicemen. 


Although they may not be immediate prospects for addi- 
tional life insurance, most veterans will quickly recognize 
the vital personal protection offered by these new policies 
... protection for which there’s a need as soon as they 
resume their place in civilian life. 









Union Mutual’s Non-Can Sickness and Accident 
Policies are sold only through selected full-time career 
life underwriters. Write us today for “The Whole 
Story” about the Colonial Series, newest of our thrifty 
Maine insurance plans. 
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Parkinson Criticises 
U. S. Fiseal Policy 


LOW INTEREST DELIBERATE 
Equitable Society President Tells Chi- 
cago Bond Club Threat of 


Inflation Is Increasing 





Present ‘low interest rates are the 
consequence of deliberate government 
policy, said Thomas I. Parkinson, presi- 
dent of Equitable Society, in a talk be- 
fore the Bond Club of Chicago, and in- 
flation cannot be avoided if the present 
fiscal policy is continued and commercial 
banks collaborating in that policy will 
have to accept political responsibility for 
the results. 

Declaring that the vast increase in de- 
posit money corresponded almost exactly 
with the amount of government securi- 
ties absorbed by the banks, Mr. Parkin- 
son said he spoke as head of the third 
largest life insurance company in the 
interest of hard-working, thrifty people 
who will suffer most from government 
fiscal policies. It is the older policy- 
holder for whom he felt most concern. 
Despite inflation threats life insurance 
was still the “best bet” for the ordinary 
individual, he said. 

Mr. Parkinson warned against accept- 
ing the general belief that present low 
interest rates will be maintained indefi- 
nitely. “It is a danger signal,” he said, 
“when there is a unanimity of financial 
opinion that existing conditions will last 
forever.” The country’s money supply— 
deposits and currency—has doubled since 
1942 and now totals nearly $200,000,000,- 
000 and without a change in fiscal policy 
it will continue to soar. The present 
policy and the possibility that the Gov- 
ernment will again “monkey with the 
price of gold,” constitute the most seri- 
ous threat to a sound currency, he said. 





Life Benefits This Year 
Greater Than Before War 


Direct benefit payments to living 
policyholders during the first seven 
months of this year by the life insur- 
ance companies of the country exceeded 
$677,000,000, nearly 10% more than in 
the corresponding period of last year 
and nearly $100,000,000 more than in the 
same period of pre-war 1941, it was re- 
ported by the Institute of Life Insur- 
ance. At the same time, death benefits 
paid to beneficiaries were at an all-time 
peak, the seven month total of $773,007,- 
000 being nearly $70,000,000 greater than 
a year ago and $172,000,000 greater than 
in the corresponding period of 1941. 
This was due in large part to war death 
claims on the lives of service men which 
accounted for half of the increase over 
pre-war totals. The rest of the increase 
was due largely to the greater amount 
of insurance in force, nearly one-fourth 
again as large as pre-war. 

Calls for policy cash surrender values 
showed an increase over last year in 
two of the past four months. This would 
indicate that the sharp decreases of the 
war period have ceased. The current rate 
is less than one-third of the pre-war 
rate. 


BANKERS LIFE 1945 GAINS 

Paid-for life insurance placed in force 
by Bankers Life of Iowa during Sep- 
tember amounted to $8,870,000, of which 
$4,857,000 was Ordinary, and $4,013,000 
Group. The month’s total was more 
than $1,063,000 in excess of the total for 
September last year. Total life insur- 
ance paid for in the first nine months of 
the year was more than $86 million, 
composed of $61 million Ordinary, and 
$25 million Group. The increase in pro- 
duction for the first nine months of the 
year over the same period last year was 
$6 million. The total insurance in force 
at the end of September was $998 mil- 
lion, and increase of nearly $53 million 
for the year to date, and of nearly $85 
million in the last twelve months. 





The Franklin Life, Springfield, IIl., 
reports an increase of 72% in new busi- 
ness for the first nine months of this 
year. 
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On January 23, 1945, an Amer- 
ican soldier was killed in action in 
Belgium. He left a widow and 
six minor children. 


On July 25, 1945, that soldier's 
widow died in a hospital, following 
an emergency operation. She left 
six minor children. 

The mother’s dying wish was 
that the children might be kept 
together. The fulfillment of that 
wish was brought about by the 
kind action of a young, childless 
couple who took all the children 
into their home, surrounded by an 
acre of lawn, and overwhelmed 
them with care and loving-kind- 


ness. 


A month to the day after she 
had taken them, the foster mother 
died. For the third time in seven 
months, the six children had lost 
a parent. Other good-hearted 
people came to the rescue and an- 
other home was provided. The 
family is still intact. 


Equally important is the fact 
that due to the thoughtfulness of 
a salesman of the Bankers Life 
Company of Des Moines, the fu- 
ture of those children has been 
provided for, through an insur- 
ance policy written on the life of 
each one. Government and State 
allotments are sufficient to pay the 
premiums. 


“If something should happen to 
any one or more of these children, 
the insurance which we would 
write on their lives would, in a 
small way, help to repay you 
people for some of the grand 
things you will have done for 
them. Then, again, it will be of 
great help to them personally, 
when the time comes for them to 
start in life for themselves.” 


So wrote veteran BankersLIFE- 
man, W. C. Robinson, of the Wm. 
K. Niemann Des Moines agency, 
to the foster father. 
a copy of the Company’s popular 
and persuasive Juvenile folder “As 
the Twig is Bent.” 


He enclosed 


The foster father called the next 
day and signed an application for 
a Bankers Life policy on each of 
the six children. 


—Oo— 
BanxersZ) 
the Double Duty Dollar, Company 


Moiwes 





Federal Trade Act 


(Continued from Page 3) 

of the All-Industry Committee very re- 
cently suggested to the full committee 
a uniform law that would prohibit unfair 
methods of competition or unfair or de- 
ceptive acts or practices, and, most im- 
portant, would further define just what 
those methods, acts and practices are. 
Most of the conferred powers could now 
be exercised by the insurance commis- 
sioners,: either under specific statutes, 
or by summary refusal to renew a li- 
cense in event of noncompliance with a 
suggestion. Moreover, good faith would 
be demonstrated, as respects the ne- 
cessity for Federal Trade Commission 
inquiry into trade practices. Finally, this 
showing of good faith would place in its 
most favorable light a request for a 
specific exemption, Perhaps all forty- 
eight states would not enact such statute 
by January 1, 1948, In that event, Con- 
gress should either extend the time to 
obtain passage in the remaining states, 
or should consider the majority action as 
sufficient compliance with its challenge. 

The All-Industry committee has ac- 
cepted the sub-committee’s legislative 
recommendations as tentative, subject to 
approval or modification by the constit- 
uent organizations. It may be that a 
definite legislative pattern on the FTC 
question will be deferred until the rat- 
ing problems of the fire and casualty 
companies have been resolved by re- 
medial state laws. The preservation of 
state regulation may hinge upon success- 
ful passage of a sound rating program. 
In any event, rating legislation may set- 
tle one or more phases of the problems 
confronting us under the Federal Trade 
Commission Act. 


The Sherman Act 

Commenting on the section of Pub- 
lic Law 15 which says that after Jan- 
uary 1, 1948, the anti-trust acts and 
Federal Trade Commission shall be 
applicable to the business of insur- 
ance to the extent that such business 
is not regulated by state law, Francis 
V. Keesling, president of West Coast 
Life, said in part: 

It is exceedingly important, however, 
to determine what the Congress meant 
by the words “not regulated” in the pro- 


viso that, after date specified, the Sher- 
man Act “shall be applicable to the busi- 





ness of insurance to the extent that such 
business is not regulated by state law.” 
There are many definitions of the term 
“regulate,’ among others—that as re- 
lated to interstate commerce it means 
“to foster, protect, control and restrain 
with appropriate regard for the welfare 
of those immediately concerned and of 
the general public.” 

There are those who seem to believe 
that regulation of any type will suffice. 
It is undoubtedly true that, in the ab- 
sence of anti-monopoly and other legis- 
lation of the type, a state, insofar as 
intra-state activities are concerned, may 
legalize such agreements by legislative 
enactment. This would seem to be so 
under the provisions of the Tenth 
Amendment of the U. S. Constitution. 
However, there is a significant state- 
ment in the prevailing opinion in the 
South-Eastern Underwriters case as fol- 
lows: 

The argument that the Sherman Act neces- 
sarily invalidates many state laws regulating in- 
surance we regard as exaggerated. Few states 
go so far as to permit private insurance com- 
panies, without state supervision to agree upon 
and fix uniform insurance rates. combination of 
insurance companies to coercce, intimidate, and 
boycott competitors and consumers in the man- 
ner here alleged, and it cannot be that any 
companies -have acquired a vested right to en- 
gage in such destructive business practices, 

There is not much doubt concerning 
the meaning of “regulate” by reason of 
adjudication of the meaning of the 
term. In my opinion a review of excerpts 
from statements made during debates 
on the statute, even if relevant with 
respect to interpretation, leaves no 
doubt in my mind that there is any- 
thing in the act that would permit vio- 
lation of the intent and purpose of the 
Sherman Act with respect to monopoly 
or restraint of trade or practices inimical 
to that act, specifically of course relat- 
ing to transactions interstate, even 
though it were possible that there might 
be statutes in states permitting rate 
making and other pertinent agreements 
relating to intrastate transactions which 
would be prohibited under the Sherman 
Act. 

Certain Legislation Essential 

It is my present concept that very 
definite legislation for over-all purposes 
is essential or insurance will be found 
to be “not regulated” within the intent 
and purpose of Public Law 15. It is of 
interest to life insurance because the 
intrusion of Federal regulation for any 
purpose might be but a beginning of 
total assumption. In my opinion, regu- 
lation to be satisfactory must prohibit 
activities illegal of the type under the 
Sherman Act. While I believe that life 
insurance is immune, any tendency to 
violate the practices prohibited would 
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be thwarted. Many businesses do not 
come within the rule against monopoly, 
restraint of trade, nor do they engage 
in unfair practices; yet, we all under- 
stand the necessity of the Sherman 
and other acts. 

With respect to rating it does not 
seem to be necessary that there should 
be provision for compulsory agree- 
ment, rather it should be permissive 
with definite authority vested in the 
Commissioner to supervise. I have in 
mind that to comply with the intent 
of Public Law 15 and the requirement 
of pertinent regulation to remove the 
business of insurance from the regu- 
latory provision of the Federal acts, 
agreements resulting in monopolies, re- 
straints of trade and unfair practices of 
the type prohibited by the Federal acts 
should be made illegal by state statute 
and violations subjected to prescribed 
penalties and the Insurance Commis- 
sioner authorized to conduct investiga- 
tinns of such agreements, to issue cease 
and desist orders in cases of violation, 
and to conduct prosecutions. 


The Clayton Act 
Summary of a paper by Orville F. 
Graham, counsel, Paul Revere Life, 
read at convention by Joseph P. 


Lorentzen, general counsel, Bankers 
Life Co. 


It is impossible to have a monopoly 
in life insurance because no one com- 
pany can control the raw materials of 
life insurance. These raw materials are 
insurable human beings and those mo- 
tives of affection and devotion have 
been and will continue to be the 
spiritual energy of life insurance. 


The Clayton Act as a result of the 
SEUA decision is of considerable inter- 
est to life insurance, but the situation 
is in no way alarming. Life insurance 
is interested in presenting a united front 
with the insurance industry in working 
out the interstate commerce problem 
in all its aspects. Life insurance wants 
to be sure that when the recommended 
legislation is enacted into law it will 
still be fully able to maintain the high 
standards and reliable service which has 
been so traditional of the industry. 


The Clayton Act as it is, and as it 
very likely will be, is found to chal- 
lenge several of the investment, man- 
agement and reinsurance practices, which 
are now taken more or less for granted 
in the industry. 

Consideration was given to the pro- 
posed Clayton Act amendments now 
pending in Congress (H.R. 2357 and 
S. 615). This bill would apply to ac- 
quisition of assets of another company 
as well as to acquisition of stock, and 
thus would apply to the purchase or 
reinsurance of one company by an- 
other, The bill would require approval 
of the Federal Trade Commission be- 
fore a merger or purchase of assets, 
so that attempts at “unscrambling the 
eggs” would no longer be necessary. The 
bill also includes tests to guide the 
Commission in its decisions. 

The legal situations on “tying con- 
tracts,” acquisition of stock and _ inter- 
locking directorates, all prohibited by 
the Clayton Act, were analyzed in de- 
tail. Under the cases, it is doubtful if 
any life company violates the Clayton 
Act, as no lessening of competition is 
known to result from any interlocking 
stock or director arrangement. 

It was deemed advisable, however, to 
follow the guide of Public Law 15, and 
have insurance exempt from the Clay 
ton Act by securing adequate state 
regulation. The probable form of such 
legislation was considered to be in par! 
an investment statute, but with anti- 
trust as well as regulatory tests. Con 
plete state laws on consolidations ani 
company reinsurances may also ly 
necessary. 

Such a statute, as in the original Clay- 
ton Act and the proposed amendment 
thereto will need. to contain a “grand 
father clause” approving existing ar 
rangements, This, the Federal Trad: 
Commission recognizes as not unrea- 
sonable because of “the importance 0! 
potential competition.” 
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Former Medical Director 





Blackstone Studio 
FRASER 


DR. ROBERT A. 

Dr. Robert A. Fraser, who retired as 
chief medical director of New York Life 
on September 1, died at his home in 
Greenwich, Conn. November 1. His age 


was 67. Born in Toronto, Dr. Fraser 
graduated from the medical school of 
Toronto University, serving his intern- 
ship there and in Buffalo. Later he 
practiced for many years in Brooklyn, 
N. Y. He had been chief medical di- 


rector of New York Life since 1934 and 
was a former president of Association of 
Life Insurance Medical Directors. 


Robert L. Spaulder Rejoins 
Leyendecker-Schnur Agency 


The Leyendecker-Schnur Agency, Guard- 
ian Life, 84 William Street, New York, 
has announced the return to the agency 
of Robert L. Spaulder. Mr. Spaulder 
entered the service in June, 1943 and was 
sent to the South Pacific in July, 1944. 
He returned and was honorably discharged 
in October of this year. After a two 
week vacation, Mr. Spaulder will re- 
sume his duties with the agency. 

During October the Guardian Life ran 
a production campaign in honor of its 
president, James A. McLain, at which 
time the Leyendecker-Schnur Agency sub- 
mitted a total volume of $2,143,000, with 
a total of 237 applications. Paid for 
insurance for the month was $1,029,000, 
which makes it twenty-eight consecutive 
months since this agency has paid for a 


$1,000,000 or more. 





NEW TITLE FOR H. R. KUHN 


Hermine R. Kuhn has been appoint- 
ed home office first field assistant of the 
Manhattan Life. She is past chairman 
of the Women’s Quarter Million Dollar 
Round Table, for years has been a large 
producer of life insurance and joined 
Manhattan Life’s home office in May, 
1943 as a field assistant. 





TO HEAR C. E. REYNOLDS 
Clifton E. Reynolds, administrative as- 
sistant to C. J. North, vice president, 
Metropolitan Life, will address the De- 
troit Life Underwriters Association No- 
vember 15. 


The restrictions with respect to war 
and aviation placed in policies since the 
outbreak of the war are largely re- 
moved, according to an announcement 
by H. W. Manning, vice president and 
managing director of the Great-West 
Life. The war restrictions are canceled 
as from May 8, 1945, except in the case 
of policyholders whose death takes place 
before November 8, 1945, as a result of 
the European war; or before March 2, 
1046, as a result of the Japanese war. 


Judges Picked for LAA 
Advertising Exhibit 


Judges for the advertising and sales 
promotion exhibit in connection with the 
annual meeting of Life Insurance Adver- 
tisers Association to be held at Hotel 
Pennsylvania, November 12 to 14 in New 
York, have been announced by Mary F. 


Barber, Penn Mutual, chairman of the 
judging committee. 
Excellence of copy and_ effectiveness 


will be judged by Roy S. Durstine, presi- 
dent of Roy S. Durstine, Inc., former 
president of American Association of 
Advertising Agencies. 

Art, layout and typography will be 
handled by W. D. Molitor, director of 
sales for Edward Stern & Co. He is an 
author and speaker on printing repro- 
duction, 

Effectiveness and adaptability to general 
agents’ responsibility of agency develop- 
ment will be in charge of Wheeler H. 
King, New England Mutual general agent 
in New York. 

The practical field from advertiser’s 
viewpoint is assigned to Diederich H. 
Ward, Union Central, former president 
of Life Underwriters Association of New 
York City. 


Lathrop E. Baldwin, General 
Agent, New England, Dies 








BALDWIN 
Baldwin, 63, 


LATHROP E. 
1909 


Lathrop E. since 
general agent, New England 
Life, 150 Broadway, died in South Or- 
ange, N. J., November 5 at his home. 
He was son of the late Henry W. Bald- 
\vin who was agency director, New York 
Life at 115 Broadway. 

Lathrop E. Baldwin was largely edu- 
cated by tutors, and traveled extensively 
with his father when latter retired at age 
of 42. He entered life insurance with 
Washington Life and became a general 
agent. In 1907 he went with New Eng- 
land, and two years later became gen- 
eral agent. His direct mail matter, which 
attracted wide attention, and resulted 
in many contacts with insurance brokers 
and others, began to be issued more than 
thirty years ago. He leaves a widow, a 
son, Lathrop Moore Baldwin, and a 
sister. 


ger, Northern Life Insurance Co., Great 
Falls, is now serving in Manila as a 
program director with the American Red 
Cross. 


PLANNED SERVICE 
The S. SS. 


BERKSHIRE 


Mutual - 








Appointment Wanted as 
EXCLUSIVE MORTGAGE 
LOAN CORRESPONDENT 
in N. J. 
for Life Insurance Co. 


Our Mortgage Company, established 
15 years, has offices at Newark, Tren- 
ton, Asbury Park and Atlantic City. 
Credentials furnished. Can guarantee 
$5,000,000 annually. 


HENRY M. GROSMAN, Counse! 
11 Commerce St., Newark, N. J. 








REJOINS RESEARCH BUREAU 

H. Fred Monley, who recently was 
released from the U. S. Navy, has re- 
turned to his position as consultant in 
the service division of the Life Insur- 
ance Sales Research Bureau in Hartford. 





Eight producers of the Bankers Life 
of Iowa attended the district sales train- 
ing school recently conducted by T. H. 
Tomlinson, sales promotion manager. 











Experience 


in special situations enables 
this company to assist the 
field man in accomplishing 
the unusual in a simple 
and practical manner. 
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for brokers 
AGENCY - 


INSURANCE CO. 


of Pittsfield, Mass. 


17 Fast 42nd St.. N.Y. 17 


MUrray Hill 2-3030 





teal 
pay dirt 


If you're satisfied with bread ’n 
butter wages stick to surface 
prospecting... but if you want 
to get down to real pay dirt 
let Continental Assurance help 
you DIG. Our facilities include 
tools for every purpose . . . par 
and non-par, standard and sub- 
standard, juvenile and annui 
ties, group, wholesale, salary- 
savings, A&H .. . including In- 
come Indemnity... plus a 
practical ‘knowledge of where 
and how to dig for business. 


Will you let us prove it? 


One of America’s largest, 
strongest life insurance 


institutions 
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ASSURANCE COMPANY 
CHICAGO, ILLINOIS 
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CONTINENTAL CASUALTY COMPANY 
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EDSON S. LOTT 
After an unusually long career—fifty 
years with one company—Edson S. Lott, 
chairman of the board of the United 
States Casualty, died last week. It was 
a career of unusual activity, ofttimes of 
brilliance, and with overtones which 


made a continuous impression on the 
business over a long span. Just to print 
a list of his associations having to do 


with inter-company cooperation and 
general welfare of the business would 
take a lot of space. As far back as 1903 
he was president of the old International 
Association of Accident Underwriters, 
and in 1908 was president of the Board 
of Casualty & Surety Underwriters. He 
was president of the International In- 
surance Institute of America and was 
a member of the board of governors of 
the National Council on Workmen’s 
Compensation Insurance and of many 
other boards. 

Possessing one of the keenest minds 
in the business and a booming voice, 
knowing all angles of the history and 
evolution of casualty insurance, a tough 
opponent in a debate, he also had a 
sense of humor which scintillated. In 
repartee he was hard to beat. A worker 
of tremendous industry he often, in the 
early days, was at his office long after 
normal quitting time and on Saturday 
afternoons. When in his prime it was 
not unusual for him to dictate to two 
or three stenographers at a time. As a 
letter writer he has had few equals in 
the business and his letters were some- 
times composed of but a single word, 
“Yes” or “No.” He said he didn’t be- 
lieve in beating about the bush. 

A militant personality, he at one 
period of his career conducted what was 
akin to a one-man campaign against 
mutual casualty insurance, taking full 
page advertising space in insurance 
newspapers—or, at least, in one news- 
paper—to blazon ideas which he wanted 
circulated in as wide a field as could be 
reached and which sprang from _ his 
brain like a shot from a gun. Those 
arguments, in favor of stock company 
insurance, printed under striking head- 
lines, frequently irritated the division 
of insurance he was attacking as he 
linked mutual insurance with Socialism. 
He continued the campaign with zest 
and originality for some time, never 
lacking readers. 

During his youthful journalistic days 





Mr. Lott discovered that he had liter- 
ary ability; and when life became more 
leisurely with him he wrote a series of 
biographical articles about the dominant 
figures in the pioneer days of casualty 
insurance, and the newspaper which 
printed the biographical sketches was 
The Eastern Underwriter. 

Among the stalwarts of casualty in- 
surance whose careers were written by 
Mr. Lott in this series were Samuel 
Appleton, Employers Liability; Kimball 
C. Atwood, Preferred Accident; James 
G. Batterson, founder of The Travelers; 
John R. Bland, president United States 
Fidelity & Guaranty; Morgan 4G. 
Bulkeley, president Aetna Life; F. High- 
lands Burns, president Maryland Casualty ; 
Louis F. Butler, and S. G. Dunham, 
presidents of The Travelers; George M. 
Endicott, U. S. manager and attorney, 
Employers’ Liability; Theodore E. Gaty, 
vice president Fidelity & Casualty; 
Oscar Ising, U. S. general manager, 
Ocean Accident & Guarantee; Arthur 
W. Masters, U. S. manager, London 
Guarantee & Accident; William C. 
Maybury, managing director, Standard 
Accident; William F, Moore, president, 
New Amsterdam Casualty; George F. 
Seward, president, Fidelity & Casualty; 
John T. Stone, president, Maryland 
Casualty; John H. Thom, vice president 
Standard Accident, William Brosmith, 
vice president and general counsel, The 
Travelers. 

Later, the series was published in book 
form. Mr. Lott keenly enjoyed pre- 
paring those biographies; did a tre- 
mendous amount of research on them; 
and they furnished readers with an over- 
all picture of the casualty business. 

Mr. Lott’s last appearance in public 
was at an insurance luncheon in the 
Bankers Club, New York City. Friend- 
ships meant a lot to him, and he wanted 
to be with his old friends although mak- 
ing this particular journey to the club 
was a tremendous effort. 





Frank D. Scriven, Los Angeles i insur- 
ance broker who has been active in the 
organization of the Los Angeles branch 
of the Insurance Brokers Exchange of 
California and was vice chairman of 
the branch, has resigned that position. 
He has been selected as assistant to 
President Jack W. Hardy of American 
Veterans of World War II, and for the 
coming year will make his headquarters 
in Washington, D. C 























Apeda Studvo 
WENDELL: BUCK 


Wendell Buck, who as announced in 
recent edition of The Eastern Under- 
writer, has been appointed assistant to 
the president, Manhattan Life, was prior 
to serving in the armed forces, public 
relations consultant to Manhattan Life. 
He was with the McCann-Erickson ad- 
vertising agency, New York office, for 
seven years aS an executive. Previously 
he headed his own public relations and 
advertising organization. 

* * x 


Mr. and Mrs. Donald A. Quarles, En- 
glewood, N. J., have announced the en- 
gagement of Mrs. Quarles’ daughter, 
Mary Helen Whelpley, lieutenant in the 
WAVES, to Lieutenant Elliott Francis 
Dressner, AUS, son of Mr. and Mrs. 
Eugene Dressner of New York. Mrs. 
Quarles, for a number of years assistant 
advertising manager of the American 
Agency Bulletin, is well known in the 
insurance business, particularly to mem- 
bers of the Insurance Advertising Con- 
ference. Miss Whelpley, who was gradu- 
ated from Smith College in 1942, is with 
the Navy Department in Washington. 
The wedding will take place December 
15 at Englewood. 

x * & 

Helen Moore Phillips, daughter of 
Alexander R. Phillips, president of Great 
American Fire Insurance Co., and Mrs. 
Phillips, is to marry Dr. Christopher Ab- 
bott Beling, son of Dr. and Mrs. Chris- 
topher Charles Beling of Montclair. Miss 
Phillips attended the Kent Place School, 
Hollins College and Berkeley School. 
Dr. Beling is an alumnus of Princeton 
University and received his medical de- 
gree from Columbia University College 
of Physicians and Surgeons, 

* s & 


General E. E. Goodwyn, well known 


local agent of Emporia, Va., and a past 
president of the Virginia Association of 
Insurance Agents, was elected to the 
State senate this week. He will fill the 
unexpired term of Garland Gray, of 
Sussex Co., who resigned recently. 

* * * 


Walter E. Woodruff, of the Equitable 
Society’s Carter Agency, Boston, has 
been chosen ‘to head the Fitchburg, 
Mass. Victory Bond Drive by the Re- 
gional War Finance Committee. Mr. 
Woodruff led the city in the Fourth 
Drive and was also assistant director in 
the second and third Bond Drives. 

* * x 


Kenneth K. Parlin, Penn Mutual, 
Grand Rapids, has been appointed to the 
board of trustees of the Lakeview Hos- 
pital Association in Battle Creek. 
























Navy Photograph 
ADMIRAL GERALD A. EUBANK 


Captain Gerald A. Eubank, who per- 
formed extraordinary services as coor- 
dinator in the Navy’s War Savings cam- 
paigns, is now a rear admiral. His rec- 
ommendation to that rank by President 
Truman has been confirmed by the 
United States Senate. In civil life he 
is manager, The Prudential, 40 Wall 
Street, New York. 

=: eS 


J. G. Godsoe, coordinator of Controls 
and chairman of the Wartime Industries 
Control Board, Dominion of Canada, is 
retiring from the Canadian Government, 
and has been made an officer of the 
British American Oil Co., largest inde- 
pendent oil company in Canada. This 
means that he is leaving the life insur- 
ance business. He has been assistant 
general. manager of the Confederation 
Life which loaned him to the Dominion 
Government. 


* ok * 


Waldron C. White, who formerly 
headed the F. E. Small agency at 
Rochester, N. H., and who as an Ameri- 
can Red Cross field director recently 
accompanied an American Army team 
into Hanoi, Indo-China, is now relaying 
hundreds of messages and inquiries to 
relatives in France for French prisoners 
of war and liberated civilians. In addi- 
tion Mr. White has distributed several 
thousand pounds of comfort items and 
foodstuffs to the recently liberated in- 
ternees and native population. 

cc ci "ae 


Walter J. Clark, Mutual Life x-ra 
technician, has been elected president 
of the American Society of X-Ray 
Technicians. The Society is a national 
organization of x-ray technicians, and 
together with the American College oi 
Radiology, co-sponsors The American 
Registry of X-Ray Technicians. This 
latter body sets the standards and ex 
aminations for the title of registered 
technician. The Society’s members art 
all registered t<chnicians and member- 
ship in the group members approxi- 
mately 3,600. Mr. Clark has been with 
the Mutual Life since 1924. 

x * * 

Paul R. McCulloch, Oregon Mutua! 
Life, has been appointed counsellor for 
the Veterans’ Bureau for Wasco and 
Sherman Counties in Oregon, to assist 
returning service men with their Na- 
tional Service Life Insurance. 

* * * 

Harold D. Farber, general agent, Se- 
curity Mutual, Buffalo, was recently 
elected a member of the Buffalo Cham- 
ber of Commerce. 
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Cecil F. Shallcross 


Cecil F. Shallcross, who at the end 
of the year will retire as United States 
manager of the North British & Mer- 
cantile, has for long been one of the 
most distinguished figures in the fire 
insurance arena. He is past president 
of the New York Board of Fire Under- 
writers, New York Fire Insurance Ex- 
change and the Eastern Underwriters 
Association. He had already had a wide 
international career in fire insurance be- 
fore he came to the United States in 
1 


When Cecil F. Shallcross left school 
at the age of 18, he became office boy 
and rent collector, and did other odd 
jobs for the estate of his father, who 
for half a century had been a famous 
ship owner and provision exporter, his 
sailing vessels being in the South 
American and China trade. The sailing 
of one of these ships brought half of 
Liverpool to the meadows of the Mersey 
to witness it. It was the biggest sailing 
ship of the day. 

A friend of his family one day told 
him he would introduce him to the 
Liverpool manager of the Commercial 
Union, which he did. The Commercial 
Union’ wanted an office boy and Cecil 
Shallcross got the job. The pay was £20 
a year. The work consisted of running 
errands, emptying waste paper baskets, 
licking stamps and “polishing up the 
handles on the big front door.” At the 
end of the year there was an increase 
in salary of £5 a year. At the begin- 
ning of the third year another £5 ad- 
vance was offered, but the office boy 
thought that he was worth £45. 

Before a compromise was reached the 
father of C. F. Shallcross met the then 
veteran general manager of the Royal, 
John H. McLaren, on the street one 
day and told him he had a son in the 
fire insurance business. “Send him to 
see me,” said the manager. As a con- 
sequence of this interview young Shall- 
cross went with the Royal, first work 
being on commission accounts. Mr. Mc- 
Laren had suggested that the young man 
take a three years’ apprenticeship which 
the first year would pay £60; second 
year £80; third £90, but this was turned 
down, Shallcross was sure he could do 
better than that, and he said he would 
take a chance on the remuneration he 
would get from the company after the 
first year. His judgment was correct. At 
the end of the second year he was mak- 
ing £120 a year. 

From the first day that Mr. Shall- 
cross went into a fire insurance office 
he determined to succeed if knowledge 
and observation were to prove stepping 
stones. He liked the fire insurance busi- 
ness. He wanted to know all about it. 
He got permission to take books from 
the library of the insurance office home 
with him, and he went through them on 
week-ends and holidays. At night he 
borrowed surveys from the office which 
he studied. They had no direct bearing 
on his own job, but they were an in- 
tegral part of the fire insurance busi- 
ness. Other men in the office knew all 
about surveys; he decided that he 
would, too. 




















Among his other activities which had 
nothing to do with the job directly at 
hand was the study of shorthand, which 
he took up against the advice of the 
other clerks who told him that if a 
man in the British office perfected short- 
hand and typewriting his career in the 
underwriting end would be finished. 
This line of reasoning did not appeal 
to the commission account clerk because 
he felt sure that shorthand would lead 
him directly to the officers of the com- 
pany. He learned enough shorthand to 
take a diploma, and to get very good 
ideas of discipline from the martinet, 
who was his teacher. This diploma was 
received after he had been with the 
Royal about a year, there being between 
400 and 500 clerks. 

As in the Horatio Alger books, one 
day there came a call for a stenographer. 
As in these same books there did not 
happen to be a regular stenographer 
handy, and young Shallcross volunteered 
to take the letters. The dictator of the 
letters was agreeably surprised, and Mr. 
Shallcross became a correspondent, and 
such a good one that he was placed in 
charge of the agency department of the 
home branches. For a time, too, he had 
charge of the reinsurance department. 

When Mr. Shallcross had reached a 
point in Liverpool where further pro- 
motion did not seem possible for some 
years, he asked for a foreign anpoint- 
ment, with the result that in 1896, four 
years after going with the Royal, he 
was sent to Calcutta as third man. In 
the Calcutta office were two other white 
men and forty or fifty natives. The first 
man went home on a furlough and 
while there Jeffrey Bevan, submaneger 
of the Royal in Liverpool, died. The 
Calcutta man, Mr. Kingsley, was given 
his position. This made Mr. Shallcross 
second man in Calcutta, and during his 
second year there the first man was 
taken seriously ill and had to be in- 
valided home. 

It was at this stage of Mr. Shallcross’ 
carcer that he again showed his daring 
and took a chance. Instead of sending 
a cable to Liverpool announcing the fact 
that the sick manager was coming back 
to England, he wrote a letter about it 
and took the reins himself. He : as just 
as successful as first man in Calcutta 
as he had been in his other positions. 
Later on, when Liverpool inquired good- 
naturedly why Mr. Shallcross had not 
cabled, but had assumed the Calcutta 
management without definite instruc- 
tions, he answered that he was afraid 
if he had cabled to Liverpool the of- 
ficers there might have decided that he 
was too young to run the office and 
would then send someone else out, 
which was just what he didn’t want. 
He felt that he could run the office 
and that if Liverpool didn’t know any- 
thing for five or six weeks, and, in the 
meantime, the business had not been 
wrecked, the officers might conclude to 
take a chance with him, which was just 
what they did. 

He continued as manager. In January, 
1900, Mr. Shallcross came to the Royal 
in New York to be assistant to E. F, 
Beddall, with the tacit understanding 


that after a few months, if he were 
found suitable for the position, he 
should become manager of the New 
York department, relieving Mr. Beddall 
of the duties which he was finding too 
exacting as general attorney of the 
Royal and also New York manager. 

Mr. Shallcross became United States 
manager of the North British & Mer- 
cantile in 1919, and president of the 
Pennsylvania, Mercantile and Common- 
wealth insurance companies. Later, he 
also became president of the Homeland 
which was licensed by the New York 
State Insurance Department in 1927. 

Mr. Shallcross has been one of the 
most popular of the top executives in 
fire insurance. His standard of ethics 
is high; he is an unusually able and 
graceful speaker, and he has been a 
valued counselor of a large number of 
persons in the business. 


* * * 
Service Men Death Payments 


More than $80,000,000 was paid in 
death benefits during the first six 
months of this year by American life in- 
surance companies under policies owned 
by members of the armed forces, bring- 
ing to $240,430,000 the death benefits 
paid on service men since the start of 
the war, the Institute of Life Insurance 
reported. The payments of the first six 
months were under 77,000 claims and 
those for the entire war period up to 
June 30 were under 211,800 claims. 

“This half year toll of servicemen as 
reflected in policy claims was the great- 
est for any half year period of the war,” 
the Institute said. “Battle deaths ac- 
counted for 84% of all death claims 
among service men, causing 64,800 of the 
77,000 claims. For the war to June 30, 
battle death claims were 151,400 of the 
211,800 total death claims on service 
men. Eleven were killed in action for 
every one who died from disease.” 

The highly satisfactory health record 
of the armed forces is reflected in the 
small number of death claims due to 
disease. During the twelve months end- 
ing June 30, deaths from disease caused 
4,500 claims, compared with 5,100 in the 
previous twelve months, even though the 
number in the services increased and 
the percentage overseas was greater. 

War claim payments on service men 
constituted 12% of total death benefit 
payments made by American life insur- 
ance companies in the first half of the 
year, the highest proportion yet re- 
corded. For the war period as a whole, 
up to June 30, the war claim total has 
been only 6% of total death benefits. 

* * * 


Segal Talks to Blue Cross 


Martin E. Segal, consultant on union 
relations to Associated Hospital Service 
of New York, spoke on “Blue Cross and 
Wage Agreements” before the National 
Blue Cross conference held in New York 
City last week. He said that if a suffi- 
cient number of collective bargaining 
agreements include medical and hospital- 
ization benefits, it may be possible for 
organized labor to obtain comprehen- 
sive health service in advance of any 
program which might be developed 
through national or state legislation. 

He reported that between September, 
1944, and September, 1945, Blue Cross 
hospitalization benefits were specified in 
more than 340 collective bargaining 
agreements with thirty-one AFL and 
CIO unions in New York City. He said 
that more than 75% of the employes 
covered by these collective bargaining 
agreements are insured on a basis where 
the employer assumes the entire cost of 
the insurance and that more than 50% 
of the families are insured for hospitali- 
zation benefits on the basis where the 
employer assumes the entire cost of the 
insurance. 

The speaker said that the acceptance 
of Blue Cross as the carrier for hos- 
pital benefits to be designated in col- 
lective bargaining agreements is due in 
large measure to the educational pro- 
gram the Blue Cross has been carrying 
out and that some Blue Cross Plans, 
including Associated Hospital Service 
of New York, have selected representa- 
tives of CIO and AFL as members of 
their boards of directors, 
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Dinner to John E. Watson 


John E. Watson, who for the past 
seven years has been chief of the mutual 
and fraternal division, New York In- 
surance Department, retired from the 
State’s service on October 31. Highly 
esteemed, he was given a_ testimonial 
dinner at Fraunces Tavern, New York, 
by his associates in recognition of his 
long career. He was presented with a 
gift of Victory bonds, which presenta- 
tion was the highspot of the evening. 

Mr. Watson’s first post with the De- 
partment was as an examiner in 1909 
assigned to the life bureau. Later he 
served in the fire and marine bureaus 
and, in 1912, the same year in which 
he became a CPA, he was assigned to 
the casualty bureau where he became 
assistant chief. During his period of 
service with that bureau Mr. Watson 
conducted examinations of most of the 
large casualty companies, being espe- 
cially designated to conduct the more 
important and intricate ones. He was 
responsible for many innovations in 


examining procedure, which were later 
to become standard practice, and his 
suggestions and ideas weighed heavily 


in the adoption of the form of examina- 
tion report now used by the Depart- 
ment. He left the casualty bureau to 
assume his present post in 1938. 

Mr. Watson is married, he and 
Watson residing at 307 Parkville Ave- 
nue, Brooklyn, N. Y. They have two 
sons, one of whom is a lieutenant in the 
U. §. Navy on active duty in the 
Pacific. 

Mr. Watson is a member of the New 
York State Society of Certified Public 
Accountants and is ates a member of 
Ivanhoe Lodge of the F. & A. Masons. 

* 


Mrs. 


Lincoln National Survey 

Individual proprietors led all occupa- 
tional groups in number of big life in- 
surance policies bought and also in total 
volume thus purchased during the third 
quarter of 1945 according to The Lincoln 
National Life’s quarterly survey of buy- 
ers of life insurance policies of $10,000 
or more. 

Listed according to number of policies 
bought, the big buyer groups were: In- 
dividual proprietors, executives, mana- 
gers, professional men, skilled workers, 
clerks, salesmen, unclassified, house- 
wives, students, farmers, unskilled work- 
ers, and teachers. Individual proprietors, 


executives, managers, and professional 
men accounted for more than twice as 
many policies and for more than twice 


the volume of all the other classes com- 
bined. 

The big buyer groups listed according 
to total amounts purchased were: Indi- 
vidual proprietors, executjves, managers, 
professional men, skilled workers, clerks, 
salesmen, housewives, unclassified, stu- 
dents, farmers, unskilled workers, and 
teachers. 
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John B. Carvalho to 
Head Metropolitan Fire 


FATHER CHAIRMAN OF BOARD 
Carpen to scsi What President and 
Barber Secretary; Changes 
Effective January 1 


who has been 


Bertrand N., 


president of the 


Carvalho, 
Metropolitan Fire Re- 
assurance 1938, when he 
Carl Sturhahn, has resigned that post, 
effective December 31, and will continue 
with the company as chairman of the 
! John B. Carvalho, now 


board. His son, 
vice president, will become president on 


since succeeded 


January 1946. On that date also 3S. eee 
Carpen will become vice president and 
secretary and Walter Barber, secretary 


ind treasurer, 


Mr. Carvalho senior, long an outstand- 





BERTRAM N. CARVALHO 


ine figure in the reinsurance field, be- 


ran his insurance career in 1904 and 
joined the Rossia in 1908. Three years 
later he was made secretary and in the 
same year became United States man- 
ager of the Fire Reassurance of Paris. 
During World War I he served as a 
major in France and in 1919 became 


vice president of the Rossia of America. 
The following year he was elected presi- 
dent of the Fire Reassurance of New 


York. In 1930 he was made president of 
the Metropolitan Fire. When the Fire 
Reassurance was merged with the Met- 


Carvalho continued as 
president of the combined company. In 
1938 he succeeded Carl F. Sturhahn as 
president of the Rossia, a post he held 
until last year when he resigned to de- 
himself entirely to the Metropoli- 
tan Fire. 

John B. Carvalho, a graduate of Paw- 
ling School and Yale University, joined 
National Fire in 1926. He served with 
several other companies before joining 
Rossia in 1934. Three years later he 
joined Metropolitan Fire, becoming first 
vice president and a director of Trans- 
atlantic Securities Company of Hartford 
in 1939. He is president and a director 
of the latter organization today. 

Carpen and Barber Careers 

Mr. Carpen was educated in Hartford, 
and started his career with Hartford 
Fire in 1913. He joined Rossia four 

ears later, becoming its assistant sec- 
retary in 1929 and secretary in 1935. He 
became secretary-treasurer of Metro- 
politan Fire in 1939, and is a first vice 


ropolitan Mr. 


vote 





JOHN 


B. CARVALHO 


president and a director of Transatlantic 
Securities Company. 

Mr. Barber’s career began with the 
First Reinsurance Company of Hartford 
in 1915, and after agency and home office 
work with other organizations, he re- 
joined that company as chief accountant 
in 1920. He was elected assistant secre- 
tary in 1925, secretary in 1928 and vice 
president ten years later. He joined 
Metropolitan Fire in 1942 and last year 
was elected its secretary. 





N. Y. itieteanes Credits 


On Collision Insurance 

The New York Insurance Department 
this 
companies to remove, 


permit insurance 
on automobile col- 
10% 20% rate 
credits ars during the holders 


week decided to 


lision insurance ,the and 
war 
of B and A gas ration coupons, and to 
allow the companies to charge full man- 
ual rates on all renewals and new poli- 
cies. This ruling follows that previously 
taken in about all other states. Delay 
was occasioned in New York because 
earlier this year a sizable boost in col- 
lision rates had been granted the com- 
panies. The Department may make a 
study of experience data recently sub- 
mitted by the companies to ascertain 
whether any rate revisions, upward or 
downward, next year may be warranted. 


WILLIAM F. STANZ’S NEW POST 

William F. Stanz, who was recently 
released by the Army with the rank of 
major, has become associated with the 


well-known agency of Kearns & Mc- 
Court at 189 Montague Street, Brook- 
iyn. He was chairman of the executive 
committee of the Brooklyn Fire Agents 
Association from 1932 to 1938 when he 
was elected secretary and held that 
office until called into the service. He 
was re-elected to that position at the 


October meeting of the association. He 
has been in the agency business in 
Brooklyn for over twenty years and 
until 1939 conducted the W. F. Stanz 
Agency. He then became associated with 
J. W. De Mott & Son, Inc. and now 
has joined Kearns & McCourt as 
manager. 





A. R. PHILLIPS DEAD 
Alexander R. Phillips, president of the 
Great American Fire Insurance Co., died 
Wednesday night. 


Whitner on SEUA 
Plan of Operation 


GIVES REPORT AT PINEHURST 


Suggests States Conform to Pattern in 
Laws; SEUA Subscribers’ Agree- 
ment Broadened 


Casper S. Whitner, associate manager 
of the southern department of the Hart- 
ford Fire Insurance Co. at Atlanta, dis- 
cussed the several phases of the opera- 
tion of the organization in view of the 
decision of the Supreme Court of the 
United States against the South-Eastern 
Underwriters Association holding insur- 
ance to be commerce, in his semi- 
annual address as president of that or- 
ganization at Pinehurst, N. October 


Mr. Whitner said that one step of the 
executive committee taken to bring the 
association into conformity with Public 
Law 15 passed by Congress after the 
Supreme Court decision, was to broaden 
the subscribers’ agreement so that non- 
member companies are to be privileged 
fo subscribe not only to the rating and 
stamping office services of the respec- 
tive rating and inspection bureaus, but 
also to the engineering service of the 
SEUA. 

“For several years,” he said, “a num- 
her of prominent subscribing companies. 
both stock and mutual, had reauested 
this broadened service and we find pleas- 
ure in now making it available to them. 
Beginning January 1, 1946, when the 
broadened service becomes effective, 
both member and subscribing companies 
will be assessed for services on the same 
premium basis and at the same rate.” 

Revise Constitution 

Mr. Whitner said that the special com- 
mittee which had been at work on a 
revision of the SEUA constitution which 
was presented at the meetine. had 
tapped awav every source of informa- 
tion in drafting the new document. “Tt 
is our hope,” he said, “that this new 
constitution may enlarge the usefulness 
of this association and meet the require- 
ments of the Supreme Court decision 
and Public Law 15, although I invite 
your attention to the fact that it is a 
human document and may well be sub- 
iect to improvement or change in the 
future. 

“There is no guarantee against future 
anti-trust action whatever we do. Surely, 
we need look no further than at the 
great businesses which have always 
been engaged in inter-state commerce. 
notwithstanding their long experience 
with the anti-trust laws it is almost rou- 
tine for them to be harassed by some 
theoretical proceeding by overly zealous 
governmental prosecutors. Surely, we 
haven’t forgotten at this early date that 
no few businesses, fully engaged in turn- 
ing out arms for our fighting men over- 
seas, straining every nerve to aid in 
winning the war, were hailed into court 
to answer to anti-trust charges. I do 
not intend to be facetious when I state 
that a committee of angels, presided 
over by Moses, could not write a Con- 
stitution or set of rules which would be 
attack proof. 

“Consideration is also being given to 
revising the agency balance rule in such 
manner as to eliminate any reasonable 
doubt as to any provision or require- 
ment being incompatible with the law. 
I’m sure all of you agree that the agency 
balance rule looks quite definitely to 
the public interest, operates to the bet- 
terment of the agency system and en- 
ables the companies to effect economies 
in the collection of balances. 

Examine Rules 

“We have carefully examined our 
other rules and, in particular, have ex- 
amined into our actual practices in or- 
der to avoid taking any action which 
might reasonably be construed as boy- 
cott, coercion or intimidation. Also, 
where individual states within our terri- 
tory have enacted rate regulatory laws 
we have promptly conformed to the pro- 
visions thereof. 

“Turning now to subject of rate regu- 
lation, I see nothing in the present gen- 


Industry Committee 

To Meet Nov. 26-27 
FINAL REPORTS EXPECTED 
Effect of Sherman Act on Insurance 


Held Major Problem; Statement on 
Progress of Committee 





The All-Industry Committee, which is 
working on problems of preparing sug- 


gested state legislation on insuranc¢ 
regulation made necessary by Publi 


Law 15 and the Supreme Court decision 
in the SEUA case, will meet again in 
Chicago on Monday and Tuesday, No 
vember 26-27. At that time it is hoped 
that all the representatives of insur- 
ance organizations on the committee will 
be in a position to speak with finality 
regarding matters within the jurisdiction 
of the committee. 

From the discussions at last week’s 
meeting of the committee with the 
National Association of Insurance Com- 
missioners’ committee on Federal legis- 
lation in Chicago it is apparent that 
the majority of insurance groups regar« 
impact of the Sherman Act on insur- 
ance as constituting the major problem. 
There appears to be some reluctance on 
the part of several groups to come to 
final decisions respecting the Clayton, 
Robinson-Patman and Federal Trade 
Commission acts until definite decisions 
have been reached concerning the prob 
lems involved in the application of the 
Sherman Act to insurance. 

All-Industry Statement 

At the conclusion of last week’s ses- 
sions a statement on the work of the 
All-Industry Committee was __ issued, 
signed by A. V. Gruhn, general mana- 


eer, American Mutual Alliance; Ray 
Murphy, general counsel, Association of 
Casualty & Surety Executives, and J. 
Raymond Berry, general counsel, Na- 
tional Board of Fire Underwriters. The 
statement follows in part: 

“Since the meeting of the National 


Association of Insurance Commissioners 





in St. Paul, Minn., early in June, the 
All-Industry Committee has had_ three 
meeti Y York on August 8 and 


9, New York on September 19 and 20, 
Chicago on October 18 and 
“Memoranda, prepared by most of the 
organizations represented on the All- 
Industry Committee, were exchanged 
and copies of these memoranda, together 
with copies of the minutes of the meet- 
ings, have heretofore been furnished 
(Continued on Page 22) 





eral situation to be alarmed over. 
Rather, I feel that the situation offers 
the insurance business a full opportunity 
to demonstrate its capacity for self-gov- 
ernment and operate its rate making or- 
ganizations and related activities mor 
efficiently and more economically than 
heretofore.” 

With reference to rate regulator) 
laws passed by states in the SEUA terri- 
tory in the light of the Supreme Court 
decision. Mr. Whitner said that the 
states of Florida and Alabama have en- 
acted “modern and well-considered regu- 
latory laws.” Unfortunately, he said, in 
North Carolina the legislature convened 
about two months before enactment 0! 
Publc Law 15, and the rate regulatory 
law it passed seems to be patterned largel\ 
after similar laws of other states which 
were enacted many years ago when the 
insurance business was universally be- 
lieved to be a local business. He said 
that in view of the moratorium period in 
the law until January 1, 1948, all states 
might await or might have awaited pass- 
ing laws in order to have the benefiis 
of studies now being made by the 
eral groups within and without the bu 
ness. However, he said that the legis- 
lation enacted in Alabama and Florida 
had the support of all interested groups 
and is regarded as good legislation. 

May Modify N. C. Law , 

He said that the next regular session 
of the North Carolina legislature will be 
held in 1947. and, in keeping with the 
progressive Spirit of that state, it mas 
well be that the commission appointed 


(Continued on Page 26) 
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Similarities 


(Comments made by Mr. Williams 
printed on this page were given at 
American Life Convention last week. 
Mr. Williams started his address by 
telling of the history of Canada. His 
concluding statements follow in part. ) 


I think it can be said that the great 
majority of Canadians, French and Eng- 
lish, are agreed that Canada will con- 
tinue to be a complete whole, that its 
past history is earnest of its future, and 
that all problems will be solved by the 
will of the majority in constitutional 
ways. Eighty years ago you solved the 
auestion of secession. If it ever arises 
in Canada in an acute form, and I do 
not think it ever will, I am satisfied we 
shall solve it too by careful methods 
within the Constitution. 

When, in 1867, Canadians determined 
on the form their constitution should 
take, and it was done by Canadians, our 
statesmen had before them that of the 
United States which, and the workings 
of which, had been carefully studicd by 
our constitutional lawyers. We decided 
to avoid and did avoid the difficult prob- 
lem of States Rights, the centrifugal 
force of which we considered to be 
your great source of weakness, and gave 
the residuum of powers to the Federal 
Government. We decided upon a con- 
stitution which is only partly written 
and preferred, what we considered the 
more flexible English system, where 
the law of the constitution is largely the 
Common Law. 

We did not adopt your system of 
checks and balances by which your Su- 
preme Court in interpreting your Bill 
of Rights may declare laws passed by 
the elected representatives of the people 
to be unconstitutional. We retained the 
English system by which the Cabinet, 
the executive, must be composed of 
members of Parliament drawn from the 
party in power for the time being, re- 
sponsible at all times to the House and 
liable to be turned out of power at a 
moment’s notice which involves, in prac- 
tice, an election at which the people may 


decide upon the policies they wish 
carried out. 

Criminal law and _ procedure were 
made purely Federal matters; both are 
uniform throughout Canada; we have 


no problem of extradition between prov- 
inces; and the Magistrate’s warrant 1s 
enforceable throughout the Dominion. 
Our judges are appointed for life, our 
system of courts is simple, our lawyers 
in each province are all members of 
a statutory body which has full control 
of legal education, call to the Bar, the 
admission of solicitors and the discip ine 
of the profession. In the result the ad- 
ministration of justice in Canada is 
something of which we are very proud. 


Nations Should Be Better Acquainted 
with Each Other 


You will all, I am sure, agree with me 
when I say that one of the responsibili- 
ties of the English-spcaking Democra- 
cies today is to achieve a sympathetic 
and intelligent understanding of the 
other nations of the world, with whom 
we are now so closely in contact. May 
we not fairly test their capacity to do 
so by studying their relations with each 
other nations of the world, wtih whom 
should best of all peoples understand 
each other, really do so? Time will not 
permit me to discuss the inter-relations 
of the United States, Great Britain, 


A Study of Canada And The United States 





and Contrasts Explained By E. K. Williams, K. C., President 


Canadian Bar Association, in An Address Delivered in Chicago 


Canada, Australia, New Zealand and 
South Africa. But 1 shall make the 
best test of all and consider with you 


whether the United States and Canada, 
who have had the best opportunity to 
study each other, have achieved mutual 
understanding to any marked extent. 
For many reasons our respective coun- 
tries should know and understand each 
other very well indeed, and, because I 
am so anxious that they should, and be- 
cause | think our mutual understanding 
sO important, not merely to ourselves 





E. kK. WILLIAMS 


but to the world of the future, I in- 
tend to speak as frankly as possible and 
say that we still have a great dcal to 
learn about you and that you have a 
great deal more to learn about us. 

In saying this, I am not thinkine of 
exceptional people or groups in eith-r 
country, but I am trying to assess the 
minds of the great masses of our re- 
spective populations. Furthermore, in 
suggesting that we know more about you 
than you do about us I am not know- 
ingly giving away to that smugness, to 
which the English speaking peoples are 
so addicted, because it has been inevita- 
ble that a sparsely populated country, 
whose only neighbor for generations has 
been a great and growing vorld power, 
will give some study to its gigantic 
friend while the giant will be inclined, 
except on rare occasions, to ignore the 
dwarf. I hope that we shall soon change 
all that. 

The French language has an equal 
status with English in Parliament, in the 
Quebec legislature, in the Federal courts 
and in the courts of Quebec. The French 
Canadians think in French and only 
those of us who know that beaut'‘ful and 
vital language can appreciate what that 
means. It means that in many th nes 
the French Canadians think differently 
from their English-speaking compatr‘ots 
and at times there is a tendency to sreak 
of a French-Canadian problem. This is 
not the correct term: it is a Canadian 
problem. For reasons which I cannot 
even abridge here the masses of the 
English-speaking and French-speaking 
people of Canada have not yet made 
really serious attempts to understand 
each other and the strains and stresses 
of the war have appeared to accentuate 
sharp differences in modes of thought. 
But this is serving a most useful purpose 
because it has made us realize, as never 


before, what we must do, and do quickly, 
to know ourselves better. 

It has, I think, sufficiently appeared 
that the French-Canadian plays a most 
important and sometimes a decisive role 
in Canadian thinking and in the forma- 
tion of Canadian policy, international as 
well as national. What do you know of 
him, of his history and culture, of what 
he is thinking, and of his ambitions? If 
his English-speaking fellow citizens do 
not understand him how can you be ex- 
pected to do so? But you, as well as the 
English-speaking Canadian, must learn 
about him if we are to understand us. 

And let me say that, when properly 
approached, the task will not be as diffi- 
cult as it seems. The battle of Carpiquet 
in Normandy was one of the bloodiest 
and most terrible of this war, and into 
that hell, side by side, went the regiment 
of the Chaudiere, French-speaking 
Canadians—and there are no: finer men 
in the world—and the North Shore Regi- 
ment, English-speaking Canadians, and 


in that brotherhood they fought and 
died and conquered together. That spirit 
will make our task in Canada much 


easier in days to come. 

There is still another reason why we 
know more about you than you do about 
us. You have a tremendous output of 
historical novels and plays, for stage, 
and screen, and radio. We read and hcar 
these and in this way we learn some- 
thing of your version of your history 
and of your conception of your mission 
and your future. We do not do very 
much in this way and I doubt if you 
would be interested if we did. 


Canada a Nation, Not a Colony 


Canada is not a colony but a nation: 
she is equal in status to, and in no way 
subordinate to, Great Britain: she is a 
member of the British Commonwealth 
of Nations but may leave it at any time: 
she may declare war, as her Parliament 
did on the 10th of September, 1939, or 
she may remain neutral as Eire did in 
this war just ended; she does not pay, 
and has never paid, taxes to Great 
3ritain; she does not contribute, and 
has never contributed, to the support of 
the Royal Family. The Premier of Great 
Britain is not our Premier, and has no 
more to say in Canadian affairs than 
the President of the United States. The 
people of Canada have as strong a sense 
of nationhood as any people on earth, 
they have a deep and abiding love of 
their native land, are firmlv attached to 
their own institutions, and are proud of 
their history. They will remain in the 
Commonwealth so long as it labors to 
fulfill a function that they believe to be 
a useful one in the world, but they are 
anxious to take an active and useful 
part in an efficient international organi- 
zation to ensure and preserve world 
peace, and they are anxious to maintain 
a friendly and mutual understanding 
with the United States for hemispheric 
defence. 

I believe we are, on the whole, more 
internationally minded than you are, or, 
at least, than you were until recently. 
This is because we are small in popula- 
tion, because we have always been closer 
to you than any other country has ever 
been, and have watched and considered 
what you are doing; and because we 
have been closer to Great Britain than 
any other country has ever been, and 
have studied her policies in the same 
way. We are more sensitive, as a smaller 
power to currents of world politics. We 
joined the League of Nations, which was 
an American idea when you did not, 


and in September, 1939, we saw at once 





the nature of the struggle upon which 
the world was embarking and took up 
our part in a war which we knew to be 
a war for our own defense, before we 
were attacked. 

But I have another reason for saying 
this. I have referred to your motion 
pictures, your books, and your plays, all 
of which circulate widely in Canada. The 
fear is sometimes expressed in Canadian 
circles that the effect of this will be to 
“Americanize” Canada. Actually, I think, 
the result is the very opposite, and has 
a tendency to confirm and _ strengthen 
our sense of Canadian nationality. And 
this is because the great mass of your 
productions of this kind is almost en- 
tirely concerned with yourselves, and 
exhibits a certain unawareness of the 
existence of other peoples, and particu- 
larly of Canada. You see I am speaking 
as frankly as I said I should. 


Fourth Place in the World 

Since September, 1939, the small popu- 
lation of Canada has accomplished some- 
thing which it believes, and I think 
rightly, to be rather remarkable. The 
struggle juts concluded has demonstrated 
that in war, as in peace, the industrial 
potential is the dominating factor, and 
in these six years Canada has firmly 
placed herself in the fourth place in 
the world. Her war effort, and I do not 
include the sacrifices of the civilian 
population on the actual firing lines, has, 


relatively speaking, fully equaled that 
of any other country, including the 
United States. I say this because a 


study of the American press, periodicals, 
and books, made over this period shows 
that the part played by Canada has been 
almost completely ignored, while we in 
Canada have been kept fully informed 
by our own press and writers of the 
wonderful, and in the final event, deci- 
sive, effort made by the United States. 

What we did, we did of ourselves. Not 
only did we have no part in Lend-Lease, 
but we instituted our own mutual aid to 
our allies; we owe you no financial debt, 
we envy you nothing which is yours. 
But, particularly if, as Sir Cecil Spring- 
Rice, one-time British ambassador to 
the United States said, the ultimate fate 
of the English-speaking form of demo- 
cratic government will be decided on 
this continent, we do covet, and we do 
claim, the right to take our place with 
you in that day. That we can do only 
if the most perfect understanding based 
on mutual knowledge exists between us. 

Because I am convinced that that un- 
derstanding, based on that knowledge, 
will be vitally important in the trying 
days to come, and because | believe that 
Canadians and Americans are “agreed 
in faith that education should be a fear- 
ess search for truth,” and, “that the 
truth, honestly proclaimed, will make 
life on earth better and better,” I be- 
seech those of you, who do know us, to 
make sure that that knowledge is shared 
by the people of tke United States, 
pledging in return that we shall seek 
more and more to understand you, and 
to work side by side with you, until the 
better day breaks and the shadows flee 
away. 


North America Files Plan 


The Insurance Co. of North America 
has filed its premium installment en- 
dorsement with the New York Insurance 
Department which will study the pro- 
posal. This plan permits an assured to 
finance a three or five-year term policy 
at low rate of interest and also pro- 
vides for reinstatement of coverage 
after loss without additional premium. 
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Stange Succeeds Lum 
With National Board 


HEADS SAN FRANCISCO OFFICE 





New Assistant General Manager With 
National Board Since 1920; Aiding 


Government Last Four Years 





W. E. Mallalieu, general manager of 
the National Board of Fire Underwrit- 
ers, announces that Rudolph C. Stange 
lias assumed his duties as assistant gen- 
eral manager at San Francisco. Mr. 
Stange was designated by the executive 
committee at its January 25 meeting to 
succeed Charles H. Lum, who had 
headed the San Francisco office since 
its opening in 1921. However, it was 
not until mid-October, following com- 
plete subjugation of the last Axis forces, 
that Mr. Stange could be released from 
full-time Government assignments as 
advisory fire protection engineer to the 
United States Coast Guard. 

Since before Pearl Harbor Mr. Stange 
has been continuously on duty in Wash- 
ington and on frequent held trips as 
one of the fire protection engineers pro- 
vided by the insurance business to assist 
the Navy and later the Coast Guard in 
safeguarding their numerous _installa- 
tions and the varied types of shipping 
and storage facilities under their control. 

Born in Orange, Mass., in 1898, Mr. 
Stange received his B.S. degree in civil 
engineering from Worcester Polytechnic 
Institute in 1920, subsequent to earning 
his officer’s commission in World War I. 
His entire business career, following 
graduation, has been with the National 
Board of Fire Underwriters. Fifteen of 
these years between 1921 and 1940 have 
been spent on the Pacific Coast, oper- 
ating trom San Francisco headquarters. 

Accompanying Mr. and Mrs. Stange 
back to San Francisco is their 13-year- 
old daughter Marion. Mr. Stange is a 
member of the Blue Goose, American 
Legion and Pacific Coast Fire Chiefs 
\ssociation, 


Award Medal Posthumously 
To Capt. James A. Danforth 


The Silver Star medal, posthumously 
awarded to Captain James A. Danforth, 
27, who was killed in Germany Decem- 
ber 12, 1944, was presented to his par- 
ents, Mr. and Mrs. Ralph S. Danforth, 
in Evanston, Ill, recently by Captain 
Donald C. Coltrin, chief of the officers’ 
affairs section of the Fort Sheridan 
separation center. A former employe of 
the Western Adjustment & Inspection 
Co., Chicago, son of an official of Mil- 
lers National, graduate of De Pauw 
University, Captain Danforth was killed 
while leading his company in an attack 
on a heavily fortified town in Germany. 
The citation said he remained in front 
of his men, urging them forward despite 
heavily mined terrain and heavy enemy 
mortar and artillery fire. 

“Pausing only to direct mortar fire 
against enemy strongpoints, he repeat- 
edly took up exposed positions to direct 
his men,” the citation said. “Although 
wounded by shell fragments, he refused 
evacuation and continued to lead his 
company until he was struck by a con- 
centration of enemy mortar fire and 
killed. 

“His gallant leadership and innumer- 
able examples of personal courage in- 
spired his men to push on and take 
positions held by a numerically superior 
foe.” He had previously been wounded 
in action in France July 26, 1944 and 
awarded the Purple Heart. After being 
hospitalized in England, he had re- 
turned to France in September. 





FIREMEN’S DIVIDENDS UP 
The board of directors of the Fire- 
men’s Insurance Co. of Newark, N. J,, 
at its meeting in October, increased semi- 
aunual dividends from 20 cents to 2° 
cents a share. Dividends hereafter will 
be on the basis of 50 cents a share 


annually. 


Garton Assistant Manager 
For Atlas in Canada 


Directors of the Atlas Assurance of 
London have announced appointment of 
P, Douglas Garton as assistant manager 
for Canada. Mr. Garton, who is a Fel- 
low of the Chartered Insurance Insti- 
tute, spent nearly twelve years at the 
head office of the Atlas in London, serv- 
ing with the home and foreign depart- 
ments. 

In 1932 he was transferred to Mon- 
treal to develop casualty business in 
Canada, where the company had pre- 
viously transacted fire insurance only. 
Having now been thirteen years in 
Canada Mr. Garton is promoted from 
manager, casualty department, to assist- 
ant manager for Canada. 


Campbell and Wilson 
Back With the Home 


The Home of New York announces 
that Lieutenant Commander Warren R. 
Campbell and Joseph H. Wilson have 
been honorably discharged from the 
armed services and have returned to 
their posts with the company. Mr. Camp- 
bell is state agent in Rhode Island, with 
headquarters in Providence, and Mr. 
Wilson is state agent at the Newark, 
N. J., office. 





Great American Sends 
Dyer to New England 


The Great American Group inland 
marine department has transferred Na- 
thaniel B. Dyer from the home office 
in New York City to Boston, where 
he will be special agent traveling Maine, 
New Hampshire, Vermont, Massachu- 
setts and Rhode Island. He will make 
his headquarters in the home office of 
the Massachusetts Fire & Marine, 4 
Liberty Street, Boston. Mr. Dyer has 
been connected with the Great Ameri- 
can Group for several years in various 
positions, 


Lohr in Brokerage Field; 


Leaves Commercial Union 

The Commercial Union Assurance an- 
nounces the resignation of Charles H. 
Lohr, Jr., as assistant secretary of its 
marine department. Mr. Lohr has been 
identified with the Commercial Union 
for many years and leaves with the best 
wishes of the company to enter the 
brokerage field. His associates of the 
marine department tendered him a 
luncheon at the Union League Club and 
presented him with a token of their 
esteem. 














HIGHLIGHTS 


in Insurance History 


Like many other worthwhile inventions, the Dean Schedule 
of rating, introduced in 1901 in Illinois, was greatly ridi- 
culed. While this ‘Analytic System for the Measurement of Relative 
Fire Hazards” was a decisive departure from the old Union Schedules 
brought over from England, it was not widely used until after the San 
Francisco fire of 1906. Today, it is used by more than half the nation, 
and unlike the Mercantile Schedule, allows latitude in naming the basic 
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rate best suited to each community. In the system’s scientific study of 
Occupancy and Exposure, the American public has received an educa- 
tion in the causes of fire, and their effect on premium rate making. It 


can industry. 
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The National Union and Birmingham Fire Insurance Companies 
are noted for painstaking attention to all details in connection 
with improvement of risks through safety engineering. 


has also helped to reduce the number of fires, because a community's 
fire rates, varying according to its fire-prevention measures and types 
of buildings found, give a real incentive to civic progress. 

This important contribution of Mr. A.F. Dean has had far-reach- 
ing effects, not only inthe insurance field, but throughout Ameri- 
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BOSTON LIBRARY ASS’N MEETS 


Ralph G. Hinkley Elected President, 
Succeeding James F. Crafts; Value 
of Educational Work Stressed 
The Insurance Library Association of 
Boston held its fifty-ninth annual meet- 
ing in Boston on October 26. Ralph G. 
Hinkley, manager, New England de- 
partment, American Insurance Group, 
was elected president, succeeding James 
F. Crafts, first vice president, Fireman’s 
Fund. Walter C. Small, member of the 
firm of Field & Cowles and resident vice 
president of the Royal and Eagle In- 
demnity Companies, was elected vice 
president. Kenneth H. Erskine, local 
manager, Anglo-American Underwriters 
Agency, was re-elected treasurer. Miss 
Abbie G. Glover was elected secretary 

and assistant treasurer. 

The following trustees were re-elected 
for a term of three years: Mr. Erskine; 
Herbert G. Fairfield, member of the 
firm of Fairfield & Ellis; Gay Gleason, 
general counsel, Employers’ Liability: 
Robert A. Sullivan, member of the firm 
of Hinckley & Woods, and A. Brooks 
Parker, vice president, Boston Insurance 
Co., succeeding I. Lloyd Greene, who 
retired after serving as trustee since 
October, 1937. 

Mr. Crafts in his annual address 
stressed the importance of educational 
work in preparing men and women to 
carry on the insurance business and the 
value of insurance libraries in preserv- 
ing the records of the business. 

Total membership as of September 29, 
1945 was 265. Although no formal edu- 
cational activities were conducted, the 
library cooperated with the Boston 
Surety Claim Association by preparing 
and mailing their notices, arranging for 
the meetings and the publicity. Plans 
are now being formulated for the edu- 
cational courses for the coming year. 








Kaplan to Speak at 
N. Y. Blue Goose Dinner 


Former State Senator Abraham Kap- 
lan of the New York insurance law 
firm of Powers, Kaplan & Berger, will 
be the chief speaker at the next meet- 
ing of the New York City Pond of Blue 
Goose, to be held at the Drug & Chem- 
ical Club, 85 John Street, on Wednes- 
day evening, November 14. Powers, 
Kaplan & Berger are attorneys for the 
New York Fire Insurance Exchange, 
loss committee of the New York Board 
of Fire Underwriters and the Eastern 
Underwriters Association, and Senator 
Kaplan is widely known as an excellent 
speaker as well as a prominent attorney. 





Ream Agency 50 Years 
With the North America 


John A. Diemand, president of the In- 
surance Company of North America, has 
presented an honorary certificate to L. 
A. Ream of Peru, IIl., in recognition of 
fifty years of continuous representation. 
The Ream Agency has represented th: 
North America since 1895. The presenta- 
tion was made by representatives of the 
company at an anniversary celebration 
on October 25. Among ‘those present 
were R. G. Osgood, North America’s 
fire secretary, and V. L. Montgomery, 
W. A. Osgood and R. A. Mitchell, mana- 
gers of the North America’s Chicag 
service Office. 

The Ream Agency was founded 
1878 by the late Henry Ream. Since his 
death in 1929 the agency has been 0} 
erated by his son, L. A. Ream. It also 
represents the Indemnity Insuranc 
Company of North America and _ th 
Philadelphia Fire & Marine, affiliates of 
the Insurance Company of North Ame: 
ica, 


RETURN TO WM. H. McGEE & CO. 

Wm. H. McGee & Co., Inc., marin: 
underwriters, announce return from 
service in the United States Army 0! 
Mitchell Messinger, John J. McPhelin, 
James Martin, Roswell W. Chamberlain, 
Jerome W. Brokaw, Robert F. Weston 
and Charles Ross to the home office oi 
the company at 111 John Street, New 
York City. 
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HE WAR IS OVER, but our job is not... not 





H yet. The Bonds you have already em, 


have fulfilled their promise of Victory. But 
though wars may end suddenly, their effects 
are felt for some time...one mighty effort, 
therefore, remains to us. 

Money is needed now: to bring back the 
men who have been fighting in the far cor- 
ners of the world — to pay for the medical 
care of the wounded, and for the myriad other 
expenses incidental to winning a great and 
terrible struggle. Money is also needed to 
restore that final ingredient of peace... to 
return the men to peaceful occupations in 


the land they left. 








The best way to provide that money is 
through the purchase of Victory Bonds. 
That’s why our government is counting on 
you to complete the task by supporting this 
one last great drive—the Victory 
Loan. Talk the Victory Loan 

.advise the purchase of Vic- 
tory Bonds...and buy all the 


Bonds you can, yourself, now. 


« THE HOME « 
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Stott and Van Vechten 
Named on Agents’ Beard 


APPOINTED BY NAIA OFFICERS 


New York and Ohio Members With 
Welsh of California Complete Group; 
to Meet November 25-28 
John C. Stott, Norwich, N. Y., and 
J. F. Van Vechten, Akron, O., are the 
new appointees to the Executive Com- 
mittee of the National Association of 
Insurance Agents and William P. Welsh, 
Pasadena, Calif., has been reappointed 
to complete the personnel of this ad- 

ministrative body. 

The new appointments were announced 
by President Hunter Brown of Pensa- 
cola, Fla., Guy T. Warfield, Jr., Balti- 
more; W. Loring Ferguson, New Or- 
leans, and Richard A. Thompson, Min- 
neapolis. 

In accordance with the National Asso- 
ciation’s constitution, Mr. Ferguson and 
Mr Thompson were elected by the 
national board of state directors during 
its annual meeting in Chicago last 
month. They, together with President 
Brown and Vice. President Warfield, 
who by virtue of his election is auto- 
matically chairman of the executive 
committee, chose the others of this 
group. 

Retiring from the committee are Al- 
vin S. Keys, Springfield, Ill, and Victor 
G Fenry, Wichita, Kan. 

To Meet November 25-28 

The new connnitiee will meet in New 
York November 25-28 to discuss organi- 
vation plans for the coming year. 

Mr. Stott, owner of one of the most 
successful agencies in central New York, 
has long been active in insurance affairs. 
He possesses an outstanding record of 
distinguished service to both his com- 
munity a:d insurance. Through his ac- 
tivities and contributions to the busi- 
ness he has «equired an enviable repu- 
tation that has brought to him many 
accolades the most recent of which was 
an appuiniment to the New York State 
Insurance soard by Governor Thomas 
EK. Vewey early this year. 

Mr. Stett is serving his second term 
as president of the New York State 
Association of Local Agents. As admin- 
istrative head of this group, he led a 
determined campaign in the state legis- 
lature to curb the unfair competitive 
practices of the State Insurance Fund 
and just recently was instrumental in 
consummating the reaffiliation of the 
New York City agents with the State 
Association. 

Native of New York 

Mr. Stott was born in the village of 
Greene, N. Y., on April 25, 1893. He 
was graduated from the Teacher’s Train- 
ing Class at Greene, N. Y., and taught 
school for a period of two years. He 
studied law with a prominent jurist and 


later attended the New York Law 
School. 
Mr. Stott entered the insurance 


agency business twenty-five years ago 
and for a short time was New York 


state manager and resident vice presi- 
dent of the National Surety Co. He 
opened his present agency in Norwich 
in 1928, 

Among Mr. Stott’s other activities, he 
is vice president of the Insurance Fed- 
eration of New York, president of the 


STOTT HITS BRANCH OFFICES 





New York President Also Holds Legis- 
lative Action Necessary to Curb 
State Fund Competition 

John C. Stott of Norwich, N. Y,, 
president of the New York State Asso- 
cation of Local Agents and newly ap- 
pointed member of the executive com- 
mittee of the National Association, this 
week expressed pleasure at the support 
which the NAIA has given to New 
York in the fight on branch offices. 
Speaking yesterday before the regional 
meeting of agents at Lockport, N. Y., 
he declared that the groundwork has 
been laid for aggressive action in the 
matter of production branch offices and 
it is now up to the agents themselves 
strongly to support the movement get- 
ting under way. 

While commending Director Powers 
of the New York State Fund Mr. Stott 
asserted there must be action at the 
forthcoming session of the legislature 
“if we are to correct the evils and 
abuses of the State Insurance Fund.” 
Asking full support from the agents he 
said that apparently legislation is the 
only way to bring the State Fund into 
harmony with other types of carriers 
operating in New York. The State Fund 
ought not, he continued, be permitted 
to solicit compensation insurance in 
competition with private carriers and 
it should pay the same taxes other 
carriers are required to pay. 


CORSON WITH AMERICAN HOME 

The American Home Fire has named 
John C. Corson as special agent in the 
Pittsburgh office to assist State Agent 
E. A. Logue. He will represent the 
Globe & Rutgers Fire, Insurance Co. of 
the State of Pennsylvania and Ameri- 
can Home. Mr. Corson formerly was 
with the Middle Department Rating 
Association in Pennsylvania. 
Norwich Chamber of Commerce, chair- 
man of the CED Committee for Chen- 
ango County, chairman of the War 
Fund Committee of Chenango County 
and New York State Republican com- 
mitteeman. 

an Vechten’s Career 

Mr. Van Vechten, president of Mc- 
Intosh, Bowers & West, for over eight 
years has devoted a great part of his 
time in active participation in local, 
state and national association affairs. 
He served one year as president of the 
Summit County Board; three years as 
trustee of the Ohio Association; one 
year as vice president; one year as 
president, and is now serving his sec- 
ond term as state national director for 
Ohio. 

During his term as president, he was 
one of the influential factors in affecting 
the reaffiliation of the Ohio Association 
with the national body. He was chair- 
man of the National Association’s in- 
land marine committee last year. 

He was born in Esparance, N. - 
which is situated in a_ neighboring 
county to the one in which his fellow 
appointee, John Stott, was born. 

Mr. Van Vechten was graduated from 
the Wharton School of Business of the 
University of Pennsylvania in 1914 and 
went to Akron to join the firm of which 
he is now president. 

He is a veteran of World War I, hav- 








ing served eighteen months in the 
armed services. He is a member of the 
Kiwanis, Akron City and University 
clubs, 


CHICAGO AGENCY HONORED 





Associated Agencies, Inc., Complete 
Thirty Years of Representation 
of the North America 


John A. Diemand, president of ‘the 
Insurance Co. of North America, has 
presented an honorary certificate to 
Associated Agencies, Inc., successors to 
Wile, Loeb & Gutman of Chicago, in 
recognition of thirtv years of continu- 
ous representation. The presentation was 
made by representatives of the com- 
pany at a dinner at the Palmer House, 
and among those present were the of- 
ficers, denartment heads, various em- 
ploves and office brokers from the As- 
sociated Agencies. R. G. Osgood, fire 
secretary, local executives and employes 
were among the North America’s repre- 


sertatives. 
The agency of the North America 
was established in 1915 with the firm 


of Wile. To-h & Gutman, which later 
mersed with that of Klee. Rogers & Co. 
As new interests were added, the firm’s 
name chaneed until. 2t nresent, it is 
onerated as Associated Agencies, Inc. 
Present officers of the cornoration are 
James I. Loeb, pres‘dent; Allan T. Wolff, 
secretary-treasurer: B. A. Auerbach. M. 
R. Schrayer, Elmo G. Johnson avd L. P. 
Warren, vice presidents. 

Mr. Loeb has been in the insurance 
husiness for over fiftv years. Mr. Wolff 
is a past president of the Nat‘onal Asso- 
ciation of Insurance Avents, as well as 
past president of the Chicego Board of 
Underwriters. Mr Auerbach was active 
in the Western Insurance Bureau for 
many years. 





N. Y. Society Starts 
Agents and Brokers’ Course 


On Friday, November 16, the Insur- 
ance Society of New York, will begin 
its second agents’ and brokers’ course 
of the year. The course is comprehen- 
sive and intensive and covers all fields 
of insurance, except life and bail bonds. 
It is recommended not only for those 
desirous of obtaining an agent’s or 
broker’s license, but for those who are 
interested in obtaining a broad picture 
of the insurance business. 

Classes will be held three times a 
week, meeting on Monday, Wednesday 
and Friday, from 5:45 to 7:45. A special 
folder is available for those interested 
and registrations are now being accepted 
at the office of the society, on the four- 
teenth floor of 107 William Street. 





McLarry Seriously IIl 
With Heart Trouble 


Richard H. McLarry, president of the 
Texas Association of Insurance Agents 
remains in a serious condition at the 
Medical Arts Hospital, Dallas, after col- 
lapsing at the Dallas Country Club, 
October 27, following a game of golf. 
According to the medical reports Mr. 
McLarry will be confined to his bed for 
several months due to his heart condition. 


Edwin C. Jones Dies 


Edwin Caldwell Jones, for manv years 
state agent in Georgia of the Spring- 
field Fire & Marine, who had entered 
another line of business, died recently 
in a hospital in Jacksonville, Fla. Mr. 
Jones, one of the most popular field- 
men in Georgia, was a half brother of 
Robert C. Reid, staff adjuster at At- 
lanta for the Royal-Liverpool Group. 
His brothers-in-law were the late Fred 
C. Calkins, Jacksonville general agent, 
and Frank C. Stockdell, independent 
adjuster at Birmingham. 


VAN NAME SAILS FOR MANILA 
Robert Van Name of the marine de- 
partment of the American International 
Underwriters Corp., New York, sailed 
recently from New York for Manila, 
P. I., aboard the “Marine Runner.” The 
AIU for the Philippines, Inc., was re- 
established soon after Manila was liber- 
ated by American forces, and is now 
writing all classes of business in that 
territory. Mr. Van Name will be con- 
nected with the company’s marine de- 
partment in Manila. 
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Stults Loses in New Jersey 


C. Stanley Stults, Hightstown, N. J., 
lost in the race for election on the Repub- 
lican ticket for assemblyman from Mercer 
County in the general election of Novem- 
ber 6. It was the first time he had stood 
for public office. Mr, Stults is a former 
member of the executive committee and 
former chairman of the finance commit- 
tee of the National Association of In- 
surance Agents, and is also past president 
of the New Jersey Association of Insur- 
ance Agents. With his customary opti- 
mism, Mr. Stults finds great satisfaction 
in the fact that in his own community of 
Hightstown, with less than 1,100 votes, 
he polled over 1,000. 





All Industry 


(Continued from Page 18) 
your committee (Commissioners’ com- 
mittee). : 

“The All-Industry Committee, at its 
first meeting, appointed subcommittees 
to study the Clayton, Robinson-Patman 
and Federal Trade Commission acts, 
which committees made preliminary re- 
ports to the full committee at the sec- 
ond meeting. They were instructed to 
continue their studies and make reports 
at the third meeting. 

“A subcommittee was appointed at the 
second meeting, with instructions to 
study the impact of the Sherman Act. 

“At the third meeting the reports of 
the committees, dealing with the first 
three acts above named, were received 
and the following resolution was passed, 
applicable to the report of each com- 
mittee: 

Sherman Act Committee 

“‘That the report of the subcommittee 
be approved and submitted to the In- 
surance Commissioners, it being stated 
that the legislative recommendations 
therein are tentative and have not been 
ratified or approved in detail by the 
constituent organizations, that further 
consideration will be given to these 
recommendations by the constituent or- 
ganizations, and if revisions are to be 
suggested they will be submitted to 
this committee.’ 

“The chairman of the subcommittce 
on the Sherman Act made an oral pre- 
liminary report at the third meeting in’ 
Chicago and advised that a_ two-day 
meeting of this subcommittee was sched- 
uled for November 2 and 3 in Chicago. 

“A number of the cooperating grouj)s 
made it clear that they could not com- 
mit their constituent companies and or- 
ganizations to any program at the pres- 
ent time; therefore, it was understood 
that all actions taken were purely ten- 
tative. In supporting the resolutio:s 
adopting the subcommittee reports, ‘t 
is to be understood that by that action 
no group necessarily accepts the views 
of the subcommittee with respect to tc 
impact of the Federal law on the busi- 
ness of insurance or the legislative pro- 
gram indicated as either necessary oF 
desirable.” 
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Hare you measured your home in dollars and cents recently? 


While you’ve been busy bringing up the children 
and tending the household, the cost of a home 
and its furnishings has gone steadily up and up! 


If you want figures, the prices are nearly half 


again as much more as they were 12 years ago. 


Why don’t you and your husband look over 
the fire insurance you carry to protect your home 
and its contents? Has it kept up with rising prices? 
If not, you could be in a bad spot, as your own 
insurance man will tell you. 


See your own Agent or Broker. He will be glad 
to bring your fire insurance more in line with 
today’s increased values. Additional insurance 
will cost only a few dollars more, yet it may 





save you thousands in the long run. Remember, 
the cost of most things has gone up, but the cost 
of fire insurance actually has been reduced 40% 


since 1915. 





If your home and its contents are not 
protected against losses by Windstorm, 
Hail, Riot, Aircraft, Vehicles, or Explosion 
(except steam boiler)—you can add this Ex- 
nm tended Coverage to your present fire policy. 
<a = Ask your Agent or Broker about this. 














Insurance Company cf North America, founded 1792, oldest Amer- 
ican stock fire and marine insurance company, heads the North 
America Companies which write practically all types of Fire, Marine, 
Automobile, Casualty and Accident insurance through your own 
Agent or Broker. North America Agents are listed in local Classified 
Telephone Directories. 
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INDEMNITY INSURANCE COMPANY OF NORTH AMERICA 
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Stott and Van Vechten 
Named on Agents’ Board 


APPOINTED BY NAIA OFFICERS 


New York and Ohio Members With 
Welsh of California Complete Group; 
to Meet November 25-28 


John C. Stott, Norwich, N. Y., and 
J. F. Van Vechten, Akron, O., are the 


new appointees to the Executive Com- 
-nittee of the National Association of 
Agents and William P. Welsh, 
has been reappointed 
personnel of this ad- 


Insurance « 
Pasadena, Calif., 
to complete the 
ministrative body. 

The new appointments were announced 
by President Hunter Brown of Pensa- 
cola, Fla., Guy T. Warfield, Jr., Balti- 
more; W. Loring Ferguson, New Or- 
leans, and Richard Thompson, Min- 
neapolis. 

In accordance with the National Asso- 
ciation’s constitution, Mr. Ferguson and 
Mr Thompson were elected by the 
national board of state directors during 
its annual meeting in Chicago last 


month. They, together with President 
Brown and Vice President Warfield, 
who by virtue of his election is auto- 


executive 
this 


chairman of the 


matically 
chose the others of 


committee, 


group. 
Retiring from the committee are Al- 
vin S. Keys, Springfield, Ill, and Victor 


CG tenry, Wichita, Kan. 
To Meet November 25-28 

The new commitiee will meet in New 
York November 25-28 to discuss organi- 
zation plans for the coming year. 

Mr. Stott, owner of one of the most 
successful agencies in central New York, 
has long been active in insurance affairs. 
He possesses an outstanding record of 
distinguished service to both his com- 
munity a:d insurance. Through his ac- 
tivities and contributions to the busi- 
ness he has «.equired an enviable repu- 
tation that has brought to him many 
accolades the most recent of which was 
an appvuiniment to the New York State 
Insurance foard by Governor Thomas 
E. Dewey early this year. 

Mr. Stott is serving his second term 
as president of the New York State 
Association of Local Agents. As admin- 
istrative head of this group, he led a 
determined campaign in the state legis- 
lature to curb the unfair competitive 
practices of the State Insurance Fund 
and just recently was instrumental in 
consummating the reaffiliation of the 
New York City agents with the State 
Association. 

Native of New York 

Mr. Stott was born in the village of 
Greene, N. Y., on April 25, 1893. He 
was graduated from the Teacher’s Train- 
ing Class at Greene, N. Y., and taught 
school for a period of two years. He 
studied law with a prominent jurist and 
later attended the New York Law 
School. 

Mr. Stott entered the insurance 
agency business twenty-five years ago 
and for a short time was New York 
state manager and resident vice presi- 
dent of the National Surety Co. He 
Norwich 


opened his present agency in 
in 1928. 

Among Mr. Stott’s other activities, he 
is vice president of the Insurance Fed- 
eration of New York, president of the 
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New York President Also Holds Legis- 
lative Action Necessary to Curb 
State Fund Competition 
John C. Stott of Norwich, N. Y., 
president of the New York State Asso- 
cation of Local Agents and newly ap- 
pointed member of the executive com- 
mittee of the National Association, this 
week expressed pleasure at the support 
which the NAIA has given to New 
York in the fight on branch offices. 
Speaking yesterday before the regional 
meeting of agents at Lockport, N. Y., 
he declared that the groundwork has 
been laid for aggressive action in the 
matter of production branch offices and 
it is now up to the agents themselves 
strongly to support the movement get- 

ting under way. 

While commending Director Powers 
of the New York State Fund Mr. Stott 
asserted there must be action at the 
forthcoming session of the legislature 
‘if we are to correct the evils and 
abuses of the State Insurance Fund.” 
Asking full support from the agents he 
said that apparently legislation is the 
only way to bring the State Fund into 
harmony with other types of carriers 
operating in New York. The State Fund 
ought not, he continued, be permitted 
to solicit compensation insurance in 
competition with private carriers and 
it should pay the same taxes other 
carriers are required to pay. 


CORSON WITH AMERICAN HOME 

The American Home Fire has named 
John C. Corson as special agent in the 
Pittsburgh office to assist State Agent 
E. A. Logue. He will represent the 
Globe & Rutgers Fire, Insurance Co. of 





the State of Pennsylvania and Ameri- 
can Home. Mr. Corson formerly was 
with the Middle Department Rating 


Association in Pennsylvania. 





Norwich Chamber of Commerce, chair- 
man of the CED Committee for Chen- 
ango County, chairman of the War 
Fund Committee of Chenango County 
and New York State Republican com- 
mitteeman. 
Van Vechten’s Career 

Mr. Van Vechten, president of Mc- 
Intosh, Bowers & West, for over eight 
years has devoted a great part of his 
time in active participation in local, 
state and national association affairs. 
He served one year as president of the 


Summit County Board; three years as 
trustee of the Ohio Association; one 
year as vice president; one year as 


now serving his sec- 


president, and is 
national director for 


ond term as state 
Ohio. 

During his term as president, he was 
one of the influential factors in affecting 
the reaffiliation of the Ohio Association 
with the national body. He was chair- 
man of the National Association’s in- 
land marine committee last year. 

He was born in Esparance, N. Y., 
which is situated in a_ neighboring 
county to the one in which his fellow 
appointee, John Stott, was born. 

Mr. Van Vechten was graduated from 
the Wharton School of Business of the 
University of Pennsylvania in 1914 and 
went to Akron to join the firm of which 
he is now president. 

He is a veteran of World War I, hav- 
ing served eighteen months in the 
armed services. He is a member of the 
Kiwanis, Akron City and University 
clubs, 


CHICAGO AGENCY HONORED 





Associated Agencies, Inc., Complete 
Thirty Years of Representation 
of the North America 


John A. Diemand, president of ‘the 
Insurance Co. of North America, has 
presented an honorary certificate to 
Associated Agencies, Inc., successors to 
Wile, Loeb & Gutman of Chicago, in 
recognition of thirtv years of continu- 
ous representation. The presentation was 
made by representatives of the com- 
pany at a dinner at the Palmer House, 
and among those present were the of- 
ficers, denartment heads, various em- 
ploves and office brokers from the As- 
sociated Agencies. R. G. Osgood. fire 
secretary, local executives and employes 
were among the North America’s repre- 
sevtatives. 


The agency of the North America 
was established in 1915 with the firm 
of Wile. Toch & Gutman. which later 


mereved with that of Klee. Rogers & Co. 
As new interests were added, the firm’s 
name chaneed until. 2t nresent, it is 
onerated as Associated Agencies, Inc. 
Present officers of the cornoration are 
James I. Loeb, pres‘dent; Allan TJ. Wolff, 
secretary-treasurer: B. A. Auerbach. M 
R. Schrayer, Elmo G. Johnson avd L. P. 
Warren, vice presidents. 

Mr. Loeb has been in the insuronce 
husiness for over fiftv years. Mr. Wolff 
is a past president of the Nat‘onal Asso- 
ciation of Insurance Avents, as well as 
past president of the Chicago Board of 
Underwriters. Mr Auerbach was active 
in the Western Insurance Bureau for 
many years. 


N. Y. Society Starts 


Agents and Brokers’ Cours 

On Friday, November 16, the Insur- 
ance Society of New York, will begin 
its second agents’ and brokers’ course 
of the year. The course is comprehen- 
sive and intensive and covers all fields 
of insurance, except life and bail bonds. 
It is recommended not only for those 
desirous of obtaining an agent’s or 
broker’s license, but for those who are 
interested in obtaining a broad picture 
of the insurance business. 

Classes will be held three times a 
week, meeting on Monday, Wednesday 
and Friday, from 5:45 to 7:45. A special 
folder is available for those interested 
and registrations are now being accepted 
at the office of the society, on the four- 
teenth floor of 107 William Street. 








McLarry Seriously Ill 
With Heart Trouble 


Richard H. McLarry, president of the 
Texas Association of Insurance Agents 
remains in a_ serious condition at the 
Medical Arts Hospital, Dallas, after col- 
lapsing at the Dallas Country Club, 
October 27, following a game of golf. 
According to the medical reports Mr. 
McLarry will be confined to his bed for 
several months due to his heart condition. 


Edwin C. Jones Dies 


Edwin Caldwell Jones, for manv years 
state agent in Georgia of the Spring- 
field Fire & Marine, who had entered 
another line of business, died recently 
in a hospital in Jacksonville, Fla. Mr. 
Jones, one of the most popular field- 
men in Georgia, was a half brother of 
Robert C. Reid, staff adjuster at At- 
lanta for the Royal- alge cg Group. 
His brothers-in-law were the late Fred 
C. Calkins, Jacksonville general agent, 
and Frank ‘C. Stockdell, independent 
adjuster at Birmingham. 


VAN NAME SAILS FOR MANILA 
Robert Van Name of the marine de- 
partment of the American International 
Underwriters Corp., New York, sailed 
recently from New York for Manila, 
P. I., aboard the “Marine Runner.” The 
AIU for the Philippines, Inc., was re- 
established soon after Manila was liber- 
ated by American forces, and is now 
writing all classes of business in that 
territory. Mr. Van Name will be con- 
nected with the company’s marine de- 
partment in Manila. 








FIRE » AUTOMOBILE 
CASUALTY * BURGLARY 
INLAND + JEWELRY 


YOUR INQUIRIES SOLICITED 








Stults Loses in New Jersey 


C. Stanley Stults, Hightstown, N. J., 
lost in the race for election on the Repub- 
lican ticket for assemblyman from Mercer 
County in the general election of Novem- 
ber 6. It was the first time he had stood 
for public office. Mr, Stults is a former 
member of the executive committee and 
former chairman of the finance commit- 
tee of the National Association of In- 
surance Agents, and is also past president 
of the New Jersey Association of Insur- 
ance Agents. With his customary opti- 
mism, Mr. Stults finds great satisfaction 
in the fact that in his own community of 
Hightstown, with less than 1,100 votes, 
he polled over 1,000. 





All Industry 


(Continued from Page 18) 


your committee (Commissioners’ 
mittee). 

“The All-Industry Committee, at its 
first meeting, appointed subcommittees 
to study the Clayton, Robinson-Patman 
and Federal Trade Commission acts, 
which committees made preliminary re- 
ports to the full committee at the sec- 
ond meeting. They were instructed to 
continue their studies and make reports 
at the third meeting. 

“A subcommittee was appointed at the 
second meeting, with instructions to 
study the impact of the Sherman Act. 

“At the third meeting the reports of 
the committees, dealing with the first 
three acts above named, were received 
and the following resolution was passed, 
applicable to the report of each com- 
mittee: 

Sherman Act Committee 

“‘That the report of the subcommittee 
be approved and submitted to the In- 
surance Commissioners, it being stated 
that the legislative recommendations 
therein are tentative and have not been 
ratified or approved in detail by the 
constituent organizations, that further 
consideration will be given to these 
recommendations by the constituent or- 
ganizations, and if revisions are to be 
suggested they will be submitted to 
this committee.’ 

“The chairman of the subcommittee 
on the Sherman Act made an oral pre- 
liminary report at the third meeting 
Chicago and advised that a_ two- ae 
meeting of this subcommittee was sched- 
uled for November 2 and 3 in Chicago. 

“A number of the cooperating grouj)s 
made it clear that they could not com- 
mit their constituent companies and or- 
ganizations to any program at the pres- 
ent time; therefore, it was understood 
that all actions taken were purely ter- 
tative. In supporting the resolutio:s 
adopting the subcommittee reports, it 
is to be understood that by that action 
no group necessarily accepts the views 
of the subcommittee with respect to te 
impact of the Federal law on the busi- 
ness of insurance or the legislative pro- 
gram indicated as either necessary of 
desirable.” 
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Have you measured your home in dollars and cents recently? F 


While you’ve been busy bringing up the children 
and tending the household, the cost of a home 
and its furnishings has gone steadily up and up! 


If you want figures, the prices are nearly half 


again as much more as they were 12 years ago. 


Why don’t you and your husband look over 
the fire insurance you carry to protect your home 
and its contents? Has it kept up with rising prices? 
If not, you could be in a bad spot, as your own 
insurance man will tell you. 


See your own Agent or Broker. He will be glad 
to bring your fire insurance more in line with 
today’s increased values. Additional insurance 
will cost only a few dollars more, yet it may 





save you thousands in the long run. Remember, 
the cost of most things has gone up, but the cost 
of fire insurance actually has been reduced 40% 


since 1915. 





If your home and its contents are not 
protected against losses by Windstorm, 
Hail, Riot, Aircraft, Vehicles, or Explosion 
(except steam boiler)—you can add this Ex- 
ER tended Coverage to your present fire policy. 
— _ Ask your Agent or Broker about this. 














Insurance Company cf North America, founded 1792, oldest Amer- 
ican stock fire and marine insurance company, heads the North 
America Companies which write practically all types of Fire, Marine, 
Automobile, Casualty and Accident insurance through your own 
Agent or Broker. North America Agents are listed in local Classified 
Telephone Directories. 
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& reconversion pro- 
gresses apace and 
post-war business and 
industrial activity in- 
creases, shipments of 
securities, currency 
and bullion, as well as 
Kapistrad ail i the transfer of valuable 
i papers, by Registered 

g@f| Mail and Express 
naturally will increase 
too. This is an excel- 
lent time therefore to 
“register” with clients 
and prospects by soliciting their Registered Mail 
Insurance accounts. . 
Your best prospects are banks, bankers, 
investment houses, stock brokers and other in- 
sured using Registered Mail and Express. Every 
one of them should carry this protection. State 
Governments also need it to cover shipments 
made by their different Departments. The 
coverage may also be sold to manufacturers and 
mercantile concerns that are shippers of securities. 
For complete rate and coverage information 

you are cordially invited to write our Inland 
Marine & Special Lines Department, which also 
will be glad to furnish a sample sales letter and 
literature to assist you in writing Registered Mail 
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NORTH BRITISH AND MERCANTILE INSURANCE 
COMPANY LIMITED 


THE PENNSYLVANIA FIRE INSURANCE 
COMPANY 


THE COMMONWEALTH INSURANCE 
COMPANY OF NEW YORK 


THE MERCANTILE INSURANCE COMPANY 
OF AMERICA 


THE HOMELAND INSURANCE COMPANY 
OF AMERICA 


150 WILLIAM STREET, NEW YORK 8, N. Y. 
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G. E. Allen Chairman 
Roosevelt Foundation 


OBJECTIVE OF THE MEMORIAL 





Will Perpetuate Ideals of Late President 
Respecting Standards of 
Living and Security 





George E. Allen, vice president, Home 
Insurance Co., is president of the 
Franklin D. Roosevelt Memorial Foun- 
dation which came into existence on 
November 1. President Truman is the 
Foundation’s honorary president. Cor- 
dell Hull, Secretary Wallace, Frances 
Perkins and Marshall Field are vice 
presidents; Joseph E. Davies is secre- 
tary-treasurer; Robert E. Sherwood is 
chairman, and Justice Samuel L. Rosen- 
man, vice chairman of the executive 
committee. On that committee are 
William L. Green, Philip Murray, 
Henry L. Hopkins, Fleet Admiral Leahy, 
Henry Morgenthau, Jr. Frank O. 
Walker and Miss Perkins. 

Objective of Foundation 

Object of the Foundation is to set up 
a living memorial to the late President 
dedicated to encouraging and perpetuat- 
ing his ideals and objectives. 

In a statement President Allen said 
in part: 

“President Roosevelt gave his life in 
the struggle to attain two major goals: 

“First, to bring security and a decent 

standard of living to all of his country- 
men. 
“Second, to overthrow nazism and 
fascism all over the world, and to bring 
about lasting world peace under the 
principles of the Atlantic Charter and 
the Four Freedoms. 

“The foundation will select from the 
many suggestions which have already 
come in and from others to come the 
projects which would most effectively 
carry on these broad humanitarian 
purposes. 

“We feel sure that no_ kind of me- 
morial would be more fitting to. his 
memory than one dedicated to carrying 
on the great work which he _ began, 
which he carried forward so success- 
fully, and for which he died. 

“The foundation will not overlap, nor 
in any way interfere with, the noble 
work of the National Foundation for In- 
fantile Paralysis. 

“The organization will soon start a 
drive to obtain funds by gifts and sub- 
scriptions for the purpose of establishing 
and carrying out a well-planned pro- 
gram. Further details of this campaign 
for funds will be forthcoming at an 
early date.” 





Home Appoints Johns as 
State Agent in Texas 


The Home Insurance Co. has an- 
nounced appointment of Herndon D. 
Johns as state agent in charge of the 
northern division of Texas with head- 
quarters at Lubbock. Mr. Johns was 
formerly manager of the company’s 
office in Washington, D. C., and has 
been recently released from military 
service. F 

A native of Texas, Mr. Johns was 
educated at the University of Texas. 
He joined the engineering department 
of the Texas Power and Light Co. in 
1927. His career in the insurance field 
began when he became associated with 
the rating division of the Texas Fire 
Insurance Department in 1930. In 1937 
he joined the Home as special agent in 
Texas, and was appointed manager of 
the Washington, D. C. office in 1941 with 
supervision of all companies in The 
Home Fleet there. 

In his new territory, Mr. Johns will 
have supervision of the Home, Franklin 
Fire and Gibraltar Fire & Marine. 





WITH GOODWIN AGENCY 
James W. Martin who has been in 
charge of the fire operations of the 
Great American Group in Los Angeles, 
has resigned and has associated with 
the Percy H. Goodwin agency in San 
Diego. 


ACTS ON OFF-PREMISES LOSSES 





National Board Presents Proper Metho:! 
for Reporting Such Losses Under 
Household Policies 

A solution for the problem which has 
arisen from the wider use of the off- 
premises extension clause in the house- 
hold furniture policy has been outlined 
in a circular letter sent to fire com- 
panies and adjusters by W. E. Malla- 
lieu, general manager of the Nation:! 
Board of Fire Underwriters. 

The letter advises that the proper 
entry for the item “Location of Risks” 
on the adjuster’s loss report should a’- 
ways be the location of the assured’s 
premises as specified in the policy. \ 
provision is also made in the instruc- 
tions whereby the actual location of tlic 
fire occurring off-premises will be re- 
corded. 


These instructions, recommended by 
the actuarial bureau committee, the 
committee on adjustments, and concur- 
red in by the executive committee of 
the National Board, will provide for uni- 
formity in reporting and proper alloca- 
tion of losses to the insurance in force 
on the risk. 

Proper cooperation on the part of all 
adjustment companies, independent and 
company adjusters, and loss accounting 
departments, will eliminate possible 
confusion, 


WEST ON WASHINGTON SCENE 








Tells Tennessee Agents Things Are 
Quiet Insurance-wise in Capital; Sees 
Swing From Centralization 
_ Oscar H. West, manager of the Wash- 
ington office of the National Associa- 
tion of Insurance Agents, said that at 
the moment, things are quiet insurance- 
wise in Washington and there are few 
bills with a distinct insurance flavor 
sleeping in committee, in his address 
before the Tennessee Association of In- 
surance Agents at Chattanooga, re- 
cently. Mr, West predicted that until 
such vital matters as tax legislation, 
full unemployment and_ reconversion 
planning shall have been cleared, Con- 
gress will not give much attention to 

other bills. 

Mr. West urged his hearers to make 
themselves articulate to their Congress- 
men and Government officials, whom he 
characterized as sound, fairminded men, 
as a whole. He said that any sincere 
man who goes to Washington can get 
a hearing and added: “An_ individual 
who hires a lobbyist in Washington 
ought to think twice as to whether, after 
all, the lobbyist can do as good a job as 
he can. I think a lot of business men 
have paid fancy fees for jobs they could 
have done just as well on their own.” 

Commenting on the Congressional sit- 
uation, Mr. West said: “My observa- 
tions lead me to the opinion that Con- 
gressmen as a whole are pretty well fed 
up on centralization of power in Wash- 
ington. The pendulum appears to be 
swinging away from further encroachi- 
ment on private business by Govern- 
ment. Of course most processes in 
Washington are slow, but this is indeed 
a healthy and welcome sign.” 


ONTARIO FIRE LOSSES RISE 

The fire loss trend in Ontario is still 
upward, according to the quarterly re- 
port of the Ontario Fire Marshal’s o/- 
fice. Despite the fact that there were 
2,000 fewer fires compared with thie 
same period last year, fire losses in 
the province for the first nine mont!is 
of 1945 rose to $9,869,762 from $9,494,- 
645 in the same period last year. !n 
the same period the insurance loss was 
$8,246,407 compared with $7,751,290 in 
the first nine months of 1944, In the 
three-month period from July to Sep- 
tember, fire losses in the province re- 
corded an abnormal gain. Total loss 
jumped to $3,793,318 from $2,760,822; 
while the insurance loss rose to $3,115,- 
796 from $2,141,420. 


GEORGE N. BROWN DIES 
George N. Brown, 83, insurance agcut 
in Watertown, N. Y., died there re- 
cently. 
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the word “RIDER” 


may suggest this... 























but do you know what it means in Insurance? 


Physically a “‘rider’’ in insurance is 
a separate printed fotm which is 
attached to a policy. It offers a quick 
and simple way to make changes in 
your insurance. 


e a o 


For example, your presentefire insur- 
ance may not be sufficient in view of 
today’s increased values. The amount 
of any such policies can easily be in- 
creased by the attachment of a “‘rider.” 


Riders—sometimes called ‘‘endorse- 


stat sp 
° On 


% a a 

Y Standard =) Ab 

W\ protection Py 

y G { 


O > 
4uy ins¥™ 


AETNA INSURANCE CO. + THE WORLD FIRE & MARINE INSURANCE CO. 


ments’’—not only illustrate the flexi- 
bility of modern insurance but also 
show why the Aetna Insurance Group 
sells only through local agents and 
brokers. These representatives help 
you keep your insurance up to date. 
They give you valuable aid in event 
of loss. 


Another important insurance fact is 
that when your policy is with a capital 
stock company such as those com- 
prising the Aetna Insurance Group, 
it is backed by both a paid-in capital 
and surplus. You are never liable for 
assessment. 


a Insurance 


HARTFORD, CONNECTICUT 








TO BROKERS 
AND AGENTS 





This advertisement serves a 
double purpose. It explains to 
the public a commonly used in- 
surance phrase. It emphasizes 
the importance of the services 
rendered by agents and brokers. 
It also appears—in color—in the 
November 12 issue of Time, the 
weekly news magazine. The 
Aetna Insurance Group, W. Ross 
McCain, President. 











Listen to 
EARL GODWIN 
American Broadcasting 
Company 
Thursdays 8:15 p.m., E.S. T. 


¢ THE CENTURY INDEMNITY CO, 


PIEDMONT FIRE INSURANCE CO. * STANDARD INSURANCE CO. OF N. Y. * STANDARD SURETY & CASUALTY CO. OF N. Y. 
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Skandia Officers 
(Continued from Page 1) 


unusually interesting aeroplane journey 
from Sweden in a former American flying 
fortress which had been sold to the Swedish 
ir lines and was converted into a passen- 
ger liner, The Meek’s 
Field, Iceland, where they spent the night 


in a 


first stop was at 


corrugated iron hanger which 
used for hotel 
Lis BD: 


conveniences of a 


large 
purposes and is 
Army. It has the 
modern 


is now 
operated by the 
fundamental 
hotel. The second 


Mingan Field, 


night was spent at 


Labrador, where a harracks 





Gunnar Kalderen 


Iwar Sjogren 


has hotel accomodations, and is also oper- 


ated by the American Army. The living 
arrangements there also were comfortable. 
Careers of Messrs. Sjogren and Kalderen 

President Sjogren majored in mathe- 
matics and statistics at the University of 
Lund and went with the Skandia in 1915 
He was made life insurance manager in 
1922, deputy manager in 1930 and_presi- 
dent and general manager last year. He 


has been a member of the board since 
June, 1930. He has been on the board of 
his companies since that year, He is also 


on the board of five other insurance com- 
panies; is a member of the board of the 
Commercial College of Stockholm; and 
is a member of the Government's Board 
on Alcoholic Monopoly. His previous 
visits to America were in 1920 and 1938. 

Vice President Kalderen started with 
the Skandia in 1917 and became foreign 
fire manager in 1933 and assistant man- 
ager in 1944. He continues in charge of 
the foreign business. His first trip to the 
United States was in 1929 when he made 
a tour of the country taking three months 
In 1930 he was here again and in 1932 
spent six months in the United States. 
The following vear he was also a visitor 
to the States. He is active in Swedish 
insurance educational and public relations 
work, 

War Experience Satisfactory 

President Sjogren said that the Skandia’s 
fire insurance business continued satisfac- 
torily throughout the war. Swedish insur- 
ance companies took an active part in co- 
operating with the Government and with 
labor organizations in improving fire pro- 
tection and prevention. Hazards of fire 
in factories were guarded against by com- 
mittees, which included representatives of 
the management, foremen and workers 
Constant inspections were made, with re- 
ports direct to the management, and losses 
were kept down. In the summer of 1939 
Sweden and Norway formed a fire rein- 
surance pool to be made effective in case 
either country was overrun, and_prac- 
tically all companies in both countries, 
tariff and non-tariff alike, became members 
Two days after the occupation of Norway 
the Norwegian companies appealed to the 
Swedish companies to put the agreement 
in force, which was done. As a result, 
fire insurance in both countries continued 
to be conducted satisfactorily. In life in- 
surance, companies of Sweden are faced 
by the same problems respecting low inter- 
est earnings as in the United States. The 
Skandia strengthened its premium reserves 
on old policies by going from a 34% 
lua VAS basis , 


OPPOSE MULTIPLE LINES 


New York Meeting of Domestic Stock 

Carriers, with One Exception, Hits 

Extension of Powers 

Representatives of New York domi- 
stock fire, marine, casualty and 
surety companies, who met recently to 
discuss possible multiple line underwrit- 
ing legislation in New York State, voted, 
with one exception, in opposition to the 
idea. This meeting was held so that In- 
surance Superintendent Robert E. Di- 
neen could have the views of New York 
company executives. It was pointed out 
that small fire companies would cncoun- 


ter exceptional difficulties in trying to 
and 


ciled 


set up workmen’s compensation 
other highly technical casualty and 
surety departments, with the present 


shortage of trained personnel. 

Nearly all the fire company represen- 
tatives felt that multiple-line underwrit- 
ing would lead to various difficulties, 
without any great bene fits to the public. 
Casualty companies, for the most part, 
are not keenly interested in entering 
the fire and marine fields. The majority 
of company groups already are equipped 
with both fire and casualty companies 
and prepared to issue full protection to 
assureds. 

The New York meeting voted to ask 
Supt. Dineen that present New York 
laws on company powers be continued 
‘n force; likewise the Appleton rule un- 
der which an out-of-state company, on 
being admitted to this state agrees to 
write throughout the country only such 
lines as a New York State company 
can write. This bars numerous compan- 
ies of other states, holding multiple 
line charters, from writing such risks 
at all if they enter New York. Sup- 
porters of multiple line underwriting 
fear the Appleton rule may not stand 
up in court tests in other states and 
feel therefore New York should be 
ready to handle the multiple line prob- 
lem if other states are willing to ap- 
prove broad underwriting powers. 


Allen Vice President 
Of the County Fire 


Lee R. Allen has been elected a di- 
rector of the County Fire of Philadel- 
phia and appointed vice president and 
secretary of the company in charge of 
the Philadelphia office. Mr. Allen has 
been manager of the Philadelphia serv- 
ice office of the Great American Group 
since September 1. 


SEUA Report 
Page 18) 


by the Governor to study the insurance 
laws will recommend and bring about 
modification of these laws. 

With regard to operation of rating or- 
ganizations under the new law. Mr. 
Whitner said he sees an opportunity not 
only to improve the services these or- 
ganizations render to the public and the 
companies, but also to do a better job 
more economically. The only legal bar 
to the accomplishment of these desirable 
objectives, he said, would be where a 
state clings to now obsolete legislation 
requiring the organization and mainte- 
nance of a single, autonomous rating or- 
ganization, “walled in by state boundary 
lines and making it mandatory that 
every company become a member of 
such organization, regardless.” 

Mr. Whitner said that except as state 
boundaries might contain political in- 
fluence which would tend to increase or 
decrease the cost of property damage in- 
surance, these state boundaries from 
every other practical consideration of 
rating organization activity are as ima- 
inary as the degrees of latitude and 
longitude. The SEUA, he said, has sup- 
plied for many years a very fine en- 
eimeering service. He said this service 
is good because the individual engineers 
comprising the staff acquire experience 
over a wide territory and have the 
benefit of frequent contacts with their 
associates. 

“The insurance 
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engineer,” he said, 


“NORBRIT GUARDS” MEET 


North British Veterans Have Milligan 
and Frazer as Honor Guests; 
Shallcross Presides 
The “Norbrit Guards” of the North 
British Group held their inaugural din- 
ner and meeting at the Waldorf-Astoria 


in New York on November 1, with a 
total of eighty-five men and women 
present. The membership of this asso- 


ciation is composed of employes who 
have continuously served the North 
sritish Group for twenty-five years or 
more. Guests of honor were H. S. Milli- 
gan, general manager, and Thomas Fra- 
zer , deputy general manager and secre- 


tary from the London head office. Cecil 
F. Shallcross, United States manager, 
presided at the head table with the 


other three trustees of the association: 
Assistant Managers George H. Duxbury, 
John L. Mylod and R. P. Stockham. 

E. A. Merkl, first president of the 
“Norbrit Guards,” who also acted as 
toastmaster, after appropriately welcom- 
ing all guests, expressed personal gratifi- 
cation at seeing so many old friends and 
associates there. At the conclusion of 
the dinner every person present was 
tendered a gold-framed commission of 
membership, a gold emblem pin, and 
other evidences of good will from the 
company. 

Ralph Norton, special agent, Portland, 
Me., designated as Colonel of the 
“Guards,” is the oldest member of the 
association in point of service, having 
been with the North British Group fifty- 
six years. The second oldest active man 
in service is Leon B. Temple, special 
agent, Baltimore, who has been with the 
company for forty-six years and is 
designated lieutenant colonel of the 
“Guards.” 

Membership of the “Norbrit Guards” 
country-wide totals 144. Similar “Nor- 
brit Guards” celebrations were held 
simultaneously in various departmental 
offices thtoughout the country. 





“would be considerably handicapped and 
could not perform his many and diverse 
duties should he not be able to keep 
abreast of both the fast moving world 
and the ever advancing insurance in- 
dustry. This would be practically impos- 
sible working alone or in a small group 
operating strictly within the boundaries 
of a single state. However, in the SEUA 
and in similar organizations operating 
over a wide territory, the broad contacts 
of his many associates and their vast 
accumulation of data and experience are 
made available to him. 

“The very nature of the broad regional 
operations of the SEUA makes the in- 
terests of its engineers national, cven in- 
ternational, in scope while also permit- 
ting local contacts reaching down to the 
smaller communities and individual prop- 
erties embraced in the immediate terri- 
tory served by each particular engineer. 
The economy of providing an adequate 
staff of ex xperienced engineers for a 
large territory is quite apparent when 
compared with the excessive cost of at- 
tempting to provide the same quality of 


service by a necessarily small and au- 
tonomous engineer group from each 
state. 


“From a public relations consideration, 
an engineer who has had access to an 
extensive cross-section of industry, frorn 
the furniture factories of Virginia and 


North Carolina, the textile plants of 
the Carolinas and Georgia, the cotton 
storage industry throughout the terri- 


tory, the metal workers of Alabama to 

the citrus industry of Florida, is a valu- 

able asset to the insurance industry.” 
Improve Quality of Service 

In rating bureau activities in SEUA 
territory, Mr. Whitner said, “we are 
striving to improve the quality of this 
service by enabling the rating man in 
the field to broaden his horizons and at 
the same time earn more for himself 
but at a lesser over-all cost” through 
operation across state lines. 

“By now we should have learned the 
practical impossibility of setting up self- 
sufficient autonomous organizations in 
each state, the indefensible increase in 
cost incident to such attempts, and not 


least, the burdensome difficulty of Set- 
ting up governing committees of we! 
informed and broadly experienced ex- 
ecutives in each state,” he said. “Under 
Public Law 15 each individual state wil! 
and should regulate the business of in- 
surance Within its borders and the rv 
sult will be strong, well administered 
State Insurance Department. 

“The strongest bulwark against Fed 
eral bureaucracy usurping states’ rights 
will be for the individual states to con 
form to a well-considered pattern of 
regulation which will recognize the in- 
ter-relationship, interdependence and in 
tegration of activities.” 










RHODE ISLAND 
A Small State with an 
Impressive Background 





eIda Lewis of Newport received 
world-wide fame by helping her 
mother keep Lime Rock Light in 
Newport Harbor, after the Keeper, 
her father, became ill. At 15 years, 
she learned to handle a boat under 
all weather conditions, by taking 
her younger brothers and sisters to 
school on the mainland. After her 
parents’ deaths she held the position 
of Keeper for the rest of her life, and, 
although small and underweight, she 
made many daring rescues which 
brought her honors and medals and 
the title of “The Grace Darling of 
America.” Following her death in 
1911 Lime Rock Light was given her 


name. 


e The Rhode Island Insurance 
Company learned early in its career 
that all sailing cannot be done in 
fair weather; that the most useful 
experience is built up during the 
stormy periods, 
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How Can! Sell —" Pr 
MARINE INSURANCE? 


You can’t mister, if you live in the great open spaces where 
broncos are more popular than boats. 














But you can sell marine insurance, even ’way inland, if your 
agency is near an industrial or manufacturing center. Every 
business that imports or exports materials or finished products 
to foreign or coastal ports and beyond to other inland destina- 
tions is a business that needs some form of marine insurance. 


HEAD OFFICE AND 


EASTERN DEPARTMENT ig _ 
tt Rah Md Ae hd You know who your prospects might be—and you know that 


° with the aid of marine specialists of the Marine Office of 


WESTERN DEPARTMENT 
Insurance Exchange Bldg., Chicago 4, Ill. 





America you can write more than a hundred different kinds 


Sai ° of marine insurance. Why wait? Get in touch with the near- 
ERN DEPARTMENT ° : . 
Canal Building, New Orleans 12, La. est branch of the Marine Office now and start selling marine. 


PACIFIC DEPARTMENT 
340 Pine Street, San Francisco 4, Cal. 






NORTHWESTERN DEPARTMENT 
Colman Building, Seattle 4, Wash. 





MARINE OFFICE 


of AMERICA 


INSURANCE 
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Insufficient Proof of Theft of 
Package From a Carrier’s Truck 


A common carrier by truck, operating 
between New York, New London and 
points east was protected by a_ policy 
“Theft 
holdup 
excluding all pilfer- 
it received 


containing the coverage clause: 


of an entire shipping package, 
and hijacking, but 


ace.” On September 13, 1938, 


at New York two packages consigned 
to Pawtucket, Rhode Island, and failed 
to deliver one of them. Judgment was 


rendered against the carrier in a_ suit 


brought by the shippcr and was paid. 
The insurance company which issued 
the policy to the carrier refused to re- 


latter therefor. The carrier 
against the insurance com- 
recovered a 


imburse the 
brought suit 
Connecticut, and 


pany in 

verdict. This verdict was set aside by 
the Connecticut Supreme Court of 
Errors, Savin Express Co. v. Hanover 
Fire, 43 2d 69. 


Carrier Could Not Prove Theft 


The appellate court said that in order 
to recover on the policy the carrier had 
to establish by a fair proportion of the 


evidence that the loss was due to the 


“theft of an entire shipping package,” 
since it did not claim that any other 
clause of the policy applied. The carrier 


could not furnish any other information 
about this particular shipment. It han- 
dled several hundred packages a day 
and neither the drivers nor the platform 
men had any specific recollection about 
the shipment in question. The carrier’s 
records had been destroyed by sider of 





Shedd to Perens , 
Claims Association Nov. 15 


The Automobile Claims Association 


will hold’ its monthly meeting Thurs- 


day noon, November 15, at Au Coq 
D’Or Restaurant, Maiden Lane, in New 
York City. Harry M. Shedd, director of 


Underwriters Detective 
Members 


the Automobile 
3ureau, will be guest speaker. 
been circularized on a number of 
claims and these will be de- 
bated. The meeting will close with a 
showing of films on arc welding and 
the internal- combustion engine. 


have 
borderline 


Atlantic Mutual Booklet on 
“The First Five Minutes” 


The Atlantic Mutual 
is tying up its current advertising cam- 
paign with a timely booklet, “The First 
Five Minutes.” It opens with this sen- 


Insurance Co., 


tence: “It’s a wonderful thing for an 


sprinkler to lose its head 


but costly and often 


automatic 
when a fire occurs, 


tragic for a human being to do so.” 
There is a fine illustration of the Nor- 
mandie fire of 1942 which the booklet 


says remains shrouded in mystery, de- 


spite several! official investigations. 


ELKINS CHIEF SURVEYOR 

John W. Elkins has been appointed 
chief surveyor at Seattle. for the Board 
of Marine Underwriters of San Fran- 
cisco, succeeding Capt. Charles Clark- 
on, who has retired. 


3oard of Health, as 
contaminated by the flood foilowing the 
hurricane of September 21, 1938. 

The carrier could only show the usual 
course of procedure it followed in han- 
dling packages of this kind. From this 
evidence, the court said, the jury could 
reasonably have found that shipments 
were sent in a closed truck from New 
York to New London and transshipped 
for delivery in Providence and Paw- 
tucket, and that the drivers were in- 
structed to keep the doors closed while 
making deliveries. There was no evi- 
dence that these instructions were 
obeyed. 

There was not sufficient evidence that 
this package had been stolen, the court 
held. It might have fallen off the truck, 
been left in the street while other de- 
liveries were being made, been deliv- 
ered at the wrong address and never 
returned, or lost at the terminal. 

In view of the possibility of a new 
trial the court pointed out that the 
insurance company’s claim that the suit 
was not brought within twelve months 
after the happening of the loss, as re- 
quired by the policy, could not be sus- 
tained, for the reason that: “The policy 
was one of indemnity, not liability in- 
surance, and under its terms the defend- 
ant was not liable to the plaintiff until 
the latter had paid the shipper for the 
goods. ‘Loss’ under the policy could not 
occur until such payment had been made 
and consequently an action on the policy 
could be brought, as it was, written one 
year Cheneanter.” 


the New London 








Simpson Ocean Marine Mgr. 
For Boston in New York 


WELLINGTON H. SIMPSON 


Donald C. Bowersock, president of 
the Boston, has announced appointment 
of Wellington H. Simpson as ocean ma- 
rine manager for the Boston in New 
York City, at 85 John Street. Both by 
birthright and training he is qualified 
for the position. He is a son of W. L. 
H. Simpson, who was United States 
manager for the British & Foreign Ma- 
rine from 1900 to 1927, and he has ac- 
quired wide knowledge of marine insur- 
ance both in this country and abroad. 

Mr. Sintpson, who attended Hotch- 
kiss School and Princeton University, 
went with the British & Foreign in 
1931 and was employed in the London 
office, the Liverpool head office and the 
New York City office. In 1937 he joined 
the Atlantic Mutual where he was en- 

caged in ocean cargo and hull under- 
writing, 


icaciiitiae to Matas Not Date of 
Policy, Ruled Determining Factor 


Oil tankers requisitioned by the War 
Administration were lost 
through enemy action. Charters and in- 
surance binders provided for just com- 
pensation in accordance with the Mer- 
chant Marine Act, as amended. The 
compensation determined by the Mer- 
chant Marine Commission was unsatis- 
factory to the former owner, who ac- 
cepted 75% thereof. 

The Third Circuit Court of Appeals, 
in original proceedings by the United 
States, held that an action for such fur- 
ther sum as would constitute just com- 
pensation could be maintained in the 
Federal District Court, and that the for- 
mer Owner was not required to resort 
to the Court of Claims to prosecute such 
action. 

Although the basic conception of an 
insurance contract requires the assump- 
tion of a known risk at the time the 
contract is made, many cases hold that 
where there is an agreement to insure, 
the insurer is held even though the 
policy itself may not be issued until 
after the loss occurred and the fact 
became known to the parties. That line 
of authorities was held to control the 
situation in this case. 

The fact that oil tankers requisitioned 
by the War Shipping Administration 
lost through enemy action § several 
months before the execution of the 
charters and insurance binders did not 


Shipping 


render the issuance of such insurance 
ultra vires. 
“The need for transportation was 


critical (in 1942). The important thing 
was to keep transportation going. The 


paper work attendant to the securing of 
vessels could wait; the shipping emer- 
gency could not. * * * The obligation to 
furnish both (charter and insurance bin- 
ders) to the owner in accordance with 
the statute arose at the time of the 
requisition and corresponds with the 
agreement for insurance in the case 
above cited. The issuance of the papers 
only confirmed the transaction de facto 
concluded by the use of the ship in the 
service of the United States.” 

Application for mandamus directed to 
the Federal District Court for Delaware 
was therefore denied. United States v. 
Leahy, 148 F. 2d 462. 





Payne Phoenix-London 


Special in Illinois 
The Phoenix-London Group announces 
appointment of Frederick D. Payne as 
special agent in southern Illinois, suc- 
ceeding James G. Hughes, whose trans- 
fer to Chicago as assistant manager in 
Cook County was announced in June. 
Mr. Payne was born in 1904 at May- 
wood, Ill. He was graduated in 1928 
from Armour Tech., where he special- 
ized in fire protection engineering—at 
the same time working with the Wis- 
consin Inspection Bureau. Later he did 
rating work for the bureau and in 1929 
was in the sprinkler department cover- 
ing the northern part of Wisconsin. 
From 1930 to 1940 he did rating and 
sprinkler work for the Indiana Inspec- 
tion Bureau, until he was appointed spe- 
cial agent of the New York Underwrit- 
ers. He will make his headquarters at 
411-413 South Fifth Street, Springfield, 


PPF PROPOSALS IN CANADA 





No Increase in Basic Rates; Simplified 
Form of Flat Rating; Mandatory 
$15 Deductible Clause 
Details of the proposed changes in th: 
personal property floater policies in 
eastern Canada, as planned by the Ca- 
nadian Inland Underwriters Conference, 
have been announced by Norman Be- 
thune, chairman of the Conference. I 
may be recalled that formation of the 
conference was announced some montlis 
ago to correct the abnormal loss rati: 
condition which had developed in th 

PPF business. 

Mr. Bethune reveals that applications 
for membership in the new conference 
have been sent out to the companies 
and when sufficient companies have 
pledged their support it will commence 
to function and control the PPF busi- 
ness in accordance with agreed plans. 

In dealing with the proposed changes, 
Mr. Bethune states, the executive com- 
mittee of the conference had two al- 
ternatives. The first was to adhere to 
the existing form and charge rates and 
minimuin premiums based on the loss 
experience. 

“From such figures as we had,” M1 
Bethune states, “this would mean at 
least double the rates and double tlic 
minimum premiums. It was _ realized 
that this would be most difficult and 
unpleasant and it was agreed that the 
other alternative was preferable. This 
was to draw up a form which could be 
sold for approximately the same rates 
and minimum premium but which would 
not be too restricted to meet the needs 
of the average policyholder. Accord- 
ingly, this is what has been done, and 
the program does not provide for an 
increase in basic rates or minimum pre- 
miums for the majority of the policy- 
holders. {t does, however, provide for 
a simplified form of flat rating to get 
away from the old system of the fire 
rate plus a loading.” 

The most important change, Mr. Be- 
thune further reveals, is the adoption of 
a mandatory $15 deductible clause, ap- 
plying to all perils at standard rates. 
This may be removed for an additional 
premium. “This is the main change,” 
he says, “and should not only improve 
the loss ratio but should also remove a 
great source of annoyance without real 
hardship to the assured.” 





Wayne H. Holmes Returns 
To Wm. H. McGee & Co. 


Wayne H. Holmes, who entered in- 
surance with Wm. H. McGee & Co. 
seventeen years ago, has rejoined the 
organization at the San_ Francisco 
branch, 200 Bush Street, which is under 
the management of Charles Brockmiller. 
Mr. Holmes was recently released by 
the United States Navy with the rank 
of lieutenant commander. 

After serving with the McGee cor- 
poration in the New York and Chicago 
offices for several years Mr. Holmes 
became associated with another agency 
in Chicago. In 1937 he joined the Pacific 
National Fire at the home office in San 
Francisco, where he became assistant 
secretary responsible for the inland 
marine operations of the company. 





LOSS BUREAU CHANGES 


A bit of shifting around is being done 
by the Underwriters Adjustment Com- 
pany. John M. Updegraff, who went to 
Louisville, Ky., as branch manager from 
the Kokomo, Ind., office last February, 
is being shifted back to Kokomo. D. W. 
Patterson, with the company for eight- 
een years and recently at Marion, l!.., 
is taking over at Louisville, while Griffin 
Otte, who had been in charge at Ko- 
komo, goes back to Cleveland. Mr. U 
degraft went-to Louisville at the time 
that Charles Terry left the organization 
to establish an independent adjusting 
business. 
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Voting Today on Merger 
Of Mellon Indemnity 


WITH GENERAL REINSURANCE 


Stockholders and N. Y. and Penna. In- 
surance Depts. Must Approve Deal; 
Effective Date Dec. 31, 1945 


General Reinsurance Corp. directors are 
meeting today to vote on an increase in 
the par value of its 200,000 shares of 
stock from $5 to $15 and also to vote 
on recommending to stockholders that 
Mellon Indemnity of Pittsburgh be merged 
into the General Reinsurance. Negotia- 
tions leading up to this merger have been 
under way for some weeks. Necessarily 
the deal must meet with the approval of 
the New York Superintendent of Insur- 
ance and the Pennsylvania Insurance Com- 
missioner, and following completion of 
all details it will become effective De- 
cember 31, 1945, 

Under terms of the merger agreement 
the capital of General Reinsurance will 
be 500,000 shares at $10 par for a total 
capitalization of $5,000,000. Stock of the 
Mellon Indemnity was recently increased 
to 200,000 shares at $10 par each which 
stock will be turned in for new stock in 
the continuing company. It is expected 
that combined assets of the two com- 
panies will approach $40,000,000 when the 
merger goes through which, with combined 
capital of $5,000,000, will make the Gen- 
cral Reinsurance one of the largest rein- 
surance companies in the United States. 

Reportedly, Richard K. Mellon, Allan 
M. Scaife and Arthur B. Van Buskirk, 
all officers and directors of Mellon In- 
demnity, will become directors of the 
continuing company. Edear H. Boles, 
chairman and president of General Rein- 
surance, will continue in this capacity 
under the merger arrangement. 

Undoubtedly the decision to devote the 
assets of Mellon Indemnity to the reinsur- 
ance field, through merger with General 
Reinsurance, was prompted by a recogni- 
tion of the future needs of America for 
a larger reinsurance underwriting group. 


F. & C. PROMOTES BARRETT 
Names Him Resident Manager at Wash- 
ington, D. C.; With Company 
Over 25 Years 
President Bernard M. Culver of the 
America Fore Insurance & Indemnity 
Group, of which the Fidelity & Casualty 
Co. of New York is a member company, 
announces the appointment of John R. 
Barrett as resident manager of the F. & 
C’s Washington, D. C. ig office. 
Mr. Barrett succeeds the late Frank B. 

Burdsall. 
Mr, Barrett, whose appointment is 
effective December 1, has been with the 
& C. over twenty-five years and his 
Promotion is in keeping with the com- 
pany’s program of recognizing ability 
Within its own eae a 
Born at Sunnyside, L. N. Y., Mr. 
Barrett attended hea ‘high school, 
Heflley Institute and Drake Business 
College. He came with the F. & C. 
February 19, 1920, starting in the ac- 
counting department. After a year there 
he transferred to the payroll audit divi- 
sion and worked in New York, Chicago, 
Pittsburgh, Newark and Hartford. 
Later, Mr. Barrett became a special 
agent in the metropolitan New York 
territory and then was in charge of the 
lamaica, L. L., office from 1932 to 1936. 
— that time he has been attached 
the Detroit branch office and in 1937 
= * appointed agency supervisor there. 
1 World War I he served with the 
v York National Guard with no over- 
Seas service. In this war his son, Tohn 
Air Forces, Paci- 








I, served in the Army 
fe area, 


MANUFACTURERS APPOINT TWO 


Hammel and Jones Named Special 
Agents of Companies at Philadelphia; 
Kite’s Announcements 

President W. Stanley Kite of the 
?fanufacturers Insurance Cos. announces 
the appointments of Theodore C. Ham- 
mel as special agent for the companies 
and of W. T. Jones as special agent for 
the Manufacturers Casualty Co., both at 
Philadelphia. 

Prior to his joining Manufacturers, 
Mr. Hammel was associated with the 
Protective Indemnity Co. of New York, 
serving as general agent for Philadel- 
phia and vicinity. Mr. Hammel’s career 
in insurance began upon his graduation 
from Girard College in 1917. He joined 
the Philadelphia branch office of the 
Aetna Life Affiliated Cos. In 1919, 
Mr. Hammel joined the Pennsylvania 
Indemnity Corp., progressing steadily 
until he reached the position of assist- 
ant secretary. He continued with the 
Pennsylvania Indemnity Corp. for over 
20 years, and when that company 
merged with the Ohio Casualty Insur- 
ance Co. in 1939, he retained his posi- 
tion until his appointment as general 
agent by the Protective Indemnity. 

Mr. Jones was graduated from Lehigh 
University in 1927, and shortly after 
joined the Travelers Insurance Co. He 
remained with Travelers until March, 
1945, at which time he accepted a posi- 
tion in Manufacturers claim depart- 
ment. He has just finished the Manu- 
facturers training course. 


ACTUARIAL MEETING NOV. 16 





Casualty Society to Elect Officers; Two 
New Papers to Be Read; Also Dis- 
cussion of Commercial Car Rates 
The Casualty Actuarial Society’s pro- 
eram for its annual meeting Friday, 
November 16, at Hotel Biltmore, New 
York, starts off with Secretary Richard 
Fondiller’s report, then admission of a 
new associate, election of officers and 
three members of the council. Harold J. 
Ginsburgh, American Mutual Liability, 
as president of the society, will then 
deliver his presidential address. Two 
new papers will next be presented: 
“Non-Random Accident Distributions 
and the Poisson Series” by Ensign John 
Carleton, USNR, and “A Generalized 
Theory of Credibility’ by Arthur L. 

Bailey. 

Following luncheon the following two 
topics will be informally discussed: 

“Essential Characteristics of an Ade- 
quate System of Individual Risk Rating 
Plans for Casualty Insurance Under 
State Regulation,” and “Bases of Rating 
Commercial Automobiles for Liability 
Insurance.” 


A. & H. Men of Ohio 
Name Rowland Pres. 


NUNAMAKER VICE PRESIDENT 


Taylor Is Board Chairman; Costigan, 
O’Connor and Stout Speak at 
Columbus Meeting 





The Ohio Association of Accident 
and Health Underwriters, at its annual 
meeting in Columbus, November 2, which 
was attended by upwards of 200 under- 
writers, elected P. C. Rowland, manager 
of the Globe Casualty Agency in Canton, 





P. Cc. ROWLAND 


as president to succeed A. F. Taylor of 


Toledo, who was named 
The complete 


the Inter-Ocean, 
chairman of the board. 
list of officers follows: 

President—P. C. Rowland, Globe Cas- 
ualty, Canton; first vice president—H. 
H. Nunamaker, Columbian National Life, 
Cleveland ; second vice president—Ben 
Stoner, Connecticut General, Cincinnati; 
third vice president—Charles U. Pugh, 
Loyal Protective, Columbus. 

Chairman of Executive Board—A. F. 
Taylor, Inter-Ocean, Toledo, retiring 
president; Executive Board — Harold 
Swisher, Mutual Benefit Health and 
Accident, Columbus, three years; Max 
Abrams, Occidental Life, Cincinnati, 
three years; Ezra W. Welton, Business 
Men’s, Columbus, two years; Homer 
3isch, National Casualty, Toledo, two 
years: C. F. Harroll, Inter-Ocean, Day- 
ton, one year; Jack Harriman, Illinois 
Bankers, Youngstown, one year. 

Homer Trantham, Columbus insurance 
attorney, was re-elected executive sec- 
retary. 

Adopt New Constitution 

A new constitution was adopted, which 
forbids any line of succession among the 
officers. All voting, except for officers, 
is to be by local associations with each 


Tributes to Late Edson S. Lott 


Among the tributes paid to Edson S. Lott, late board chairman of the United States 


Casualty, were those of Walter H. Benne tt, 
Association of Insurance 
ager, National Bureau of Casualty & Surety U Inderwriters. 


counsel, Nattonal « 


In the heyday of Mr. Lott’s active 
life the insurance agents of the United 
States had no better friend than “Uncle 
Edson” as he was familiarly known. In 
season and out, he was their staunch 
defender and sincere advocate. But al- 
ways his position was first founded on 
right principles and ethical practices 
which he believed were attributes ap- 
plicable to companies and _ producers 
alike. 

Beginning more than a quarter of a 
century ago, participating in joint con- 
ferences, Mr. Lott was the most out- 
spoken man in the group against either 
companies or agents when he believed 


who for years was secretary and general 
Pi nts, and William Leslie, general man- 
Mr. Bennett spoke as follows : 


that either was taking a position against 
the other or against public interests. 
The insurance industry has been greatly 
benefited by an active, virile, wholesome, 
well-spent life. He has left as a heritage 
to those who remain, an example of one 
who has served faithfully and well. 

The following tribute was paid by 
William Leslie: 

“Edson S. Lott had many distinctions. 
Over thirty years ago he was looked 
upon with awe and reverence by what 
were then the younger men in the cas- 
ualty business. A fearless exponent 
of his views, his ability to express them 

(Continued on Page 36) 








Casualty Underwriter 


Experienced Automobile, Com- 
and Liability 


only, Leading stock casualty com- 


pensation man 
pany offers the right man $3000 
to $4000 to start, depending on 
knowledge and ability. Give age, 
background and experience in 
reply. All information confiden- 
tial. Box 1620, The Eastern Un- 
derwriter, 41 Maiden Lane, New 


York 7, N. Y. 











local having one vote and one additional 
vote for each 20 members. The officers 
are to be elected by the membership at 
large. The annual meeting will be held 
before May 15 each year with a mid- 
year meeting in December. The fiscal 
year is to extend from April 1 to March 
31. Secretary Homer Trantham an- 
nounced that the incorporation of the 
association as an organization not for 
profit had been completed. 

Speakers included two from outside 
the organization, J. Costigan, Busi- 
ness Men’s Assurance, Kansas City, 
president of the National Association 
of Accident & Health Underwriters, and 


E. H. O’Connor, Chicago, executive di- 
rector of the Insurance Economics So- 
ciety of America. Mr. Costigan, in 


addition to an inspiring talk on sales- 
manship, told of the activities of the 
national organization. He said that the 
national had set a goal of 5.000 members 
in the coming year and Ohio pledged 
itself to enroll a thousand. 

Mr. O’Connor spoke on “Realities of 
Social Security” and discussed the 

(Continued on Page 32) 


MEDICS OPPOSE WAGNER BILL 


Kentucky State Medical Association 
Asks State to Provide Medical In- 
surance; Fishbein Speaks 
The Kentucky State Medical Associa- 
tion, meeting at Lexington, last week, 
voted in favor of asking the 1946 session 
of the Kentucky General Assembly, which 
will convene in January, to pass an ‘en- 
abling act, providing for prepaid voluntary 
medical insurance in Kentucky. At the 
same time the organization went on record 
as opposed to the Wagner-Murray-Dingell 
bill, pending in Congress, which would 
provide for compulsory medical- insurance. 
Speaking on the pending bill in Con- 
gress, Dr. Morris Fishbein, editor of the 
Journal of the American Medical Associa- 
tion, held that the Government will find 
that destroying the present medical system 
in this country will destroy the health and 
well being of the people of the United 
States. He held that 90% of the men in 
the armed forces want nothing to do with 
the bill and were fed up with Government 
controlled medicine. The speaker further 
held that the organization of modern 
medicine is “sound, scientific, unselfish and 
democratic, and should be left alone.” He 
further held that all systems of socialized 
medicine are based on communal prin- 
ciples, and that its adoption would result 
in the eventual deterioration of the pro- 

fession and the incentive therein. 

A committee report was adopted recom- 
mending that Kentucky try a plan already 
in operation in Michigan for a coopera- 
tive prepaid medical service organization. 











LT. WARD KANE KILLED 

Word has been received that Lt. Ward 
Kane, son of Thomas L. Kane, president 
of The Spectator, insurance paper, was 
killed in the Marianas on October 26. Lt. 
Kane was piloting a plane spreading DDT 
when engine trouble developed and the 
plane crashed into a hill killing all seven 
occupants. 
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Edson S. Lott, Casualty Pioneer, 
Dies of Heart Failure at Nearly 89 


Board Chairman of United States Casualty, He Attended 
Directors’ Meeting October 25; Widely Known and Often 
Called “Stormy Petrel”; Pioneered in Workmen’s Comp. 


Edson S. Lott, board chairman of the 
United States Casualty Co., who was 
one of the great figures of the casualty- 
surety business, a pioneer in the de- 
velopment of workmen’s compensation 
nsurance and author of a number of 


notable books on insurance subjects, 


died suddenly October 31 at his home 
in New City, N. Y., of heart failure. He 
would have been 89 years old on No- 
vember 10, Despite his advanced years, 
Mr. Lott had maintained an alert inter- 
est in company matters and, as board 
chairman, attended a meeting of the 
lirectorate at 60 John Street, New York, 
on Thursdav, October 25. At dinner the 
night he died he was seized by severe 
ains in the back, was assisted to his 
bedroom and succumbed within a few 
minutes 

Mr. Lott is survived by his widow, 
Mrs. Emma A. (Cowl) Lott; a grandson, 
Lieutenant Commander Schuyler Lott, 
2nd, and two great grandchildren, Fu- 
neral services, held last Saturday after- 
noon at New City, were attended by 
nearly all the officers and a number of 
the directors of United States Casualty 
as well as many members of the home 
fice staff, Walter D. Owens, vice presi- 
dent and secretary of the company, was 
chief executive officer present. J. Arthur 
Nelson, president, who was unavoidably 
bsent, was represented by his son, 
Boyd, a vice president of both the New 
\msterdam Casualty and United States 
Casualty. 

Lott’s Remarkable Comeback 

Nearly a vear ago this month Edson 
S. Lott was critically ill and his doctor 
and family had almost given up hope 
for his recovery. Then, one day, as 1 
by a miracle, he sat up in bed after 
being in a semi-coma and asked about 
his old business friends including Wal- 
ter D. Owens. From that time on he 
improved rapidly and was soon receiv- 
ing visitors and taking a lively interest 
in life. He complained only of stone- 
deafness and of being “weak on the 
pins.” When the United States Casualty 
held its fiftieth anniversary observance 
late last Spring Mr. Lott also observed 
his half century of activity with the 
company. He received congratulatory 
letters from friends nationwide. 

Was Newspaper Reporter and Editor 

Born in Yates County, N. Y., in 1856, 
Mr. Lott was educated in the public 
schools there and at Penn Yan Academy. 
But he was more eager for practical 
experience than for formal study, so he 
put aside college to start his career in 
newspaper work. After several years as 
reporter and local editor for ‘The 
American Cotton and Woolen Reporter” 
and the “United States Review,” Mr. 
Lott joined the United States Casualty 
in 1895 as assistant secretary. Two years 
later he rose to secretary and in 1901 
became general manager of the com- 
pany. However, despite his official duties, 
Mr. Lott continued to contribute articles 

financial and trade _ publications 
throughout his career. 

Elected to the presidency of the com- 
pany in 1908 Mr. Lott served in that 
capacity until 1936 and was then elected 
chairman of the board. It was during 
these years that his own company and 
the entire casualty business was in the 
period of its greatest and most rapid 
expansion. Mr. Lott’s intimate knowl- 
edge of the business and his qualities 
of leadership brought him to a place 
of lasting eminence in insurance circles 
both in the U. S. A. and abroad. AIl- 
thoug sh progressive in spirit and known 
as “the stormy petrel” of controversy, 





he was a conservative builder whose 
achievements remain an integr ral part of 
the casualty insurance structure. 


Workmen’s Compensation Pioneer 


Workmen's compensation insurance 
was little. known in the early years of 
Mr. Lott’s tenure as president of the 
United States Casualty. He quickly rec- 
ognized in it an opportunity fora great 
social advancement and played a leading 
part in bringing it to its present state 
of development as a required form of 
insurance in every state in the Union 
except one, Mississippi. A talented 
speaker and writer, he appeared on 


Blank & Stoller 
EDSON S. LOTT 


many rostrums and wrote many papers 
on the subject, a number of which are 
used regularly in libraries today. He 
was a member of the board of governors 
of the National Council on Compensa- 
tion Insurance. 

Mr. Lott also took an active interest 
in the development of accident pre- 
vention as a regular and important func- 
tion of casualty insurance companies and 
their organizations. In furtherance of 
this policy he took a leading part in 
the development of public and private 
safety = a er ge and was a trustee 
of the National Safety Council. 


Held Many Offices 


Among other offices and memberships 
in organizations held by Mr. Lott were 
the following: Director of the New Am- 
sterdam Casualty and Guardian Life; 
first president of the Casualty & Surety 
Club of New York; vice president, In- 
surance Society of New York; Alliance 
Against Accident Fraud, Association of 
Casualty & Surety Executives, American 
Museum of Safety; past president, In- 
ternational Association of Accident Un- 
derwriters, and many others, in most 
of which he at one time was an officer. 
He also was a member of the permanent 
commission of the International Indus- 
trial Congress of Paris, France. 

Among Mr. Lott’s numerous literary 
contributions to insurance were “W hich 
Will Be Best for the Workman,” 
“Pioneers of American Liz ability Insur- 
ance” and “A Penn Yan Boy.” 

Thousands of agents and company 
men throughout the country will mourn 
his passing and will fondly remember 
Mr. Lott as “Uncle Edson.” He was one 
of the last of the living pioneers of 
American liability insurance. 
































But there’s no 
ARGUMENT... 








| the completeness of protection con- 
tained in General Accident’s new “CP Policy”* 
(Comprehensive Personal Liability)! It’s a green 
light for alert agents. It spells “STOP, LOOK and 
LISTEN” for those wanting to promote an insur- 
ance coverage which saves their clients’ time, 
money, and detail worries. 


THIS TIMELY POLICY, which covers anywhere 
in the world, furnishes the insured’s whole family 
with personal liability insurance. Mentioning any 
one of its special features—such as (1) Contractual 
Liability not being limited to the premises as in 
most policies—(2) Voluntary Medical Coverage for 
activities away from the premises included in basic 
protection at no extra cost—(3) Employers’ Lia- 
bility protection (up to two full-time servants) at 
no additional cost—is enough to interest most bar- 
gain-loving prospects. 


You will be surprised how interested your insureds 
will be when you tell them:— 
Broader Coverage—at lower cost—found in 
TOMORROW'S POLICY TODAY 


*Not available in New York and Louisiana 


EXECUTIVE OFFICES 
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PHILADELPHIA 
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DINNER TO RETIRING V. P.’s 
R. A. Algire and A. C. Millikan of Na- 
tional Surety Paid Tribute by Asso- 
ciates; President Cullen Presides 

The officers and department heads of 
National Surety Corp. tendered a dinner 
at the Metropolitan Club, New York, 
October 30, in honor of Vice Presidents 
R. A. Algire and A. C. Millikan, who 
are retiring December 1, under the re- 
tirement plan of the corporation. 

Mr. Algire has spent forty-five years 
in the service of National Surety, start- 
ing in Kansas City in 1899. Advancing 
steadily, in 1916 he was moved to New 
York and two years later was put in 
charge of the burglary department. Dur- 
ing the more than quarter of a century 
following, he has championed the cause 
of burglary insurance on every occasion. 
He is recognized as the dean of bur- 
glary underwriters countrywide. 

Mr. Millikan’s service dates from 
April, 1914, when he came to New York 
as assistant manager of the out-of-town 
court department. After serving in 
various capacities he was put in charge 
of the home office court department and 
subsequently elected vice president. His 
intimate and technical knowledge of all 
types of fiduciary and judicial bonds 
and the laws relating thereto in the 
various states has been of inestimable 
value not only to the National Surety 
but to the industry as a whole. 

Vincent Cullen, president of the Na- 
tional, presided. The dinner was at- 
tended by approximately forty of the 
home office friends and associates of 
the honorees. 


H. A. McKay Returns to 
Travelers’ Home Office 


The current issue of The Travelers 
Protection, official house organ of that 
company, contains the news that Harold 
A. McKay, superintendent of agencies, 
casualty lines, returned to the home 
office on October 1 and will continue to 
supervise the metropolitan New York 
area from Hartford. For the past five 
years he has been in charge of this area 
and has done a good job. His move to 
Hartford, according to “Protection” was 
made to enable him to keep in closer 
touch with home offige activities while 
he continues to supervise casualty pro- 
tection in the New York area. 








Lambertson Statistician 
For United Nat’! Indemnity 


Cecil H. Lambertson has been named 
statistician for United National Indem- 
nity of the National Fire Group, and 
joined the staff at the administrative 
and executive office in Hartford, re- 
cently, after extensive home office ex- 
perience in accounting and _ statistical 
work. 

Following early schooling in Iowa, Mr. 
Lambertson attended the University of 
Chicago. He started his insurance ex- 
perience in Des Moines in 1921 with the 
old Southern Surety Co. of Iowa, and 
continued with the Southern Surety of 
New York, and later with the Home In- 
demnity. Resigning i in 1934, he was em- 
ployed by the Farm Credit Administra- 
tion in Washington, D. C., and trans- 
ferred to the United States Railroad 
Retirement Board in 1940. In his work 
with the government agencies he formu- 
lated and installed accounting and sta- 
tistical procedures for Federal land and 
intermediate credit banks throughout the 
United States. 

Mr. Lambertson left to join the Cal- 
vert Fire in Baltimore to assume charge 
of statistical and some accounting work 
for this company and its affiliates. In 
1941 he was elected assistant treasurer. 





CHICAGO DISTAFF’S MEETING 


Ross E. Coffin, vice president of R. E. 
Osborn Agents’ Finance Co. was the 
speaker at the October dinner meeting 
of the Insurance Distaff Executives As- 
sociation of Chicago. In connection with 
his talk he showed pictures regarding 
the automobile plan of financing. 


W. R. Bonner in =e 3 
At 77th Division Meeting 


William R. Bonner of Stewart, Henck- 
en & Will, Inc., who is a past president 
of the 77th Division Association and past 
commander of Insurance Post 1081, 
American Legion, New York, was in the 
military spotlight at the recent annual 
meeting as chairman of the installation 
committee at the association’s annual 
election of officers. Mr. Bonner made 


the opening remarks, and thereafter Col. 
Julius Ochs Adler, vice president and 
general manager, New York Times Co., 
was installed as president. Col. Adler 


has recently returned from Tokio, 
Japan, where he was on a special mili- 
tary assignment. 

The 77th Division Association, one of 
the largest of veterans’ organizations, 
had among its founders Henry H. Read, 
general manager of the North America 
companies in New York, and Col. Arch- 
ibald G. Thatcher, New York lawyer, 
who is a director of insurance . com- 
panies. 








VETO BONDS FOR CITY FUNDS 

Banks in Richmond, Va., do not feel 
that they should have to put up collat- 
eral or depository bonds for protection of 
city funds deposited with them. So they 
have notified members of the city council 
who have been trying to get them to do 
this. It appears that there is a law re- 
quiring all banks to put up collateral to 
protect state funds deposited with them, 
but there is none requiring city deposits 
to be similarly protected. The city may 
seek to have the law amended so as to 
give it similar protection. 











e Automobile 
e Burglary 


® Com pensation 


49 WALL STREET, 


Announcing 


to brokers and agents our 


WORKMEN’S COMPENSATION 


DEPARTMENT 


This Company now writes the following 


classes of casualty insurance: 


e Plate Glass 


PROFIT PARTICIPATION 


STANDARD BROKERAGE COMMISSIONS 





ATLANTIC 


MUTUAL INDEMNITY COMPANY 


Affiliate of ATLANTIC Mutua INsuRANCE COMPANY 


NEW YORK 5, N. Y. 
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A. & H. Meetings in N.Y. 
Helpful to Producers 


GIVEN BY SECURITY MUT. LIFE 


Emphasis on_ Selling, Underwriting, 
Claims; Non-Occupational Policy 
Announced; Hauschild in Charge 


a series of three A. & 
meetings, held in the 
auditorium, New York, 
agents of Security Mutual Life of 
Binghamton who represent the company 
New York now in the 
midst of a special drive for new  busi- 


Stimulated by 
H. educational 
Chanin building 


in Greater are 
ness and are producing encouraging re- 
The minimum awards in this drive 
National 
Un- 


assistant 


sults 
memberships in the 
Accident & Health 
Hauschild, 
secretary of the company and head of 
its A. & H. department (which this 
vear ‘will produce about $375,000 in pre- 


Ww ill be 
\ssociation of 


derwriters. FE. A. 


mium volume) was the guiding spirit 
behind this educational effort. About 
sixty producers attended each session. 


Henry Levine, chairman of the Gen- 
eral Agents’ Committee of Greater New 
speaker at all 
be- 


York, was the opening 


three meetings. Subjects, chosen 


their timeliness, embraced 


ales techniques icy analysis, under- 
sales techniques, policy analysis, 1 T 


cause of 


writing in its broader aspects—ably han- 
dled by Mr. Hauschild; claim responsi- 
bilities and procedures which were dis- 
cussed by Frank J. Byrne, the home 
office claim representative in the met- 
ropolitan area, and sales helps and 
pointers. The latter was well handled 
by Franklin D. Scudder, agency super- 
visor of Security’s A. & H. department 
who spoke at the final session of the 
series. 
President Russell Inspirational 


F. D. Russell, president of the com- 
pany, gave the inspirational keynote 
address at this final meeting in New 
York. His theme was that A. & H. and 
life insurance agents have a definite 
responsibility in helping to stabilize the 
economic security of the U. S. A. Presi- 
dent Russell reasoned that in providing 
the right kind of insurance protection 
against accidents, sickness or death, 
agents were fulfilling this responsibility. 
Provided. with the necessary protection 
people will not become wards of their 
respective communities in times of need. 

At the same time Mr. Russell pic- 
tured the financial security and inde- 
pendence which the agents themselves 
acquire in earning satisfactory incomes 
as a result of their sales efforts in 
A. & H. and life insurance. 

Company Has Entered Group Field 

Within recent weeks Security Mutual 
Life has entered the Group life and 
\. & H. fields and will specialize in the 
writing of small groups of fifty and 
under. In this connection the company 
has announced a Victory plan, details 
of which were explained to New York 
agents at their final educational meet- 
ing by A. P. Traub, manager of the 
Group department. This plan provides 
a non-occupational policy for employes 
—available only in cooperation with the 
employer—which covers against the con- 
tingencies of death from any cause, loss 
of wages or salary due to accident or 
sickness, loss of sight or limb due to 
accident, and also pays for hospital and 
surgical expenses due to accident or 
sickness. Mr. Traub said that the plan 
furnishes low cost protection under a 
single arrangement; that it may be 
written wherever there are ten or more 
employes; that no medical examination 





GORDON RESIGNS FROM POST 


O’Connor Succeeds Him as Managing 
Director of Insurance Economics 
Society 

Harold R. Gordon, managing director 
of the Health & Accident Underwriters 
Conference, has resigned as managing 
director of the Insurance Economics So- 
ciety of America. He will be succeeded 
by Edward H. O’Connor, presently ex- 
ecutive directtor of the society. 

Mr. Gordon stated that the steadily 
expanding membership of the confer- 
ence and the resultant enlargement of 
its activities has made it necessary for 
him to relinquish any active part in the 
affairs of the Insurance Economics So- 
ciety. On the other hand, the society is 
now functioning smoothly, he said. 





is required except in the higher age 
brackets or where the information de- 
veloped justifies the need for one, and 
that proceeds of the life insurance may 
be arranged to be paid on a monthly 
basis. Also, on the life insurance there 
are no restrictions because of sex, and 
in the event of termination of employ- 
ment the life insurance can be con- 
verted into any one of the Security’s 
regular policies except term, without 
medical examination, 

Female conditions are covered, except 
pregnancy, childbirth and miscarriage; 
house confinement is never required. 
Furthermore, the plan does not con- 
tain a thirty-day waiting period on 
illness but goes into force immediately. 
Mr. Traub also specified that the dis- 
ability insurance, in case of termination 
of employment, may be continued or 
rewritten to an individual policy if the 
employe qualifies at the time of termi- 
nation. The life insurance and disability 
insurance can be written as separate 
units, but the entire coverage is recom- 
mended. Finally, the Security believes 
that its plan will simplify workmen’s 
compensation claim problems and_ will 
have a tendency to reduce such losses. 
Scudder on Proven Selling Methods 

In his talk Franklin D. Scudder fea- 
tured selling methods, the value of 
which have been proven in actual soli- 
citation by agents of the Security. He 
first centered his attention on the non- 
occupational policy and said: “This 
coverage protects against injuries which 
do not arise out of or in the course of 
a person’s employment for wage or 
profit. Hence, each man or woman in- 
sured takes the same low rate as does 
the lawyer or banker—the class A risks 
that we all like to write. However, many 
sales of this policy are lost because of 
improper selling technique. Too many 


agents say to their prospects: “You 
are covered by compensation benefits 
where you work. Therefore, we will 


not pay you for accidents that happen 
on the job because such benefits will 
apply. We will cover you for accidents 
and illness off the job... .” The pros- 
pect is then told what he will receive 
in benefits. “ 

In Mr. Scudder’s opinion the pros- 
pect’s reaction to this kind of an ap- 
proach is along these lines: “I would 
not give $3 for your contract. I work 
ten hours a day, six days a week, and 
when I’m not working I am sleeping 
or eating. The only chance I have of 
being injured is while I’m working—and 
you do not cover that. I am_ healthy 
and probably won’t be sick.” ; 
_ If this sale is lost, Mr. Scudder said, 
it is because the agent used a negative 
approach. He urged that the agent open 
up with the remark, “I want to discuss 
wage insurance with you, Mr. Prospect.” 
Then he should ask what his job is, 
and while classifying the prospect ac- 
cording to the rate book, the agent 
should explain that all companies use 
this occupational rating manual. If he 
should be a carpenter or driver of a 
heavy truck the agent could say, “Oh, 


well, class G is not too high because 
you have quite a hazard in connection 
with your work.” Thereafter the agent 
should say: “We have a very good A. 
& H. policy which pays $100 a month 
if you are injured and $100 a month 
if you are ill, and also pays some doc- 
tor’s bills and other incidental expenses.” 
If the prospect should kick about the 
premium cost, Mr. Scudder recom- 
mended this response: 

“My friend, that is why I came to 
see you. I have been appalled in the 
past over the fact that about 65% of 
all people were unable to purchase ade- 
quate wage insurance because the pre- 
mium was $72 per year. But now I have 
found a company that has solved this 
problem, and I can at last offer you 
this adequate protection for less than 
$30 a year.” 

Psychology of this approach is that 
the prospect is attracted by the bargain 
counter aspects of the policy and is in 
a receptive mood to buy. 

Before closing Mr. Scudder told the 
story of a visit to the district attorney 
of an upstate New York county who 
welcomed him and his agent with the 
remark, “I don’t buy A. & H. insurance 
—I sue accident and health companies.” 
Mr. Scudder began talking about the 
best policies and also discussed the 
Bureau of Personal Accident & Health 


Underwriters. The prospect said: “I 
never heard of that bureau—tell me 
more about it.” The result was that 


after hearing about the bureau the dis- 
trict attorney bought a_ policy with 
a $152 annual premium. “The reason,” 
said Mr. Scudder, “was not because we 
had something different but because our 
approach was different.” 


Ohio A. & H. Meeting 


(Continued from Page 29) 
Wagner-Murray-Dingell Bill at length. 
“Private sources,” he said, “have esti- 
mated the ultimate cost of this measure 
as upwards of $15 billion annually, but 
the same organization has estimated 
that the total annual cost of the extend- 
ed old age and survivors’ program pro- 
posed will be from $6.5 to $11.5 billion 
annually after the year 2000. Thus, when 
the health insurance and other programs 
are included, an ultimate cost of $15 
billion a year may be an under-estimate. 





Wagner Program Cost 


“On the basis of an immediate annual 
cost of $10 billion (much of it for health 
insurance) and an ultimate annual cost 
of $15 billion, the full Wagner program 
would absorb from 8 to 12 per cent of a 
national income of $120 billion annually. 
Since not all income is earned,” said Mr. 
O’Connor, “this would mean from 12% 
to 16% of payrolls.” 

Henry S. Stout of Dayton, president 
of the Ohio Association of Life Under- 
writers, spoke on organization. A sell- 
ing skit was presented by E. W. Welton, 
Columbus, and V. J. Watts, Bucyrus. 
Both are with the Business Men’s As- 
surance. 

Speaking on the subject, “The Future 
of Our Business,” Mr. Nunamaker re- 
viewed the history of accident and health 
underwriting and turned to the new 
conditions and new opportunities in the 
days to come. He said that he would 
like to see the home offices of com- 
panies devise new coverages ahead of 
the public demand, with less-wordy con- 
tracts and the elimination of concealed 
clauses. Mr. Nunamaker said that avia- 
tion will offer a good field for business 
and he urged a higher quality of per- 
sonnel and better training of agents. 
He saw a great increase in volume, the 
result of improvement in policies, per- 
sonnel and training and harder work 
upon the part of the agent. 


Rowland’s Career 


Mr. Rowland, new president of the 
association, has been in the insurance 
business about 15 years. He started with 
the Acacia Life, with which he spent 
two years. Then he was associated with 
the Monarch Life about three years and 
since then has been manager of the 
Canton agency of the Globe Casualty. 
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He is a past president of the Canton 
Accident & Health Association; a mem- 
ber of the laws and regulations com- 
mittee of the National Association, 
regional director of the National, and 
the past year was vice president of the 
Ohio organization. 

As one of his first official acts Presi- 
dent Rowland has appointed the follow- 
ing committee chairmen: education, J. E. 
Harriman, Illinois Bankers Life, Youngs- 
town; membership, H. H. Nunamaker, 
Columbian National, Cleveland; speak- 
ers’ bureau, Warren Schwechow, Bea- 
con, Columbus; business standards, C. 
U. Pugh, Loyal Protective, Columbus; 
agents and management, Ben Stoner, 
Connecticut General, Cincinnati; law 
and legislation, Secretary Homer Tran- 
tham, Columbus; planning, A. F. Tay- 
lor, Inter-Ocean Casualty, Toledo; pub- 
lic relations, C. F. Harroll, Inter-Ocean, 
Dayton; memorial, A. F, Taylor, Inter- 
Ocean, Toledo. 

The planning committee will be com- 
posed of all the past presidents of the 
state association. 





Behm Returns to Phoenix 


First Lieutenant Warren R. Behm 
has returned from service overseas to 
his former position as superintendent in 
charge of the accident and health de- 
partment, eastern division, of the Phoe- 
nix Indemnity Co., 60 John Street, New 
York City. Lt. Behm was liaison pilot 
in the Third Army attached to the 176th 
Field Artillery Battalion. He saw serv- 
ice in France, Belgitim, and Luxembourg 
and took part in 245 air missions, having 
won four battle stars and seven air 
medals, 
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Naturally we want our boys home. The 
sooner the better. 

But how much are we willing to do 
about it? 

Are we willing to pay for bringing them 
back? If we are, we'll buy extra Bonds in 
the Victory Loan. 

And after these fellows get home—these 
men who have fought and won the toughest 
war America has ever known—what then? 

We want to take care of the injured ones, 
of course. We want to see that the young 
fellows who went off to fight get a chance 


All in favor raise right hands... with wallets 


to finish their education. We want to see 
that there are jobs—plenty of decent jobs 
—for the men who’ ve been doing the world’s 
meanest job at army pay. 

How much are we willing to help? 

If we’re really serious about wanting to 
see that our men get what they have so 
richly earned, we'll buy extra Bonds in the 


THEY FINISHED THEIR JOB= 
LET’S FINISH OURS! 


THE EASTERN UNDERWRITER 


This is an official U. S. Treasury advertisement— prepared under auspices of Treasury Department and War Advertising Council 














Victory Loan—as many as we can. 


Now’s the time. Let’s have a show of 
hands—with wallets—to prove how much 
we really want to hear that old familiar step 
and that familiar voice yelling “It’s me!” 
Let’s prove, with pocketbooks, that we can 
finish our job as well as they did theirs. 
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Producers Not Satisfied With Private 
Passenger Car Automobile Rates 


Viewpoint of Companies Relative to Criticism Received 
Relative to Classification Rating Plan 
Which Has Been Reinstated 


The Eastern Underwriter has received 
from an insurance agent in the suburban 
New York section a letter in which criti- 
cism is made relative to the classifica- 
tion rating plan that has been reinstated 
for automobile bodily injury and prop- 
erty damage coverages for private pas- 
senger automobiles. 

Some insurance companies were seen 
relative to the criticism, and views of 
these companies relative to this classifi- 
cation rating plan are substantially as 
follow: 

The classification rating plan an- 
nounced effective September 17, 1945, in 
New York is virtually the same plan 
that was in use in New York and in 
most other states prior to gasoline ra- 
tioning. That plan proved very satis- 
factory in operation and, in the absence 

f a better rating plan for private pas- 
senger cars, it is being reinstated in as 
many states as possible. 

This plan recognizes differences in 
hazard according to the use of the au- 
tomobile. Experience has demonstrated 
that automobile insureds are not all 
alike in hazard and, accordingly, it 1s 
essential that a classification rating plan 
be applied in order to vary the rate in 
an equitable manner. During gasoline 
rationing, differences in hazard were 
recognized through the application of 
classifications A, B and C based on the 
type of ration book held. The reinstate- 
ment of the classification rating plan 
that was in use prior to gasoline ration- 
ing constitutes a continuation of the 
recognition of differences in hazard. 

Safeguarding from Abuse 
with its preferred 


Classification A-1 
from abuse by the 


rate is safeguarded t 
requirement that a rating information 
form be completed for such insureds, 
and by the qualification that there be no 
operators under 25 years of age resident 
in the insured’s household or in his em- 
ploy as chauffeurs. Prior to gasoline 
rationing, approximately 44% of the in- 
sured private passenger cars in New 
k qualified for Classification A-1 and 
- experience was such as to justify 
increasing the pre-rationing discount of 
from the Class B rates to the dis- 


count of 25% allowed in the revised 
rates effective September 17 in New 
York. In the light of the favorable ex- 


perience produced by this classification 
in the pre-rationing years of 1939, 1940 
and 1941, it would be unfairly discrim- 
inatory to make the risks eligible for 
Classification A-1l pay a higher average 
rate based on the aggregate experience 
of all insured private passenger cars. 

Insureds subject to Classifications A 
and B pay rates higher than Classifica- 
tion A-1l in recognition of their in- 
creased hazard due to the greater use of 
their cars. 

Admittedly, a higher proportion of the 
insured cars in New York may now 
legitimately qualify for Classification 

Because so many of the men and 
women under age 25 are still in military 
service, and because of the poor cond'- 
tion of tires and cars, there will u- 
loubtedly be a higher proportion of in- 
sureds who will drive than 7,500 


less 


miles during the next year and who will 
have no operators under age 25 resident 
in their household or in their employ as 
exposure of 
greatly 


1 


Jecause the 
accident will be 


iuffeurs. 
uch cars to 


reduced as compared with their exposure 
under normal conditions, there is no rea- 
son why they should not receive the 
benefit of the lower rate for Classifica- 
tion A-1 during this period when they 
are properly eligible for such classifica- 
tion, 
Before the War 

Before the war, the classification rat- 
ing plan did not lead to a_ significant 
amount of controversy between the in- 
surance company and insured on the 
ground that improper rating information 
had been furnished. There is no reason 
to believe that the situation will be any 
different under the reinstated plan. The 
insured should have no difficulty in giv- 
ing an honest answer to the factual 
questions as to whether the car is cus- 
tomarily used for business purposes and 
whether there are any operators under 
25 years of age resident in the insured’s 
household or in his employ as chauffers. 





EDWARD F. RIVINUS DIES 

Edward F. Rivinus, retired Philadel- 
phia insurance broker, died recently at 
his home in Chestnut Hill, Pa., at the 
age of 67 years. He had been associated 
with Hutchinson, Rivinus & Co. for 
thirty-five years when he retired in 
1940 as a partner. 





DAKIN TALKS AT COLUMBUS 

Karl D. Dakin, Lebanon, Ohio, ad- 
dressed the Columbus Insurance Society 
at its meeting recently. His subject 
was “The Cushion for Tomorrow.” Mr. 
Dakin is a former president of the Ohio 
Association of Insurance Agents. 


DAVID COHN DIES 
David Cohn, 69, who retired a few 
years ago as vice president of the Jo- 
seph J. Garibaldi Organization, Hoboken, 
N. J., insurance firm, died recently. 


JOINS AGENCY AT MUSKEGON 

Russell C. Dewald, formerly with the 
Michigan Consolidated Gas Co., has 
joined the sales staff of Chaddock, Win- 
ters & Alberts, local agency at Mus- 
kegon, Mich. 
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Tel.: Mitchell 2-0963-4-5 


Y New Jersey 
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A. W. MARSHALL & CO. pinging ottice 


One of New Jersey’s Leading General Agencies 
31 CLINTON STREET, NEWARK, N. J. 


111 John St., N.Y.C. 
Tel. REctor 2-7667 





Loux Reappointed Casualty 
Manager in St. Paul 


Earl G. Loux, who was honorably dis- 
charged from the Army as a major has 
been reappointed manager, casualty, fi- 

. . a , 
delity and surety lines, of the Travelers 
St. Paul branch office. 

In June, 1942, he was appointed a first 
lieutenant in the Army Air Forces and 
refresher schooling at the 

Forces Officers’ Training 
School at Miami Beach and specialized 
security communications schooling at 
Fort Monmouth, was sent overseas. Un- 
der General Patton he was a member of 
the force that completed the initial in- 
vasion of North Africa in the Casablanca 
area. As a staff communications officer 
with Hearquarters 12th Air Force in 
the Mediterranean theater he  super- 
vised all phases of communications se- 
curity, the distribution of secret and 
confidential publications and the super- 
vision of officers and enlisted men. He 
participated in the planning of all cam- 
southern 


following 
Army Air 


paigns from Casablanca to 
France, 
While in the service Mr. Loux re- 


ceived promotion to major and will re- 


tain that commission in the Reserve 
Corps. He was awarded the Bronze 
Star. medal for meritorious service in 


direct support of combat operations in 
connection with northern Italian opera- 
tions. He wore eight battle participation 
stars and also the Arrowhead award for 
participation in an amphibious invasion 
landing. 





GETS PERMIT TO SELL STOCK 

Insurance Commissioner Maynard Gar- 
rison has issued a permit to the Olym- 
pic Insurance Co., of Los Angeles, to 
sell to the Pacific Co., 1,000 shares of 
its common stock at a price of $300 per 
share. 

SYRACUSE WOMEN MEET 

The Syracuse Insurance Women’s As- 
sociation at its recent monthly meeting 
had Mrs. Edyth Mathews, special agent, 
Marine Office of America, as speaker. 
President Marie Sullivan presided. 












Comprehensive Liability Contracts 


Many Brokers have already found that our Liability coverage 
specialist he'ps them protect their business through expert assistance 
in developing proper and adequate coverages. 

Phone Howard B. Morris to call and explain 
how this service can help you! 


Lhe Houghton Gyency, Ine. 


METROPOLITAN GENERAL AGENTS 
The Preferred Sdevident Insurance Company of NY. 
116 JOHN STREET, NEW YORK 7, N.Y. ¢ BEEKMAN 3-2404 



















Preferred BY BROKERS WHO WANT THE BEST 











Brake Emphasis Program 
Promoted by H. C. Brown 


H. C. Brown of Mason City, Iowa, as 
accident prevention chairman of the 
NAIA reported at the recent annual 
meeting that his committee had made 
progress on two objectives during the 
past year. The first was to cooperate 
and promote a brake emphasis program 
in which one of the features was a strip 
film entitled “Traffic Jam Ahead.” Ten 
copies of this film were requested by 
agents and used in various states; 6,250 
circulars were also distributed by agents 
through their local boards and other 
civic groups, which were descriptive of 
the film. Mr. Brown reported that many 
local boards cooperated with local police 
departments, and that a citation had 
been received from the International As- 
sociation of Chiefs of Police for “our 
generous assistance in cooperating with 
this campaign.” 

Urging that a continuous program of 
accident prevention is necessary and 
that it embraces participation in radio 
programs, newspaper publicity and 
word-of-mouth, Mr. Brown  recom- 
mended as a step in this direction that 
that NAIA promote the use of the book 
“Man and the Motor Car” as a textbook 
to be used in all high schools. It is pub- 
lished by the National Conservation Bu- 
reau. Twenty states have adopted it as 
a textbook in teaching driver education, 
he said. 

Second objective of the committee was 
to urge more agents to use film trailers 
in motion picture theaters. Mr. Brown 
said that these trailers are available 
from the National Safety Council and 
that they afford an inexpensive means 
of reaching a large number of people 
with messages on accident prevention. 





NEBRASKA BOND LAW RULING 





Attorney General Calls It Duty of 
Board to Obtain Competitive Bids 
Under Official Bond Act 
Attorney General Johnson of Ne- 
braska has advised the Educational 
Board of Lands and Funds that in ad- 
ministrating the state’s new official 
bonding law, it is the duty of the board 
to call for competitive bidding. He said 
that although the law does not spe- 
cifically provide for such bidding, the 
premiums must be paid out of the state 
funds and that competition offers the 
best means to determine the minimum 


‘ cost at which desirable bonds may be 


secured. 

It is the opinion of the Attorney Gen- 
eral that any officer, elected or ap- 
pointed, who holds a constitutional of- 
fice, should be required to give an indi- 
vidual bond for his entire tenure of 
office, but schedule bonds may be used 
to cover state employes whose terms 
of employment are not fixed. 

The opinion holds that the board 
cannot delegate any duties in connection 
with administration of the law to an\ 
other state officers, but the board itself 
must determine the officers and em 
ployes who must furnish bond wher: 
such bond is not specifically required 
which surety companies are qualified to 
furnish the bonds and the amount of 
premium to be paid. He suggests that 
the bond forms be prepared and ap- 
proved by the board and that all bonds 
required be in the prescribed form. 
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New pay-as-you-go 
financing plan 
will make 


Employers’ Family insurance Policy AQ 


best seller of the year 


Here is a combination that should make 
insurance history. You'll agree when you 
try it out. 


To begin with, we give you our Family Insur- 
ance Policy...a new, all-in-one policy that 
can include as many as eleven different 
coverages...a single contract that can give 
an assured practically all the personal in- 
surance he needs. 


And now... through an arrangement with the 

First Ban-credit Corporation... we have 

made it possible for the cost of this policy 

irom oX-Malolate|{-Xo Meola Mo Ml olllolel-11-toMutolatinl bam elo) Ze 
* ment plan. 


There’s no question about it. This combina- 
tion should open the door wide to more 
sales for you every day of the week. Write 
for complete information. 


THE EMPLOYERS’ GROUP 
Fo at 


THE EMPLOYERS’ LIABILITY ASSURANCE CORP., LTD. 
THE EMPLOYERS’ FIRE INSURANCE Co. 
AMERICAN EMPLOYERS’ INSURANCE Co. 


ONE LIBERTY SQUARE, BOSTON 7, MASS. 














THIS EXTRA SELLING 
MEANS 
EXTRA SALES FOR YOU 





We are really in back of our agents who are 


selling the Family Insurance Policy. In our 


Evening Post, American Home and Time... 
in our coast-to-coast radio program, featuring 
Cedric Foster, every Sunday at 6:30 P. M. 
E.S.T. ...and with special direct mail cam- 


paigns, we are pushing to the limit the 








sale of this distinctive policy. Agents 
say it helps plenty...and that 


national magazine advertising, in the Saturday 
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R. E. Keeley Named General Agent 
In Chicago of Monarch Life 


Robert I. Keeley, who has done an 
outstanding job as a full-time agent for 
the Monarch Life (Springfield) in Chi- 
( ) territory in the past five years, has 





B, RRELEY 


ROBERT 


been promot ted to general agent of the 
company in that city succeeding Wayne 
Allison who has resigned. 

Mr. Keeley’s background — includes 
practical field experience in the writing 


F. T. CURRAN FOR PRESIDENT 


A. & H. Club of New York to Hold 
Election Nov. 15; Guest Speaker at 
Meeting D. P. Donovan, Attorney 
Francis T. Curran of the Loyalty 
Group, New York, is slated for the pres- 
idency of the Accident & Health Club 
of New York whose annual election will 
be held November 15 at Fraunces Tav- 
ern, New York. The nominating com- 
mittee’s selections for other official posts 
are as follows: First vice-president, 
Daniel J. Brady, United States Life, 
arrangements second vice-president, 
Walter W. Canner, Travelers, educa- 
tion; third vice-president, George M. 
Lloyd, Service Review, Inc., member- 
ship; secretary, Henry B. Mitchell, 
Equitable Society; treasurer, William 
F. O’Donnell, United States F. & G,, 
and assistant treasurer, Fred W. Bum- 

by, W. L. Perrin & Son, Inc. 

Guest speaker at the forthcoming 
meeting will be Dennis P. Donovan, 
attorney, who is president of the City 
Council of Rahway, N. J., and repre- 
sentative of the Pennsylvania, Canadian 
National and Florida East Coast rail- 
roads. His subject will be “Experiences 
on Investigation and Litigation of Per- 
sonal Accident Claims.” 

Annual Christmas party of the New 
York club is scheduled for Dec. 13 at 
Hotel New Yorker, N. Y., and Vice- 
president Edmund A. Smith, Travelers, 
is in charge of arrangements. Enter- 
tainment is being handled by William 
F. Casev, Accident & Casualty. 


Thole Back on Job 


Henry G. Thole, vice president of Sea- 
board Surety and head of its agency 
department, who has been in the Army 
Air Forces since May, 1942, is back on 
the job with the company and expects 
to be on the road visiting Seaboard rep- 
resentatives very shortly. In the service 
he held the rank of captain and then 
major, being stationed first at Wash- 
ington and later at Wright Field, Day- 
ton, Q. There he was in charge of the 
proc urement division of the air technical 
service command. 


of both A, & H. and life insurance lines. 
Before joining the Monarch Life he was 
with the Reliance Life of Pittsburgh in 
Chicago, first as a producer and then as 
supervisor. He has done particularly 
vood work in programming which is one 
of his specialties. 

Active in both civic and insurance 
affairs, Mr. Keeley has served as an offi- 
cer of the Optimist Club of Chicago and 
also in two study clubs—one being on 
advanced literature and the other on life 
insurance. He has also been a worker 
for several vears in Greater Chicago 
Community Chest drives. 


HEAR JOHN B. HUDSON 

Casualty speaker at the Underwrit rs 
Board of Rochester meeting today 
(November 9) in Sheraton Hotel, Ro- 
chester, is John B. Hudson, claims at- 
torney, Standard Accident. He wiil dis- 
cuss “The Agent and t'e Claim D - 
partment.” 





Edson Lott Tribute 


(Continued from Page 29) 


forcefully in short, pithy sentences, won 
acclaim for him both as a writer and 
as a debater. Added to this was a sense 
of humor and a gift for repartee which 
made him a delightful after-dinner 
speaker. 

“With the passage of years he became 
the sole connecting link between the 
pioneers and the present generation of 
executives in the casualty business. 
That he continued throughout his career 
to maintain a position of leadership in 
the business is attributable largely to his 
unswerving adherence to the basic prin- 
ciples upon which his career had been 
founded. That he continued to grow in 
the regard and affection of his associ- 
ates to the point where he became 
kn wn by all as “Uncle Edson” is a 
tribute to his strength of character, his 
indomitable will and his generous re- 
gard for others. His passing leaves a 
gap which cannot be filled.” 


TO DOUBLE CAPITAL 
American Reinsurance plans to double 


its capital from $2,000,000 to $4,000,000 


THOMPSON WITH GLENS FALLS 





Indemnity Co. Appoints Him Special! 
Agent in Connecticut, to Assist 
Manager Davison 
The Glens Falls Indemnity Co. an 
nounces the appointment of John || 
Thompson as special agent in its Co; 
necticut service office. He will, in thi 
capacity, assist John C, Davison, ma: 
ager, in handling the affairs of the con 
pany for the states of Connecticut, 
Khode Island and part of Massachusett 
Mr. Thompson is an alumnus of An 
herst College and, since his graduatio: 
has had eleven years of casualty and 
surety experience in underwriting ani 

claims work, both in the field and 
the home offices of several large in 
surance companies. Most of this time 
has been spent in Connecticut. 

He has assumed his new duties as of 
November 1, with headquarters in Hart 
ford. 





ject to stockholders’ approval and_ th: 
New York Insurance Department. This 
will be accomplished by a 100% stock 
dividend, Directors of the company also 
adopted a pension plan which is like 
wise subject to approval of stockholders. 
It must also be approved by the Com 
missioner of Internal Revenue. 





by action of its board of directors, sub- 


























A policy program of “day to lifetime” 


“Day to Lifetime” A & H Protection... 


Suecess Is Contagious! |; 


Insurance can be merchandised like any other commodity. For proof... 

On December 7th, 1941... Pearl Harbor Day ...Continental’s Inter- 
mediate Accident and Health Division had 7 policies in force. Today... 
utilizing modern, streamlined merchandising methods, and despite wartime 
handicaps... successful Intermediate General Agencies are located in al- 


most every state, and serve thousands of assureds nationwide. 


...a new and attractive $10.00 a day hospital policy ...over-age protec- 
tion, both income and hospitalization ... only two basic occupational classi- 
fications ... men and women, same coverage, same rates... all have been 
factors in this amazing grow:h. 

Valuable open territory still available. Our merchandising methods will 
build business rapidly for you. Ask for our ssaccinsirees News Letter 
describing this new plan. 


“OUR SUCCESS CAN BE YOUR SUCCESS” 





Income and Hospitalization Protection 


accident and health coverage 


Plan 10 and Plan 7 Hospitalization Overage 
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Allied Compensation 

Co. Formed on Coast 
BY VICTOR MONTGOMERY 
Affiliated with Pacific Employers, It 


Will Operate on Participating Basis; 
Workmen’s Comp. Carrier 








The Allied Compensation Insurance 
Co., with an authorized capital of $500,- 
(0, has been organized in Los Angeles 
by Victor Montgomery, president of the 
Pacific Employers, and head of the Vic- 
tor Montgomery General Agency, Inc., 
uuderwriting managers for the Pacific 
Employers. 

The Allied Compensation Insurance 
Co., when granted its certificate of au- 
thority by the Insurance Department of 
California, will write workmen’s com- 
pensation coverages on a participating 
basis exclusively. The dividend plan of 
the new company will provide for level 
dividends, as distinguished from the 
graduated dividend schedules generally 
in use. Risks will be only from licensed 
agents and brokers in the state of Cali- 
fornia, 

Mr. Montgomery said several days 
avo: “The organization of the Allied 
Compensation Insurance Co. is designed 
to augment the activities of of the Pa- 
cific Employers in that it provides Cali- 
fornia producers with an _ additional 
stock company market for their com- 
pensation lines on the same dividend 
plan as has been used by direct-writing 
Eastern mutuals.” Mr. Montgomery con- 
tinued: “Pacific Employers will continue 
on the basis of graduated policyholders’ 
dividends it has in the past twenty years 
and its North American Underwriters 
will continue to underwrite non-par- 
ticipating risks as it has done since it 
was organized in 1937.” 

No Sale of Stock 

There has been no sale of stock of 
the Allied Compensation to the public, 
all of the stock being held by the Vic- 
tor Montgomery General Agency, Inc.; 
employes of the Victor Montgomery 
General Agency, Inc., and its affiliated 
companies. The Compensation General 
Agency, formed for the purpose, will op- 
erate the new company as underwriting 
managers. 

Officers of the new company are: 
President, John H. Sutherland; secre- 
tary-treasurer, Don Frost. These offi- 
cers will exercise active management of 
the company. Home office of the new 
company will be in the I. N. Van Nuys 
Building, 210 West Seventh Street, Los 
Angeles. Later a branch office will be 
opened in San Francisco. 


HEAR C. R. McCNAMEE 








N. Y. Attorney Tells Surety Claim 
Forum of Effect of Court Decision on 
Blanket Bond Claim Settlements 
Charles R. McNamee, New York at- 
torney, spoke at the recent monthly 
meeting of the Surety Company Claim 
Men’s Forum on the subject “A Recent 
Court Decision and its Effect on the 
Adjustment of Blanket Bond Claims.” 
Following his talk an open forum dis- 

cussion was held. 

As_an active member of the forum, 
Mr. McNamee has contributed several 
valuable articles to the group. At the 
time he entered private practice the 
forum unanimously voted to continue 
him as one of its members. 

_The next forum meeting will be held 
November 14. Wade Bounds, Maryland 
Casualty, will preside. The subject will 
be announced later. 


_ MICH. POLICY FEE RULING 

Policy fees charged by some casualty 
and surety carriers and designated by 
that term separately from premiums 
constitute a part of the total cost of in- 
surance to the insured and must actually 
be deemed to be a portion of the pre- 
mMium in computing reserves, according 
‘0 an opinion of the Michigan Attorney 
General’s office, provided to Insurance 
ommissioner David A. Forbes. 





A. H. REEVE OF PHILA. DIES 


One of Oldest Managers in Travelers’ 
Casualty Field Organization; 41 
Years at One Office 
Augustus H, Reeve, well known ad- 
visory manager of casualty lines of the 
Travelers’ Philadelphia branch office, 
died November 1 in Philadelphia. Fun- 
eral services were held last Saturday 

afternoon, 


One of the oldest employes in the 
Travelers Cos. field force both in length 


unique in two respects. Not only was 
his initial appointment as manager co- 
incident with the establishment of the 
casualty department of the Philadelphia 
office, but his entire service, a period 
of more than forty-one years, was as 
manager of the same office of the 
Travelers. 

A familiar figure in Philadelphia in- 
surance circles, he served as manager in 
the Philadelphia office until April 1, 
1942, when he assumed the position of 
advisory manager of casualty lines. He 
also served as president of the Casualty 


MUTUALS FINED FOR REBATING 

Mutual Insurers, Inc., of Richmond, 
Va., and the Employers Mutual Casualty 
Co. of Des Moines, were arraigned last 
week before the Corporation Commis- 
sion of Virginia on a charge of violating 
the state’s anti-rebate law in connection 
with submission of a bid for insurance 
of the State Highway Department. The 
two concerns pleaded nolo contenders to 
the charges and each was fined $25. 





phia. If he had lived he would have 


of service and age, Mr. Reeve’s career is 




















MORE THAN INDEMNITY— 
The Insurance Industry Serves The Community 


Job Placement For The Disabled 





g Soa OF DISABLED VETERANS are 
already knocking at the doors of industry. 
Studies now in progress reveal some highly sat- 
isfactory examples of employment—and some 
cases of complete misplacement. 


Case #1. Bill Jones was a veteran. His battle 
wound was epilepsy. Employed in a factory 
maintenance department, the foreman was told 
to “watch him.” Bill felt fine, but one day he 
climbed a ladder to fix a steam pipe. He fell— 
was killed. 


Case #2. Jim Carter lost a leg in a Pacific jungle. 
But Jim took a job at a lens grinding ma- 
chine, doing precision work requiring finger 
dexterity. His artificial leg got him to work and 
back. On the job his fingers netted him over- 
the-quota bonuses. Jim is happy and productive. 


A Comprehensive 


Casualty and Bonding Lines 


GENERALE REINSURANCE 
CORPORATION 





The National Conservation Bureau is preparing 
a booklet for employers to show the basic steps 
necessary for the proper employment of the 
disabled—whether veteran or civilian. The 
physical requirements of various jobs will be 
analyzed on charts showing the extent to which 
they require standing, sitting, walking, climb- 
ing, stooping, pulling, good vision, etc. Such 
charts can then be matched with charts cover- 
ing physical capacities of the worker. The 
resulting placements should put men in jobs 
they can do productively—and safely. 


Through studies like these the Casualty Insur- 
ance Industry helps employers and employees 
to reach their common goal of safer working 
conditions for the individual, more efficient 
production for industry, and the widest possible 
employment of disabled veterans. 


Reinsurance Service 


Fire and Allied Lines 
NORTH STAR REINSURANCE 
CORPORATION 





90 John Street, New York 7 + 200 Bush Street, San Francisco 4 











‘ celebrated his eightieth birthday Novem- 
Underwriters Association of Philadel- ber 11. 
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Standard Men Return 
To Rejoin Company 


SERVICE MEN _ REASSIGNED 
Many Released From Army, Navy and 
Other Branches of Service; in 


Home Office and Field 





The Standard Accident Insurance Co. 
of Detroit reports that many of its em- 
ployes are now returning from the serv- 
ice and already have been reassigned to 
duties within the company. 

Among the first to return was Lt. 
(sg) Claude Saum of the Navy who 
formerly worked in the Chicago office 
and has been permanently assigned to 
the company’s Detroit branch office as 
a special agent. First Lt. Manley Pence 
of the Army Air Force, returns to the 
company’s home office bonding judicial 
department. Captain Al Lewis, of the 
Army Air Force, formerly in the home 
office accident and health department, 
has returned to that department. An- 
other returning serviceman is F. C. 3/c 
lames Scott, who has been discharged 
from the Navy and will work temporarily 
in the home office contract bond depart- 
‘ment, eventually going into field work. 
Set. Norm Tibbits, formerly in the 
bonding claim, is back in that depart- 
ment at the home office. 

Others Returned 

Others who have returned are as fol- 
lows: Lt. Ed Martin, United States 
Army, formerly inspector in the South- 
eastern territory, now an underwriter 
in the home office; Pvt. Paul Lousig- 
nont, United States Army, now safety 
engineer for the company at Houston, 
fexas; Sgt. Clyde Wilber, United 
States Army, returned to bonding 
judicial department at the home office; 
Captain Wiliam Mcknight, United 
States Army, returned to former job as 
fieid representative at the indianapolis 
branch office; Pvt. Albert Bagley, 
United States Army, returned to_ the 
Wwew York branch; Harry Vhilp, Mer- 
chant Marine, returned to the casualty 
bonding department in the Detroit 
branch office; Captain John Hight, 
United States Army, formerly in the 
company’s bonding department, now 
learning re-insurance in the J’lanet In- 
surance Company, fire and marine affili- 
ate of Standard Accident. Also Pvt. 
Peter J. Lynch, United States Army, 
returned to old post as manager of the 
company’s Pittsburgh service office; LA. 
Comm. Don Hunter, United States Navy, 
takes post as assistant manager of the 
home office contract bonding depart- 
ment; Sgt. Rheona Courval, Womens 
\rmy Corps, returns to the home office 
cafeteria; F 1/c Fred Emblin, United 
States Navy, has been placed in charge 
of building maintenance at the home 
office; Captain Jack Hacker, Jr., United 
States Army, takes job at home office as 
liability underwriter; Cpl. James Wil- 
son, United States Army, now supervisor 
in the maintenance department at the 
home office; Homer James, Merchant 
Marine, formerly in the bonding claim 
department at Newark branch as claim 
attorney, now a claim adjuster in the 
same department at the Newark branch. 
Also Lt. (sg) Edward Cunningham, 
United States Navy, formerly in the 
bonding claim department now tempo- 

; : I I 
rarily assigned to do probate bond work 
in the bonding department Detroit 
branch office; and Cpl. Leonard Schoen- 
born, United States Army, is working 
in his former position as claim adjuster, 
investigator and attorney in the Buffalo 
claim department. 


TRANSFERRED TO MINNEAPOLIS 

Gordon H. LaBelle, assistant manager 
of casualty, fidelity and surety lines, of 
the Travelers’ St. Paul branch office, has 
been transferred to the Minneapolis 
branch in the same capacity. 
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SURETY ASS’N NEW PROGRAM 





David Porter To Be in Charge of Long 
Range Public Information and Edu- 
cational Plan; His Career 
As published in The Eastern Under- 
writer last Friday, David Porter, re- 
cently released to inactive duty by the 
Navy with rank of lieutenant comman- 





Harris & Ewing 


DAVID PORTER 


der, is joining the Surety Association of 
America on November 19. Mr. Porter 
will be in charge of a long-range pro- 
gram of activities designed to inform 
the public of Surety Association objec- 
tives and the facilities with which its 
members are equipped to write fidelity, 
surety and forgery bonds. This _ pro- 
gram, approved by the executive com- 
mittee at its October 31 meeting, will 
be well under way by the first of 1946. 

Mr. Porter is well equipped by train- 
ing and background for his new work. 
During the past two and a half years as 
public relations officer he has directed 
the sales promotion and informational 
departments of the Navy’s billion and a 
half dollar savings band program. Prior 
to joining the Naval Reserve, Mr. Porter 
was associate editor of the Insurance 
Field in charge of its eastern editorial 
bureau in New York City. Previously 
he had been casualty and surety editor 
of the Spectator. 

The Surety Association’s public in- 
formation and educational plan has been 
adopted to meet a growing need for a 
more active and constructive program. 


MO. BILL GIVES NEW COVERAGE 
Would Enable Political Subdivisions of 
State to Carry Ins. on Gov’t-Owned 
Cars; Removes Existing Immunity 
A bill authorizing any county, city or 
other political subdivision of Missouri 
to carry liability and property damage 
insurance on Government-owned auto- 
mobiles was perfected for final passage 
by the House of Representatives on Oc- 
tober 22. The measure was introduced 
recently by Representative Harry T. 
Limerick, Jr., Democrat, Boone County. 
Under existing statutes persons who are 
injured by Government-owned automo- 
biles have no recourse since there is an 
existing immunity from suits for person- 
al injuries or nroperty damage. As a 
result many cases of hardship has re- 

sulted from accidents. 

The indemnity provided under the bill 
would be $5,000 for bodily injury or death 
to any one person, $10,000 for bodily 
injury or death to two or more persons, 
and $5,000 P. D. coverage minimums. 
Mr. Limerick said that under the bill 
the state or political subdivision would 
Waive immunity up to the face of the 
policy but could claim immunity if suit 
was brought for a greater amount. The 
measure would create a permissible stat- 
ute, merely authorizing the units of the 
Government to contract for liability or 
property damage insurance at their own 
discretion. 





Aetna Opens Eightieth 
Sales Course Session 


REDDING CHIEF INSTRUCTOR 





Sees Course Embarking on Greatest 
Era of Usefulness; Will Retrain 
Returned Veterans 





The eightieth session of the Aetna 
Casualty & Surety Co.’s sales course 
opened October 29, at the company’s 
home office in Hartford. 

The class has a full enrollment, and 
a large percentage of the men attending 
are veterans of this war ranging in rank 
from a lieutenant colonel and a com- 
mander to privates first class. Among 
those attending the course are residents 
of Missouri, New Jersey, Louisiana, Cali- 
fornia, Michigan, Texas, Massachusetts, 
Maryland, Pennsylvania, Illinois, Rhode 
Island, Minnesota, Indiana, and Con- 
necticut. 

According to Assisfant Secretary 
Amos E. Redding, who is chief instruc- 
tor, the sales course is just embarking 
upon its greatest period of usefulness. 

“In the coming months,” said Mr. 
Redding, “millions of our young men 
and women will be leaving military serv- 
ice and returning to civilian life. Among 
these millions will be a large number of 
insurance agents and their assistarts. 

“These men will need re-training in 
their chosen profession and we stand 
ready to give it to them without delay. 
Sessions of our sales course will be 
held very frequently during the coming 
months so as to take care of all who 
will want to attend. 

“We here at the Aetna feel that we 
are exceptionally fortunate. We do not 
have to improve a training program. 
The men and women attending the sales 
course will receive exactly the same 
training which has been given in the 
past. We know that this training pro- 
vides a man with the ‘know-how’ needed 
for a successful insurance career. The 
records of several thousand graduates 
prove that. And we are glad that we 
are in a position to make this training 
available to our returning veterans.” 


STRATTON BACK FROM ARMY 








Travelers Supervising Chemical Engineer 
Observes Twenty-fifth Anniversary 
on Return, Two Years Late 

Reuel C. Stratton, who has returned 
to his position as supervising chemical 
engineer of the Travelers engineering 
and inspection division after serving 
more than three years in the United 
States Army, celebrated his twenty-fifth 
anniversary with the companies just two 
years late. Date of the event was Sep- 
tember 21, 1943, but since Mr. Stratton 
was in service at the time, his friends 
and business associates waited to ob- 
serve it on his return. 

This was Mr. Stratton’s second world 
war. During World War I he served 
overseas and among decorations he re- 
ceived was the Purple Heart. A reserve 
officer in the United States Army, he 
was called to active service in World 
War II in April, 1942, as a captain in the 
chemical warfare service. He later was 


transferred to the safetv and security. 


division. When released from service 
recently he held the rank of lieutenant 
colonel, 

A graduate of Trinity College in 1915, 
he served as chemist for two New Eng- 
land manufacturing concerns before com- 
ing with the Travelers at the companies’ 
Pittsburgh office. He was successively 
transferred to Detroit, Grand Rapids, 
Providence, Philadelphia and Newark, 
serving as supervising engineer in the 
engineering and inspection department 
of the latter three offices. He has been 
supervising chemical engineer in the 
home office for about seventeen years. 

A member of the executive committee 
of the National Safety Council and a 
registered engineer in the states of Con- 
necticut, New Jersey and Pennsylvania, 
Mr. Stratton holds memberships in the 
following societies: Atmerican Institute 
of Chemical Engineers, American Indus- 
trial Hygiene Association and Chemist 
Club, New York City. 





CASUALTY MAN _0,-:. 


all retrospective adjustment ex- 
perience necessary. Must als» 
have some actuarial knowledg: 
and experience, Starting salary 
between $3000 and $4000 yearly. 
This is an unusual opportunity 
with one of the largest stock casv- 
alty companies. Replies must in- 
clude age, education, backgroun: 
and experience. Confidential. Box 
1621, The Eastern Underwriter, 
41 Maiden Lane, New York 7, 
New York. 











E. W. HELM REELECTED 





New Amsterdam Casualty Resident V. P. 
in Phila. Heads Insurance Society 
Again; 40th Anniversary Year 

E. Walter Helm, Jr., resident vice 
president of the New Amsterdam Cas- 
ualty in Philadelphia, was reelected 
president of the Insurance Society of 
Philadelphia at its recent annual meet- 
ing. This is Mr. Helm’s fortieth anni- 
versary year in the business and he is 
one of the best known casualty com- 
pany executives in his city. He has 
managed the New Amsterdam’s affairs 
there since 1932. 

Supporting Mr. Helm in the Society's 
activities will be the following officers, 
also reelected: Samuel Potter, first vice 
president; Dodd Bryan, second vice 
president; Howard W. Newman, Jr., sec- 
retary and George T. Rowland, treas- 
urer. The following were elected to the 
executive committee for three-year 
terms: 

Earle Baruch, George A. Haas, Ken- 
neth B. Hatch, Eugene C. McColley, 
Harry B. Quinn and C. Harry Smith. 


AMERICAN F. & C. EXPANDS 


Orlando Company Now in_ Twelve 
States; Both Assets and Premium 
Volume Shown Rapid Growth 

The American Fire & Casualty of Or- 


lando, Fla., has completed its qualifica- 
tion in the states of Texas and Ken- 
tucky, ‘according to Walter L. Hays, 








president. This company is now ad-- 


mitted to twelve states, and is doing 
business in every southern state with 
one exception. 

While the American Fire & Casualty 
Company has made rapid growth in its 
assets and in premiums written, it has 
also set a mark for expansion during 
the past few months. This new terri 
tory helps to complete its plans for 
post-war development and better jobs 
for American F. & C. employes who are 
returning from the armed forces. 


Service Casualty, CIT Co., 


Licensed in New York 


Service Casualty Co., which has been 
formed by the Service Fire of New 
York, has been licensed by the Ney 
York Insurance Department and_ will 
write automobile bodily injury and P. D 
coverage. It has $375,000 capital and 
surplus of the same amount. Both com 
panies are owned by the Commercia 
Investment Trust_which also owns th: 
National Surety Corp. 








SURETY BOND ASS’N TO MEET 
The annual convention of the Na 
tional Association of Surety Bond Pri 
ducers will be held January 28-30 a! 
Roosevelt Hotel, New Orleans. T. C 
Field, St. Paul agency head, will pri 
side as president of the organization. 
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Cancer has its hopeful side! @. 
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1—Any unusual lump cr thickening, espe- 
cially in the breast. 


2—Any irregular or unexplained bleeding. 


3—Any sore that does not heal, particularly 
about the mouth, tongue, or lips. 


4—Loss of appetite or persistent unexplained 
indigestion. 

5—Noticeable changes in the form, size, or 
color of a mole or wart. 


6—Any persistent changes in the normal 
habits of elimination. 


— a9 


Here’s hopeful news. These danger signals 
do not invariably mean that you have cancer. 
They are signs that something is wrong, that 
you should have an immediate examination 
by a competent doctor. 


At one leading cancer clinic, 88 out of 100 
women who came for examination because 
they recognized a warning sign proved not to 
have cancer. The important fact is they were 
examined and relieved of worry, while the few 
who had cancer increased their chances of a 
permanent cure. 


Metropolitan Life Insurance Company 


(4 MUTUAL COMPANY) 


Frederick H. L.- 


CHAIRMAN OF THE BOARD 


1 Mapison AVENUE, 


ri) 





Leroy A. Lincoln, 
PRESIDENT 


New Yorx 10, N.Y. 


COPYRIGHT 15485 METROPOLITAN LIFE INSURANCE COMPANY 


It starts small, as a malignant growth of cells at one 


mere |” body, and may spread quickly. 





There have been tremendous increases in 
medical knowledge and skill, and many im- 
provements in diagnosis and technical care. 
But remember, medical science can cure 
cancer only if it is discovered early, before it 
has a chance to grow or spread. 


No medicines can cure cancer. Beware of 
quacks and those who promise to cure cancer 
with drugs or other unproved methods. 


Only three things can check, destroy, or 
remove cancer ... X-rays, radium, surgery, 
used singly or in combination. There are no 
short cuts or substitutes. 


If you wish more complete information, 
Metropolitan will send you, upon request, a 
free booklet,““There Is Something YOU Can 
Do About Cancer.” 





Tuts advertisement is one of a continuing series 
sponsored by Metropolitan in the interest of our 
national health and welfare. It is appearing in two 
colors in magazines with a total circulation in ex- 
cess of 30,000,000, including Collier’s, Time, Sat- 
urday Evening Post, Ladies’ Home Journal, Good 
Housekeeping, Cosmopolitan, McCall’s, Ameri- 
can Magazine, Woman’s Home Companion, 
National Geographic, Parents’, and Redbook. 
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